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{{QUISITION COST 
| T0 BE PRINCIPAL 
| TOPIC IN RICHMOND 


Exchange of Letters By Insurance 
Commissioners Indicates Dissatis- 
faction With Agreement 








CALLED NEW YORK DICTATION 





Question Should Be Handled By Com- 
panies, Not By Departments, 
Says MacGibbon 





Judging from the number of letters 
going back and forth among the state 
insurance departments and the edi- 
torial comments appearing in Home Of- 
fice agency papers of insurance com- 
panies, the big question up for discus- 
sion at Richmond when the commis- 
simers meet this month is that of ac- 
quisition cost. Evidently, the fort- 
night's discussions in Forty-second 
(Street, which resulted in an agreement 
by companies on the subject, acting on 
the suggestion of Superintendent Stod- 
dard that they “get together,’ has not 
folved the situation. The situation is 
made further interesting by the ques- 
tins asked of agents by Charles H. 
Holland, president of the Independence 
Indemnity of Philadelphia, who wanted 
foknow “whether any agents can tell 
me the name of any company which has 
actually put the new regulations into 
effective operation.” No response was 
jgmade to this question. 


MacGibbon Writes Letters 

The Eastern Underwriter is in re- 
ceipt of some correspondence which 
H.R. MacGibbon, of the New Mexico 
Vepartment, has had with Commis- 
sloners Wade, of North Carolina, and 
Button, of Virginia, and President Wins- 
low, of the Metropolitan Casualty, on 
the subject. 

Deputy MacGibbon thinks that effi- 
clent supervision by the various insur- 
aice departments, and examination at 
Proper intervals, will disclose improper 
Methods, too high acquisition costs and 
all other matters pertaining to the man- 
@gement of insurance companies, and 
ite does not believe in penalizing or tak- 
(ging away the rightful authority of all 
Mpanies “on account of the misdeed 
lack of good judgment or manage- 
Ment on the part of comparatively few 
Companies or officers, but would use 
| the general authority vested in the sup 
@°vising insurance officials to bring the 
offending company to its proper con- 
gion and practice of the business 


| long recognized lines of sound under- 
ie Yriting.” 
























(Continued on page 22) 
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Agents know the value of Phoenix Prestige and Service 
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SUN LIFE TO TAKE 
OVER BRITISH RISKS 
OF MUTUAL LIFE 


Text of Agreement Between Presidents 
Peabody and Macaulay Given to 
Policyholders 








MUTUAL STAFF JOINS THE SUN 





Canadian Company Established in 
Great Britain in 1894; Does Large 
Business There 





The Mutual Life has for some time 
past discontinued writing new business 
in Great Britain and Ireland, and has 
consequently discontinued branch of- 
fices and agencies throughout those 
countries. It has presented to its 
British and Irish policyholders for en- 
dorsement a preliminary agreement 
which has been entered into with the 
Sun Life of Canada, whereby: 

(a) The Mutual Life Insurance Com- 
pany of New York will transfer 
to the Sun Life Assurance Com- 
pany of Canada outstanding life 
insurance policies, annuity con- 
tracts and supplementary con- 
tracts in force in its London 
agency the owners of which shall 
concur in such transfer. 

(b) The funds accumulated on be- 
half of such policies will be trans- 
ferred to the Bank of Scotland as 
trustee for the holders of the 
transferred policies, and _ the 
amounts so transferred will be in- 
vested in British Government and 
other securities ejithorized by the 
Canadian Insurance Act. 

(c) The Sun Life Assurance Com- 
pany of Canada assumes all the 
liabilities and obligations of the 





Mutual Life Insurance Company 
of New York under policies so 
transferred. 


(d) The Sun Life Assurance Com- 
pany of Canada guarantees to al- 
lot a rate of bonus not less than 
the Mutual Life Insurance Com- 
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EQUITABLE LIFE 


Insurance Company 
OF IOWA 


A Company of Stability and Progress, 
Safety and Liberality 


1923 


Admitted Insurance in 
Dec. 31 Assets Force 
1912 ........ee-- $12,481,725.00 $ 67,326,327.00 
1922 ..........-- $44,995,738.00 $313,132,592.80 
The net return paid on funds left with the Company is 4.8 


per cent. 
For information regarding agencies 
Address: Home Office—Des Moines 





pany of New York would have al- 
lotted had such policies not been 
transferred. 

(e) The Sun Life Assurance Com- 
pany of Canada also guarantees 
to give to the holders of the Brit- 
ish policies of the Mutual Life In- 
surance Company of New York, 
so transferred, surrender values, 
loans, etc., in amounts not less 
than those which would have 
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been granted by the Mutual Life 
Insurance Company of New York. 

(f) In addition, the Sun Life Assur- 
ance Company of Canada will ex- 
tend to the holders of the trans- 
ferred policies such additional 
privileges or concessions as it may 
extend from time to time to corre- 
sponding policyholders of the Sun 
Life Assurance Company of Can- 
ada. 


Letter From British General Manager 


of the Mutual 

J. H. Harrison Hogge, general man- 
ager of the Mutual in Great Britain, 
has sent the following letter to policy- 
holders of the company: 

Dear Sir, or Madam:--You will read- 
ily understand that when war was de- 
clared in August, 1914, insurance com- 
panies had to face problems of great 
difficulty which required immediate ac- 
tion. Our company, in the interest of 
its general body of policyholders, de- 
cided to cease transacting new business 
on the continent of Europe, and to is- 
sue no new policies in Great Britain on 
the lives of persons of military age. 

In 1917, owing largely to the great 
increase in taxation which had been im- 
posed, in respect of the business of 
foreign companies transacted in this 
country, and the great fluctuations in 
the exchange values of currency, it was 
decided to cease doing any new busi- 
ness except in the United States and 
Canada. In those countries alone the 
Mutual is now doing a larger business 
than it formerly did when its field of 
ceperations was practically world-wide. 

Various results follow from the stop- 
page of new business in a branch. The 
most obvious one is a decrease in pre- 
mium income, for there are no new 
policies to take the place of those 
which have ceased by death, maturity 
of policy, or surrender. 

Further, although the premium in- 
come diminishes from these causes, it 
is impossible to reduce expenses in the 
same ratio. Rent, salaries and taxes 
must become proportionately a heavier 
burden than they were when the pre- 
mium income was maintained. ‘Such 
increasing ratio of expenditure is to 
the detriment of the policyholders, as 
the greater the expense the lesser the 
margin for dividends or bonuses. 


Visited New York 


Recognizing these facts I obtained 
permission from the executive of my 
company to pay a visit to New York and 
confer with him on the subject in the 
interest of the British policyholders. 

I have recently returned and am 
pleased to inform you that after the 
matter had the full conisderation of 
President Charles A. Peabody, the ex- 
ecutive of the company, a plan has been 
formulated to transfer the policies, an- 
nuity contracts and supplementary con- 
tracts in force in the London agency 
to the Sun Life Assurance Company of 
Canada, the essential features of which 
are stated in the enclosed letter from 
the two companies. 

It is my desire as general manager 
of the British branch of the Mutual 
Life Insurance Company of New York 
to give you my opinion as to the propo- 
sition. 

You, of course, recognize that our 
business in this country is now con- 
ducted solely by correspondence from 
our London office, entailing much in- 
convenience and unnecessary corre- 
spondence from policyholders through- 
out the country, which would largely 
be obviated if the suggested plan is 
carried through, as the Sun Life Assur- 
ance Company of Canada has branches 
throughout the country, and a staff of 
agents available to call upon policy- 
holders and supply them with any in 
formation desired, or answer any query 
raised. 

The conditions of our policies would 
be absolutely carried out and perform- 
ed by the Sun Life Assurance Company 
of Canada, * * * 

In addition, any privilege or conces- 
slon which may be given in the future 














BUSINESS OPPORTUNITY 


A Leading Life Insurance Producer is open for connection with a 
high-class General Insurance firm in New York City. The object being 
scientific development of Life Insurance Department. 

Address: Box 1,000 

c/o The Eastern Underwriter, 
86 Fulton Street, 
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by the Sun Life Assurance Company of 
Canada to their British policyholders 
would be applicable to the Mutual pol- 
icyholders. One important concession 
would at once become available on re- 
quest, i. e., “the non-forfeiture clause” 
of the Sun Life Assurance Company of 
Canada, whereby the non-payment of 


any premium within the days of grace 


would in no way invalidate the policy 
or call for medical examination, pro- 
vided the full reserve value of the pol- 
icy was sufficient to pay the premium 
together with interest and any other 
indebtedness due. The insured may 
pay the whole or any part of the pre- 
miums in arrears with interest thereon 
at any time while the policy is in force. 


The Mutual Life British policyholders 
will thus have assured to them not 
only all the advantages attaching to 
their policies but also any additional 
benefits granted similar policies by the 
Sun Life Assurance Company of Can- 
ada. 

The funds held by the Mutual Life 
Insurance Company of New York for 
the policies so transferred will be held 
in Great Britain as a special fund, in 
trust for the policyholders, by the 
Bank of Scotland, which bank will act 
as trustee under a deed, copy of which 
can be seen at this office. In addition, 
the Sun Life Assurance Company of 
Canada obligates itself to carry out the 
terms of the policies. 


Staff Goes To Sun 


It is also agreed that the staff of this 
office including myself shall be trans- 
ferred to the Sun Life Assurance Com- 


pany of Canada in our present capac- 
ities. There would thus be continuity in 
regard to the management of the busi- 
ness, with the additional benefit of 
having Sun Life Assurance Company 
of Canada branch offices throughout 
the country, with an active organiza- 
tion and with consequently greater fa- 
cilities and promptitude for the trans- 
action of business. 

The Sun Life Assurance Company of 
Canada has been established in Great 
Britain since 1894, and has a large 
business in this country, and like all 
other companies has to render an ac- 
count to the British Board of Trade, and 
in addition is under the supervision of 
the Canadian Insurance Department. * * 


I have personally interviewed a num- 
ber of our largest policyholders, and 
they are of the opinion that it is to 
their benefit to have their policies 
transferred under the plan herein out- 
lined. 

I therefore have no hesitation, as 
manager of the British branch, and as 
a large policyholder in the Mutual Life, 
in advising you to agree to the sug- 
gested transfer which in my opinion is 
beneficial to all concerned. 

In order that the plan may be car- 
ried through at an early date I would 
respectfully request that the enclosed 
form of consent be executed and re- 
turned to me promptly. 


J. H. HARRISON HOGGE. 


The Missouri State Life will hold its 
agency convention in San Francisco 
July 19-21. 
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HOW 
Can a Large Life Insurance Estate 
Thousands or Millions 
be 
ABSOLUTELY EXEMPTED from ALL 
FEDERAL INCOME AND ESTATE TAXES? 


Full information regarding these vitally important Federal Tax Laws as 
they relate to Insurance, and a year’s service, all for $10.00. Send check 
and your mailing address today to 


AMERICAN TAXPAYERS ASSOCIATION, Inc. 
1410 H Street Northwest 
_ Washington, D. C. 
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PROSPECTS 





We are giving them to our salesmen at the rate of 
40,000 PER YEAR 
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We Help Our Salesmen 


BANKERS LIFE COMPANY 


Des Moines 








Geo. Kuhns 
President 











CAREFULLY PLANNED COURSE 





Outline of New England Mutual Life 
Instruction For Agents Covers 
Broad Field 
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The school of life insurance instruc 
tion which has been started by tha, Busines 
New England Mutual Life was car@y Histo 
fully planned and was organized along Det 
the following lines: 

First, the course was short—just un Te “+ 
der four weeks. It was intensive jy) '!¢ of | 
method clear-cut and positive in the and te 
material presented and _ co-ordinated being | 
throughout all its parts by the single the _ 
underlying purpose of helping the men ea 
to be better agents. fore th 

Second, these men were a selected _— 
body; 40% were college graduates, an of the 
equal number high school graduates, Tuesda 
and the remaining 20% were above the Underv 
average in general information and ex, chairm 
perience of the problems and duties of, (ommi 
life. Not a single man was a stranger) the © 
-to the work of the agent, the average! names. 
period of service in life insurance being) New Y 
five years. ee front 

Third, a radical departure was the ig im 
enlistment of a number of lecturers—__ publici 
men who have had years of practical! mittee 
agency, executive and educational ex. the ca 
perience, and who are recognized as Stock 
authorities in their respective fields of 
activity. The entire field of life insur) "I ! 
ance theory and practice was covered aie | 
in sufficient degree, and many sub-fields “Since 
—special applications of the insurance! — 
principle—were discussed, where either! [ife 'U 
the present demand or the future prom) deem i 
ise called for specific treatment. What Dari 
such a curriculum lacked in continuity! tions ¢ 
was much more than made up by fresh-| of S. 5 
ness and originality. From day to day,) Panis, 
interest was kept alert and expectant.) lace § 
Different points of view, different per| being | 
sonal methods, different local prob {"¢,,° 
lems ensured variety of treatment and) the St 
novelty of expression. In fact this fea) ©. % 
ture but served to emphasize the co} tm 
herence and unity of the whole plan.| act as 
The sense of relation between the lec a 
tures was heightened by the very con) jut, 
trast between the speakers. ? onl 

the cg 

Depart 

COST BLOCKS PENSIONS ante 

testifie 

Old Age Payments Under Pennsylvania! did n 
Bill Would Take $2,000,000; pond 

No Funds Now > Kresg 

@ that, 

The only objection to beginning an! hee 
old age pension system in Pennsylvania | :omin 
is that the legislature does not know) staten 
where to find the $2,000,000 appropria-| %), 
tion asked to start the system, mem: _ Ae. 
bers of the Senate Appropriations Com-) ind D: 
mittee said at a public hearing. The! seceiy 
bill would insure all dependents 10 fore 
years or older an income of one dollar) jy’ ¢4 
a day, those having income less than’ learn 
that amount receiving the difference, {f° 
those without income, receiving the) Super 
full amount from the state. Residence’ we 
in Pennsylvania 15 years and freedom) yj 
of a criminal record are requirements “py 
each applicant must meet. Bese 

Congressman John M, Morin, Pitts | tecn 
burgh, and Dr. John B. Andrews, New| that 
York, of the Association for Labor Leg | an 
islation, informed the committee that] jj 
the pension would save the state more basi 
than the amount of appropriation wipes 
asked, by eliminating most of the fr, 
eighty-two almshouses in the state. held 

Mr. 

WITH UNITED STATES LIFE be 
tht 

Mrs. Florence P. Clarendon Editing | \l' 
Agency Paper; Also Secretary him 

To Henry Moir Mars 

‘ea 

Detr 

Mrs. Florence P. Clarendon, who was fst" 
editor of the Home Life’s publication insu 
and secretary to Henry Moir when the § {ir 
latter was with the Home Life, is noW Reac 
with the United States Life, where she New 
is editing ‘The Ingleside,” agency pub- a 
lication of that company, and is als0F iy, 
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$5,000,000 Kresge 
Case Held Up Here 


ASSOCIATION EXPLAINS MOVE 





Business Practice Committee Gives 
History of Case; Originated in 
Detroit; J. E. Briggs Figures 





A $5,000,000 line'‘of insurance on the 
life of 8S. S. Kresge, of Detroit, the five 
and ten cent chain store owner, is 
peing held up by an investigation by 
the New York Insurance Department, 
growing out of information placed be- 
fore the department by the Life Under- 
writers Association of New York. News 
of the Kresge case “broke” at the 


~ Tuesday evening meeting of the Life 


Underwriters Association, when the 
chairman of the Business Practice 
(ommittee, Orra S. Rogers, described 
the case without mentioning any 
names. The following morning the 
New York Herald had a story on the 
front page, revealing Kresge as the 
big insurance buyer. In view of this 
publicity the Business Practice Com- 
mittee decided to make a statement on 
the case, which follows in full: 


Stock Broker Friend Comes Into Case 


“In the New York Herald of April 11th, 
there appeared a_ story, headed *$5,000,000.00 
policy of Kresge’s stirs storm of protest. 
“Since the article discussed this case at 
length and contained many misleading infer- 
ences, the Busimess Practice Committee of the 
Life Underwriters’ Asscciation of New York, 
deem it wise, at this time, to make a state- 
ment. : 
‘During the early part of April, applica- 
tions for large lines of insurance on the life 
of S. S. Kresge were offered the various com- 
panies through J. E. Briggs, as agent, but on 
some of the medical blanks the name of Wal- 
lace Scott appears as agent. Wallace Scott 
being unknown in the life insurance business, 
the committee obtained from Mr. Briggs the 
information that Mr. Scott is a. member of 
the Stock Exchange firm of W. E. Hutton & 
Co. On March 28th the State Insurance De- 
partment had been requested by Mr. Briggs 
to issue a license for said Wallace Scott to 
act as agent for the New York Life, through 
him. As Mr. Kresge had made application to 
twenty-nine or more companies, and Mr. Scott 
had no license and had applied for a license 
in only one company, the committee brought 
the case to the attention of the Insurance 
Department, 
“Mr. Scott and Mr. Briggs were immediately 
invited to the Insurance Department and both 
testified that Mr. Scott, although his name 
did not appear, was the real agent in the 
case and expected practically all the commis- 
sion from all of the companies in which the 
Kresge case was placed. Mr. Briggs testified 
that, in his opinion, Mr. Scott had no thought 
whatever of abandoning his business as a 
member of the Stock Exchange House and be- 
coming an active worker in the field of life 
insurance and Mr. Scott made the positive 
Statement that he had not the slightest idea 
of quitting the business in which he had been 
engaged for many years. Upon investigation 
it was found that a letter, bearing the signa- 
ture of Mr. Kresge, was attached to many of 
the papers which stated that George H. Beach 
had no interest in the case and was not to 
receive any commission thereon. Naturally 
enough, the committee was interested in know- 
‘ng why such a letter was filed and according- 
ly communicated. with Mr. Beach’s office and 
learned that he was out of the city and we 
requested his local associate to ask Mr. Beach 
to come to New York to testify before the 
“uperintendent of Insurance. In keeping with 
the request of the committee, Mr. Beach and 
his Detroit associate. Mr. Hinderlang. came to 
New York and testified before the Department. 
Through this testimony it develops that Mr 
ach ‘and his associates have, during the past 
twenty years, sold life insurance to seven 
teen officers of the S. S. Kresge Company and 
that through these policyholders they have 
fen trying to interest Mr. Kresge in the pur 
hase of a large line of insurance on his own 
ife for the protection of his estate and his 
eusiness. Mr. Beach further testified that 
mn March 22nd he was sent for by the first 
yee President of the S. S. Kresge Company. 
hel Beach, Mr. Hinderlang and Mr. Kresge 
dee my conference on the afternoon of that 
ie ne result of the interview Was that 
when meoke Was examined unoffic.e'y an 
orabl this examination was reoxwred as fav 
ry re to Mr. Kresge, he authorized Mr. each 
fcegianh to New York and elsewhere fer 


tnedical officers of the prominent comp enies to 
him off Detroit for the purpose «f examining 
larr’ teially. This examination was made on 
water 27th. (In the meantime. Mr. Scott, who 


Derg sonal friend of Mr. Kresg*. was im 
Wag Me learned from Mr. Kresge that he 
i el ada in taking out a large line of 
de mace.) Immediately upon completion of 
to sj _ examination, Mr. Kresve refused 
Pe sell a le apnlications presented by Mr 
‘ew York told Mr. Beach that he was going to 
'Mportant to seek further counsel about this 
amined jr splay Four days later he was ex 
th in New York for many companies upon 

f Mr. James E. Briggs, who testi- 


Ne request « 
(Continued on page 9) 














'T is pretty hard to find a whole- 
some biography of Thomas Jeffer- 
son. Unlike many of the other 
statesmen of his time even his 
friends exploited his faults. One thing, any- 
how—he brooked no interference from any- 
body. When he decided Aaron Burr should 
be railroaded he kept right on so deciding in 
spite of Chief Justice John Marshall’s edict 
to the contrary. When he determined 
George Washington and Alexander Hamil- 
ton should. be beautifully, if improperly, 
excoriated he kept right on so determining 
even though it was found that the signature 
to the excoriations was that of one of his 
newspaper friends. He saw no reason why 
anyone should go contrary to his thought, 
and few did. But he missed fire when he 
made love to a young woman who was 
known as Belinda. His avowal was Jeffer- 
sonian—and ridiculous. With much care he 
explained that he was in love with her but 
that he did not want to get engaged at that 
moment as he was planning to go to Europe 
and would be there indefinitely. When he 
came back, however, “providing I still love 
you,” he said, then he would formally ask 
her to marry him. Of course Belinda turned 
him down flat, and married elsewhere. 
Jefferson was dumbfounded and wrote 
amazed and heart-broken letters. Yet he 
soon got over it and wedded another. His 
first attempt brings out the principle that 
applies to success in finance as well as love. 
You can’t flirt with fortune or women half- 
heartedly, and the surest way to win is to 
get down to brass tacks and show you mean 
business. A life insurance policy is a love 
letter to fortune that contains something 


more convincing than a half-made resolu- 
tion. 








The Prudential 


Insurance Company of America 
Incorporated under the laws of the State of New Jersey 
EDWARD D. DUFFIELD, President 


Home Office, Newark, New Jersey: 








Novel Sales Talks By 
Life Underwriters 


FROM COLD CANVASS TO CLOSE 





April Meeting of Association Has 
Record Attendance With Nearly 
550 Present 





The whole gamut of life insurance 
selling from cold canvass to closing, 
drawn from the personal experiences 
of ten speakers was staged as the fea- 
ture of the April meeting of the Life 
Underwriters’ Association of New York 
Tuesday evening. The attendance of 
550 was a new record. 

In telling of the work of the Business 
Practices Committee, Chairman Orra 
S. Rogers disclosed the $5,000,000 
Kresge case which is now being in- 
vestigated by the New York Insurance 
Department an account of which ap 
pears in another column of this issue. 

In the sales talks President George 
A. Smith made the action short and 
snappy. One of the novelties was a 
talk by Robert M. Talbot, Penn Mutual, 
who has capitalized a naivety and al- 
though in the business less than nine 
months has a_ remarkable record. 
Starting in last July he did nothing up 
to December. Then he adopted his 
present system which he describes as 
“Turning doorknobs.” He opens office 
doors, calls out in a cheery voice, “Any- 
one interested in life insurance today?” 
and gets away with it to the tune of 
sixty-two policies for $125,000 for the 
first three months of 1923. So naive and 
obviously frank is his personality that 
people walk up to him in offices and 
ask him to please sell them some life 
insurance. 

H. Arthur Schmidt, New England 
Mutual, described the use of building 
loan shares in working out a combina- 
tion savings and life insurance pro 
gram with a definite amount as the 
objective for an estate to be realized 
at a given age, as sixty. The building 
loan savings apply during the years of 
largest earning capacity. 

Clancy D. Connell, Provident, Mutual, 
made a hit telling how he closes nine 
out of ten cases by getting a medical 
examination first and “attending to all 
the little details afterward.” 

William J. Louprette, Mutual Benefit, 
works on a system to get results from 
every call. He considers it unimpor- 
tant if his immediate prospect is un- 
salable. He uses the call to make 
other contacts and has written 176 
men in one building on this system. 

Robert F. Pennell, Union Central, 
told how from a conversation, with the 
head of a business concern who was 
explaining why he could not stop to 
consider insurance then, he revealed 
information which resulted in four 
different lines of protection covering 
mortgage (self), business (partner), 
home protection (wife), and sentiment 
(mother). 

Other speakers were Frank D. Chin- 
nock. Travelers, who believes in swift 
closing and has presented his proposi- 
tion in six minutes; Miss Emma H. 
Ditzler, Connecticut Mutual, a bright 
little person who picked the man 

arthest away from her in the big 
Delmonico Hall as a prospect for cold 
canvass; Herbert F. Austin, New York 
Life, and Joseph Abrahams, Equitable. 





SPIER DIES IN FLORIDA 





Prominent New York Life Underwriter 
Was Expert on Credit Insurance 
and Its Uses 





A. R. Spier, well-known life under 
writer of New York and chairman of 
the executive committee of the Life 
Underwriters Association, died on 
Tuesday in Florida. Mr. Spier was an 
independent agent representing several 
companies and was regarded as an ex- 
pert on the uses of credit insurance, 
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There is an Equitable Policy for every Life Insurance Need 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY 


OF THE UNITED STATES 
120 BROADWAY * NEW YORK 

















op 
W. A. DAY, President | 
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Lincoln Life Of 
Chicago Launched 


LEO J. KADESKI ORGANIZER 





Will Have $100,000 Capital at Start; 
Former State Treasurer an 
Officer 





The organization of the Lincoln Life 
Insurance Co. of Chicago is progressing 
rapidly and a number of men promin- 
ent in Chicago have become identified 
with it. One of the chief organizers, 
Leo J. Kadeski, of Quincy, Ill., is presi- 
dent of the Defiance Packless Valve 
Co. of Chicago. He was one of the or- 
ganizers of the Great American Life 
and resigned as state manager to enter 
the manufacturing business. Mr. Ka- 
deski was associated with Abb Landis, 
the actuary, in the re-rating plans of 
one or two fraternals. He is an ex- 
vice-president of the National Associa- 
tion of Credit Men and of the National 
Defense League. 

The Lincoln Life will have a capital 
of $100,000 and a surplus of the same 
amount at the start. The capitaliza- 
tion will be increased later. The de- 
pository of the company will be the 
Fullerton State Bank, of which John F. 
Smulski is chairman of the board. Mr. 
Smulski, who is also president of the 
Northwestern Trust & Savings Bank, 
will probably be treasurer of the com- 
pany. He is a former state treasurer 
of Illinois. 

Among the incorporators are the fol- 
lowing: J. L. Kadeski, Quincy, II1.; 
J. D. Gray, Chicago, former U. S. Com- 
missioner, corporation attorney; Dr. 
Chr. F, Balatka, Chicago, president of 
Balatka Musical College; F. W. Raven, 
Chicago, secretary of National Associa- 
tion of Stationary Engineers; H. H. 
Hornstein, Chicago, instructor of law, 
Mayo College; F. L, Manns, Alton, IIl.; 
Chas. Vail, Springfield, [l., Clerk of 
Supreme Court of Illinois; John M. 
Picco, Springfield, Ill., former member 
of Illinois Industrial Commission, Ital- 
jan Consul; Dr. John G. Meyer, Spring- 
field; Chas. P. Power, Cantrall, II1.; 
B. M. Davison, Springfield, Ill., director 
of Department of Agriculture of Illin- 
ois; S. R. Thayer, Chicago. 





STUDENTS FROM 19 STATES 





Carnegie Tech Salesmanship Graduates 
Come Far To Attend Course; 
Shows Need For It 





The demand for the kind of training 
provided by the Carnegie Institute of 
Technology and the Life insurance 
school of New York University is 
illustrated by the nineteen graduates 
of the Carnegie Institute in the last 
class, Nine states and two provinces 
of Canada were represented by the 
students who came from as far north 
a Nova Scotia. They came from 
California and Mississippi. 
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15 Companies in Life 
Extension Institute 


SHOWING 





STEADY PROGRESS 





Harold A. Ley, President, Originated 
Idea; William H. Taft, Its Chair- 
man for Year 





The Life Extension Institute, Inc., 
has been showing steady, progressive 
growth of late and is now being used 
by the following companies: 

Fort Worth Life Ins. Co., Texas; 
Guardian Life, New York City; Inter- 
Southern Life, Louisville; Metropolitan, 
New York; Midland Mutual, Columbus; 











HAROLD A. LEY 


Ontario Equitable, Waterloo, Ont.; Ore- 
gon Life, Portland; Southeastern Life, 
Greenville, S. C.; Union Central, Cin- 
cinnati; United Life & Accident, Con- 
cord, N, H.; Columbus Mutual, Colum- 
bus; Old Line Life, Lincoln, Neb.; 
Fenn Mutual, Philadelphia; Volunteer 
State, Chattanooga, Tenn.; Mutual Life 
of Canada. 

The idea of the Institute originated 
with Harold A. Ley, who is president. 
This was in 1909 when he agreed to 
take out more insurance with an insur- 
ance agent who suggested that before 
Mr. Ley, then a business man in Spring- 
field, Mass., filled out his application, 
he submit to an examination. The 
stated that if the examination 
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PROVIDENT MUTUAL 
LIFE INSURANCE COMPANY | 


Or PHILADELPHIA 
The Provident, organized in 1865, as The Provident Life and Trust Com- 


pany, preserves a continuous corporate existence, but, ha tual- 
ized, will be known hereafter as the , pn 


PROVIDENT MUTUAL 











Life Insurance Company 
of Philadelphia 


and will maintain the reputation and tradition which have arisen from 
fifty-eight years of conspicuous fair dealing. 


The policies of the PROVIDENT MUTUAL contain new and attractive 
features, including the recently adopted and exceedingly liberal Total 


and Permanent Disability Clause. 


An Increased Dividend Scale for 1923 











was all right it would go into an ap- 
plication and the insurance company 
would pay for it. If the examination 
disclosed anything wrong, the agent 
would pay for it himself and Mr. Ley 
would not go on the books as having 
been declined. The rest of the inter- 
view is described by Mr. Ley as 
follows: 

“As I happened to have $55,000 insur- 
ance in his company it seemed to me 
that they ought to be willing to pay 
$5 to find out whether I was all right 
or not and I wondered what I was 
worth to them alive. I figured that if 
this examination would preserve my 
life one year, they would not only save 
the interest on $55,000, which at 5% 
would amount to $2,750, but they would 
also get an additional premium out of 
me of a couple of thousand dollars, 
which would show a saving of $4,750 
for a $5 investment. This looked to 
me like good business. I had spent 
eight years of my life in the actuarial 
department of an insurance company, 
so I was somewhat familiar with the 
insurance business. The more i 
thought it over the more I was con- 
vinced that the insurance companies 
were losing an opportunity and as 1 
was thinking about it one day it oc- 
curred to me that the same examina- 
tion I had for one company would be 
just as valuable for all the other com- 
panies in which I held insurance. It 
also occurred to me that if this work 
was to be done it ought to be done by 
one organization for all the insurance 
companies.” 

About that time Mr. Ley saw an edi- 
torial in the Springfield “Republican” 
commenting on an address which Pro- 
fessor Fisher, of Yale, had given be- 
fore the Association of Life Insurance 
Presidents, the subect being periodic 
examinations. When Mr. Ley was next 
in New Haven he had an interview 
with Professor Fisher which eventually 
led to the inception of the Life Exten- 





sion Institute with Professor Fisher as 
a director. 

The next man interested was Wil- 
liam H. Taft, who finally issued an in- 
vitation to the presidents of the five 
largest insurance companies to attend 
a dinner to discuss whether it was wise 
to start a company of this kind with 
the idea of prolonging the lives of the 
policyholders. The Institute was 
started in February, 1914, with the late 
E. E. Rittenhouse as president, with 
Dr. Lyman Fisk as medical director 
and Mr. Taft as chairman. At that 
time the Institute charged $3 for in- 
surance examination, $3 for its indus- 
trial service and $5 for individual serv- 
ice. Some existing laboratories were 
purchased. 

The Institute was a success from the 
start. It has not only done fine work 
for the companies through the examina- 
tions but its daily paper publicity has 
been a great help to the entire insur- 
ance fraternity. One of the strongest 
advocates of the Institute is Dr. Au- 
gustus S. Knight, medical director of 
the Metropolitan, 

Mr. Taft continued as chairman until 
made a Chief Justice of the Supreme 
Court. 

The Institute has most attractive of- 
fices in West Forty-third Street, New 
York. 





GOING STRONG AT QUARTER 





Missouri State Life Writes More New 
Business Than In First Six 
Months of 1922 





The Missouri State Life has written 
more new paid for business in the first 
quarter of this year than it wrote dur- 
ing the first six months of last year. 
This new business amounts to $34,413,- 
578 an increase of $21,500,000. The new 
business brings the Missouri State’s in- 
surance in force over the $400,000,000 
mark. 
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LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 
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| MASSACHUSETTS 
LIFE INSURANCE COMPANY 


of Springfield, Massachusetts 
Incorporated in 1851 


MUTUAL 





Unexcelled policy contracts, efficient life insurance service, and a 
net cost that is notably low—these.are three of the reasons why the 
name Massachusetts Mutual is synonymous in the mind of the insuring 
public with all that is best in life insurance. During the seventy-two 
years of the Company’s history its policyholders have ever been its loyal 
friends and its enthusiastic advertisers. 








JOSEPH C. BEHAN, Superintendent of Agencies 
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Mutual Analyzes 
Babson’s Advice 


CALLS SHIFT SURPRISING 


Dividends Could Be Left With Com- 
pany as Paid-up for Larger 
Sums Than Cash Value 





In commenting on Roger W. Babson’s 
recent recommendation that his clients 
cash in on some of their life insurance, 
the Mutual Life says the chief surprise 
in this advice is the recommendation 
that the man with a paid up twenty 
payment life policy surrender it and 
take out ordinary life. 

Even were the old policyholder able 
to get new insurance, there are flaws 
in Mr. Babson’s suggested shift, says 
the Mutual. In the tirst place, the in- 
sured would be giving up a policy free 
from all restrictions which apply to 
pew contracts. He would be giving up 
a policy which is paid for in full, one 
which requires no effort for its main- 
tenance, but on the contrary yields an 
annual cash income in the form of a 
dividend beginning at about $80.00, and 
this dividend would, in all probability, 
increase each year. The dividends, re- 
gardless of the physical condition of 
the insured, could be left with the com- 
pany from year to year as paid-up in- 
surance for a sum much larger than 
the cash represented. 

The increase in the reserve or cash 
surrender value of the old paid-up con- 
tract amounts to from $100.00 to 
$125,000 per year, and the reserve of 
several thousand dollars is always 
available as a loan value in case of 
emergency, and this loan value, in at 
least a number of companies, would 
carry a less interest rate than applies 
to modern policies. 

As against the very satisfactory 
status of the old policy on which there 
is nothing more to pay, but which in 
itself is a source of income, the policy- 
holder would have the task of trying to 
invest the surrender value of the old 
contract in such a way as to be safe 
for all time and yet earn 6% net after 
paying income taxes and other possible 
expenses. He would have traded for a 
policy on which a premium must be 
paid for the remainder of life, a policy 
with restrictions in the early years, one 
requiring a higher interest for a policy 
loan, and one in which the cash value 
would, for many years, be several 
thousand dollars less than the corres- 
ponding value in the old _ policy. 
Swapping an old paid-up policy for a 
new one at attained age with the 
higher premium for life is too often the 
first step toward lapsing the insurance 
entirely. 





“MILWAUKEE SALES CONGRESS 





Speakers Secured Include President of 
American Bankers Association For 
April 28 Meeting 





The Life Insurance Sales Congress 
will be held at Milwaukee April 28 with 
a fine program. Among the speakers 
secured are: 

A. O. Eliason of St. Paul, president 
of the National Association of Life 
Underwriters; Darby A. Day, manager 
of the Chicago agency of the Mutual 
Life, and Dr. John <A. Stevenson, 
second vice-president of the Equitable 
Life of New York, and probably also 
W. B. Burrus, general agent of the 
Provident Mutual Life at Kansas City, 
and John H. Puelicher, of Milwaukee, 
president of the American Bankers 
Association. 





USES “BASEBALL” CONTEST 


A novel “baseball” contest is being 
conducted by the Guardian Life of New 
York during April. It is called the 
Guardian Championship Campaign. The 
same stunt was used last year and the 
managers and agents liked the idea so 
well that they asked for it again this 
year. 














M. E. Singleton, 
President 


Life Accident 








MODERN INDUSTRY—that great wizard 
of production has created a demand for a 
certain type of insurance—an insurance 
that will provide contentment and protec- 
tion in the event of disability to the em- 
ployee, and in turn result in co-operation 
and better service to the employer. 


THE MISSOURI STATE LIFE now offers 
GROUP ACCIDENT AND SICKNESS IN- 
SURANCE as a new feature of its large 
multiple line service. 


GROUP ACCIDENT AND SICKNESS IN- 
SURANCE is the answer to the imperative 
demand of the industrial world for protec- 
tion. We issue these policies on eight differ- 
ent plans, complete in every detail—they 
meet every contingency. 


WHY NOT ADD THIS LINE to your regu- 
lar selling program? We pay liberal com- 
missions, and our excellent facilities for 
handling the surplus business of Agents 
from other Companies enable you to take 
advantage of this offer. 


LET US GIVE YOU ALL THE FACTS! 


MISSOURI STATE LIFE 


Insurance Company 


Health 








Home Office 
St. Louis 


Group 
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Using Big Facts Of 
Business in Selling 


WHAT INSURANCE STANDS FOR 





Great Economic and Financial Founda. 
tions of Companies Make 
Impressive Picture 





Not enough stress is put by the ay. 
erage agent on the business and finan. 
cial phases of the life insurance bust 
ness generally in contact to the pub 
lic, according to P. G. Dallwig, of the 
Massachusetts Mutual Life at Chicago, 
Mr. Dallwig believes that the magn} 
tude of the business and its financial 
importance begets confidence in the 
prospect when he is made acquainted 
with, the facts. 

“Point out to him that $40,000,000,000 
of life insurance is now in force upon 
approximately 25,000,000 Americans, 
seven-eighths of whom will leave be 


hind little estate other than life insur” 
ance when they die; that $9,300,000,000— 


life insurance was paid for in 1922; 


that Legal Reserve Life Insurance con-~ 


tracts have saved perhaps a_ million 
men from helpless bankruptcy in the 
panics of the last half century;” 
says Mr. Dallwig, “that hundreds 
of small country banks would have 
failed but for the loan values car. 
ried by their borrowing  clientele,| 
Show him how it protects family in 
comes, protects bank credits, the per 
sonnel in industrial corporations, stock 
investment estates against ravages of 
Inheritance Taxes, and retires Bond Is- 
sues. Point out to your client, or your 
prospect, if you please, the uniqueness 
of an insurance contract in that it is a 
unilateral contract, optional as to the! 
insured and irrevocable as to the in 
surer. Just think of it! The company 
may not change the contract by one 
letter, and yet you may change your 
contract by amendment in a dozen dif- 
ferent ways. Point out to Mr. Prospect 
the great saving not only in time but 
the expense in the administration of 
an insurance estate ‘as’ contradistin- 


sve Sai 





guished from other estates; the ease” 
with which'a large estate can immedi-) 
ately be created through insurance 
where the insurance company says to 
you, ‘If you will merely pay us 3% or 
4% annually on the principal of the 
estate that you wish to create, we Will,” 
whether you live or die, pay you the) 
full amount of the principal at a cer) 
tain time without your ever having) 
paid in the principal. Now isn't 
that wonderful, to be able to purchase 
an estate on the installment plan? 
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“What a wealth of interesting {0 me 
formation to be used in your pre-ap 4 4& 


proach to get him interested in the 


is 


and li 


bigness and the dignity of the busi) “!u; 


ness! This pre-approach having taken ~ 
out of his heart the fear of being solic 


ited for life insurance, he will no longer, 
be on the defensive but will talk, and 
that is what you want. Then get the, 
necessary information with which to be” 
able to present an intelligent proposi 
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tion at your next interview, which will” that ¢ 
be your real approach.” » Prospe 
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APPOINTS S. C. KATTELL Posy 

' their ; 

Former Connecticut Dept. Actuary 4s effi 
Goes With Lincoln National Life | by th 
of Ft. Wayne direct 

nStan 

Sherman C. Kattell, formerly ac) kidney 
tuary of the Connecticut Insurance Dee 


partment has been appointed assistatly 
actuary of the Lincoln National Life 0 
Ft. Wayne, Ind. Mr. Kattell had for 
merly been with the Lincoln National 
for a number of years. He is a gradt 
ate of Amherst. He taught for a time 
and entered life insurance first in the 
actuarial department of the State Mw 
tual Life of Worcester. 








The National Surety, of New Yor 
will hold its next agency convention 
Los Angeles in February, 1924. 
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Know These Points 
Before Making Calls 


IMPOSSIBLE 


ee 


ling 
/ FOR! SHUN PROSPECTS 
ounda.@ Four Bits of Information That Will 
Save Hours Given By Henry Moir 








of United States Life 

the ay. “You should arrange your interviews 
| finan. a8 far as possible with men who are 
© bust- digible prospects. Five minutes spent 
8 pubs in making inquiries may save hours of 
of the @ needless labor,” said Henry Moir, 
hicago, managing director of the United States 
magnt- Life in an address before the Indian- 
nancial apolis Life Underwriters’ Association. 
in the) “The agent who goes out on a cold 
nainted! canvass cannot always make this kind 

of inquiry in advance; but he may do 
000,000 so before his second interview; ana 
@ upon) moreover there are not many agents 
sricans,) who call on utter strangers.”” Most 
ive be! agents, he said, try to get “leads” so 
» insur-” that it is often possible to get infor- 


000,000 % mation on such points as: 
1 1922; (1) Are his finances all right? (2) 


ce col jy he in good health now and gener 


million ‘ally? (3) Approximate age? (4) What 
heb 8) is his family condition? 

, atte € i calling i a 
indreds) Jt is better to avoid calling on a man 


\ have who cannot possibly afford life insur- 
13 car. | ance Or one who is on the ragged edge 
ientele.f of solvency, Mr. Moir said. They are 
ily in doubtful risks at the best and often 
he. per. talk as if they possessed the earth 

. stock | their time is less valuable than yours, 
ges of. Another good reason for some ad- 
Jond is} ditional financial inquiry is that you 
or your; ‘ more readily determine the aimount 
queness| %f the application you wish to suggest. 
it ig a This is one of the lines of suggestion 
to the! which calls for the greatest possible 


the in ‘ct. On a first interview it is often 
ompany | desirable to steer clear of the question 
by one altogether; but on the other hand, a 
re your good number of applications are 
zen dif.) Written at this first interview and un- 
rospect less you know in advance what a man’s 
ime but) Position is or his mode of life, it is 
tion off Mard to know whether to suggest a 


adistin-| $5,000 application or one of $50,000. 


1e ease The interests of the agent and of tnw 
immedi-- Company are so closely combined that 
surance 4 selection of risks by agents is just 
says to. 48 much for their owm behalf as it 1s 
3% or for the so-called “company.” In the 


of the se of a mutual concern, we may say 
we will, that the company represents the policy- 
you the) holders, They have the'.voting power 
t a cer (Seldom exercised) and the assets be- 
having — long to them. ‘But when we think of 


w isn't the largest financial claims against the 
urchase “Mpany, we find that the policyholder 
an? of maximum amount takes a secondary 


ting in place as compared with the agent. An 
preap ld agent has woven his entire being 
in the Md life into the fabric of the corpora- 
1e busi? tion; he is not only earning his living 


g taken from year to year, but in many in- 
ng solic Stances he owns renewal commissions 
o longer, the present value of which can be ex- 


alk, and’ Pressed by thousands, or in some in- 

get the| — even hundreds of thousands of 
ch to be) “lars, 

proposi | It follows without demonstration 

iich will) that anything which conduces to the 

F Prosperity of the company must also be 

b assistance to the general agent. If 

| »rle agents have at heart the best in- 

LL nts of the company they represent, 

heir Selection of the business is almost 


Actuary 48 efficient and valuable as that effected 
I Life tin the medical examiner and medical 

4 eae It is true that there are some 
r on kid ces of heart murmurs and lung or 
erly @ hey troubles which an agent could 
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Thirty Years With 
The John Hancock 


CAREER OF 





ROBERT H. CLARK 





Superintendent of Boston Weekly 
Premium Agency An Outstanding 
Figure in Industrial 





Robert H. Clark, superintendent of 
the Boston weekly premium agency of 
the John Hancock Mutual Life, is one 
of the outstanding factors in the 
growth of the industrial department of 
the company in Boston. 


Mr. Clark possesses unusual qualities 
which have contributed to his success. 
He is of commanding appearance; he 
has a strong personality; is university 
bred; and is a trained public speaker 
which enables him to use his rich voice 
to fullest advantage. He is a natural 
leader of men. 

He probably has not his superior in 
New England as a speaker on insurance 
platforms and like the true orator, 
seems overwhelmed with the message 
it is in his heart to deliver. His burn- 
ing eloquence on the theme “They ‘Shall 
Not Pass” in his addresses delivered 
during the Great War—for he revealed 
the passion that rent his very soul, will 
never be forgotten by those privileged 
to hear him. 

Has a Message 

But Robert H. Clark is no orator with 
glittering generalities as his stock in 
trade. He has a message and his elo- 
quence serves merely to drive it home, 
for he never talks for effect. He is a 
fervent speaker, not only preaching 
himself the gospel of protection for 
those who need protection, but inspir- 
ing also his missioners sent out into 
the field to gather them in. 

Mr. Clark entered the employ of the 
company December 26, 18938, collecting 
a debit until February 12, 1900, when 
he was appointed assistant superinten- 
dent in the Boston district. On Maren 
4, 1901, he was made claim adjuster, 





mains for the medical man to report; 
but on the other hand, there are just as 
many other classes of risks where the 
agent’s selection can be even more 
effective than that of the medical ex- 
aminer--those classes bearing particu- 
larly on mode of life, family history, oc- 
cupation, and surroundings. 
Regarding selection as exercised by 
the company, there is one general and 
important principle always recognized, 
namely—that the largest possible num- 
ber of good average cases submitted to 
the company should be accepted. I am 
not aware of any company that is look- 
ing only for A No. 1 perfect specimens. 
It is well that this is not the, object of 
search, because if we can judge by the 
reports of the Life Extension Institute 
and the records of young men who 
underwent draft examinations, we 
should find a very small percentage of 
men-in this, or in any other country 
measuring up to the highest standards 
of physical fitness. Most of us have 
some minor blemish, and the life com- 
panies long age recognized thie propriety 
of ignoring many ailments, conditions, 
and imperfections, with the result that 
acceptances by Life companies reach 
approximately 90% of the business 
submitted. This large proportion is 
accepted on the basis of standard in- 
surance at normal rates. Illustrative 
examples of substandard risks, such as 
overweights, diabetics, were given. 
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The Columbian National Life Insurance Company 


Boston, Massachusetts 
ARTHUR E. CHILDS, President 
Columbian National Agents are in a position to offer the best forms of 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Policies backed by one of the strongest companies in the country, having 
ample capital, surplus and highest standard of reserves. 
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from which position he was appointed 
home office inspector on May 6, 1902. 
On August 31, 1903 he was appointed 
superintendent of the Boston district, 
and has held that position ever since. 
This district today is the largest 
agency of the company in that branch, 


For the month of October, 1922, the 
Boston agency under Mr. Clark 
achieved the proud distinction of being 
the first Weekly Premium Agency to 
issue a million dollars in a _ single 
month, the exact amount being $1,047,- 
000. Besides this issue for the month, 


| PEACE OF MIND 


Mr. Clark having eleven assistant 


the Boston agency also made a Weekly 
superintendents and 118 agents. 


Premium increase of $151.45. 








Henry L. Rosenfeld—Reinsurance— 


will go abroad April 1&th and is prepared to negotiate 
excess or surplus life insurance coverage on individual 
cases on which limit of risk—standard or substand- 
ard—is held by American Companies. Also reinsur- 


ance generally. 


Address 55 John Street, New York 














Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 


W. D. WYMAN, President 


This Company has olware pursued those policies in the conduct of its business that 
have given it a high reputation for stability and fair dealing. 


Has always extended reasonable assistance and encouragement to its representatives 
to develop and hold their business. 


Has always rendered the highest grade of service to its policyholders. 


WINFIELD 8S. WELD, Supt. of Agencies 
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HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1999 

PROTECTS THE ENTIRE FAMILY 
This Company issueg all modern forms of policy contracts from BIRTH to @ years 
next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from date of issue 
and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and TOTAL AND 
PERMANENT DISABILITY CLAUSES and DOUBLE INDEMNITY FEATURES, aad 
are guaranteed by State Endorsement. 


A HOME LIFE POLICY BRINGS 
TO THE 
MAN WHO LOVES HIS FAMILY 


BASIL S. WALSH, President P. J. CUNNINGHAM, Vice-President 
JOSEPH L. DURKIN, Secre JOHN J. GALLAGHER, Treasurer 

DR. E. BRYAN KYLE, Medical Director 
INDEPENDENCE SQUARE PHILADELPHIA, PA | 









































Life Insurance Agency, New York City, 
offers excellent opportunity to young man capable of assuming complete 
charge of Agents Service Department having a large following among 
life agents and brokers. 

Address: Box 105 
The Eastern Underwriter 
86 Fulton Street, New York City 























Southwestern Life Insurance Co. 


Home Office, DALLAS, TEXAS 
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| GENERAL AGENCY IN UNOCCUPIED “TERRITORY 


States of the Middle West that are feeding the world today are 
rich in opportunity for men of General Agency calibre. 
Liberal Contracts direct with the Home Office 
L. J. Dougherty, Secretary and General Manager 


GUARANTY LIFE INSURANCE COMPANY 
Davenport, lowa 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 

















C. A. Spreckles, Chair- 

Comments man of the Board of 
on Spreckles Directors of the Fed- 

Insurance eral Sugar Refining 

Company, and one of 
the leading figures in the Sugar In- 
dustry, has recently applied for $4,000,- 
000 of life insurance at the age 
of sixty-four. The International Life 
makes these comments: 

“Mr. Spreckles, one of the big busi- 
ness men of the country, all his life 
has been of the opinion that life in- 
surance was not necessary for a man 
who could make his own money. He 
thought it was a class of investment 
that he did not care to invest in and 
that, as for protection to his family, it 
was not necessary. Recently he 
changed his views. This change was 
brought about by him having a very 
near and dear relative die and leave 
him as one of the helping hands in the 
settlement of the estate. In checking 
out the values of his estate, which was 
a very large one, he found that the 
only ready money left by the deceased 
was a life insurance policy. Never 
had he found a time when ready money 
was of greater value and this life in- 
surance money at that time was in- 
deed a great help to those executors. 

“This personal experience brought 
close to his home proving the value 
of life insurance, changed the opinion 
of a lifetime for Mr. Spreckles. To the 
extent of his conviction you may judge 
when he is endeavoring to buy $4,000,- 
000.00 at age sixty-four. He knows it 
is the greatest savior of estates and is 
a most necessary protection for his 
family.” f 

& - + 

The case of Stevens 

Cancellation vs. Mutual Life Insur- 

and Loan ance Company, 227 N. 

Defaults Y. 524 (1920) involved 

a loan agreement 
which provided for cancellation with- 
out notice upon default. There it was 
held: 

“The contract is clear. On default 
the company may cancel the policy 
without further notice or further de- 
mand. This cancellation is the basis 
for further action. After it, but 
only necessarily after it had been 
effected, the company applies the 
surrender value of the policy to the 
payment of the note. If any balance 
remains, it will pay to the borrower 
on demand. The provisions are in- 
dependent. They do not resemble 
those in fire policies where the man- 
ner in which cancellation may be 
effected is prescribed. Here the bor- 
rower expressly agrees that the can- 
cellation may be made without notice 
by the action of the company. Such 
an agreement is not illegal—nor 1s 
it inequitable.” 

As to whether a delay of forty-five 
days was tantamount to a waiver of 
the contractual right of the company to 
cancel without notice, it was said: 

“A mere delay of forty-five days 
in cancelling the policy is —im- 
material. Nothing in the note re- 
quired the company to exercise its 
option to cancel on the very day it 
became due. The agreement ex- 
presses a contrary intent. The can- 
cellation is to be made ‘as of the 
date of default.’ This implies action 
subsequent to that date. It is true 
that the delay might have been so 
great as to permit an inference of 
fact that the company had made an 
election not to cancel. Once made, 
the insured might rely upon such 
election and cancellation would re- 
quire reasonable notice and demand. 
But such a delay as occurred here 
will not of itself permit such an infer- 
ence,” 


Many life insur- 

Why Should A ance salesmen are 

Rich Man Carry a little uncertain 

Life Insurance? of their ground in 

trying to sell men 

of large means. The reasons why they 

should buy life insurance seem few. 

Here is a long list of reasons prepared 
by the Guardian Life of New York: 

The mortality of fortunes is high. 
A man rich today may not be rich when 
he dies. 

To make sure that his family can live 
on the same plane as before his death, 
thus guaranteeing their future comfort 
and security in case of loss in other in- 
vestments, or shrinkage in the value of 
his estate, due to market conditions, 
ete, 

To provide cash for the purpose of 
paying Federal and State inheritance 
taxes and other taxes that come due at 
death. 

To provide for the education of his 
children. 

To provide for himself an income in 
old age in case of the loss of his other 
property. 

To protect his earning power through 
Disability Insurance. 

To provide ready cash for the family 
pending the settlement of his estate. 
Many wills are contested and often 
years pass before an estate is settled. 
Life insurance is a will that cannot be 
broken. 

To enable the insured to keep all of 
his money working and obviate the 
need of carryine a large cash balance. 

By means of Income Insurance he 
can provide safe and definite incomes 
to dependents and others, thus pro- 
tecting his heirs against the possible 
loss of funds through unwise invest- 
ment or speculation. 

To provide for bequests to charity; 
to endow a hospital, church, educa- 
tional institution, ete. 

To create liquid reserve for emer- 
gencies. Loan values on his policies 
may tide him over periods of personal 
or general financial stringency or de- 
pression. 

Life insurance stabilizes and_ solidi 
fies his estate, filling in where losses 
occur through speculation or bad in 
vestments. 

To make sure of certain legacies not 





American Central Life 


Insurance Company 


INDIANAPOLIS, INDIANA 


Reteblished 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 








being defeated 
will. 

To provide funds with which to 
liquidate business obligations, thus pro- 
tecting the family against such de- 
mands, 

To strengthen his credit. 

Because life insurance up to a cer- 
tain amount is free from taxation.. 

Because the proceeds of’ a, life insur- 
ance policy are always worth 100 cents 
on the dollar. 

To establish peace of mind and free- 
dom from worry. 


through a_ contested 





MARKS UP NEW FIGURES 


Jefferson Standard Life of Greensboro, 
N. C. Has 200% Increase For 
Quarter 





The Jefferson Standard Life of 
Greensboro, N. C. has written nearly 
$24,000,000 of new business during the 
first quarter of the year which is an 
increase of practically 200% over last 
year. The company has designated 
April as “Gold Month” in honor of 
Charles W. Gold who founded the com- 
pany. ———$—$ $$ 

Henry Bruere, fourth vice-president 
of the Metropolitan Life, is a member 
of the immigration committee of the 
Chamber of Commerce of the U. S. 
which has just issued a report after 
making a thorough study of the immi- 
gration question, recommending that 
flexible powers be given the President. 
Mr. Bruere, who was formerly city 
chamberlain of New York, has been 
actively interested in welfare move- 
ments for years. He is in charge of 
the policy holders bureau of the Metro- 
politan Life. 





The Mutual 





LIBERAL TREATMENT 


of Policyholders, exemplified in its history of 


Non Forfeiture and Retroaction 


is a fixed principle with this 78 year old pure 
Life Insurance institution, 


Insurance Company 


of Newark, New Jersey 


Benefit Life 








$3,000,000 POLICY 





Written on Fur Man By Perez F. Hu : 
Also Placed $1,000,000 on Lamp | 


ig 


Manufacturer h 
Perez F. Huff, general agent of 3 


Travelers told reporters this wee 
that he has personally written withi 
the last three weeks two busine 
policies for a total of $4,000,000. On 
of these policies was for $3,000,000, f 


The larger of the two policies {gs 0 
the life of Motty EKitingon head ¢ 


Kitingon-Shild Co., Inc., of this city 
international fur dealers. A year ag 
overtures were made through one ( 
Mr. Huff's agents, Herman Josias, t 
cover this prospect for inheritance | 
surance. Already having $500,000 per 
sonal protection, tactics were switche 
and late last month applications wer 
signed with Mr. Huff for $3,000,000, a 
for the benefit of the corporation. M 
Kitingon is thirty-eight years old. 

Michael Schwarz, vice-president al 
general manager of Edward Miller 
co., lamp manufacturers of Meridel) 
Conn., has been in the market for My 
insurance of the business variety. © 
few weeks ago he was going from New 
York to Meriden on the train and bl” 
coincidence Mr. Huff had the 8 
across from him in the parlor car, M 
Huff being on one of his periodi 
trips to the home office of the Travele 
in Hartford, with no idea of the ident 
of his fellow passenger. 

After some general conversation M 
Huff said he turned to the subject ¢ 
life insurance and deduced from t 
tenor of Mr. Schwarz’s remarks that 
was looking for some insurance to P 
tect his business in the event of If 
death. Before the train drew it 
Meriden, Mr. Schwarz had been 807 
on the proposition and agreed to me 
Mr. Huff the next day in New Yo?) 
City to be examined for a million. Th 
examination was satisfactory and U7 
insurance subsequently issued. a 

Mr. Schwarz came to the Unit 
States thirty years ago, when he W 
five years old, travelling third cla 
with his parents. Today he is the h 
of the lamp manufacturing establis 
men that has _ sixty-five pbuilding. 
Another life agent from Clevelab 
Willard Wildman, and acquainted W! 
Mr. Schwarz, worked jointly with 4 
Huff in placing the insurance. Elevé 
companies are participating in th 
policy and over thirty companies ha’ 
received a share of the $3,000)9 
policy issued to Mr. Hitingon. 

Mr. Huff made the statement th 
to date this year he has placed oF 
$6,000,000 of personal business. : 

GAIN OF 30.8% | 

The Connecticut Mutual Life clos 
the first quarter of 1923 with a (0 
issued business of $23,056,985. Th 
amount is a gain-of 30.8% or $5.4 
224 more than was issued during 
same period in 1922. 
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| Former Governor a General Agent 


















WILSON G. 


HARVEY 


Wilson G. Harvey, who was governor 
of South Carolina, has gone into the 
life msurance business. He is now a 
general agent of the State Mutual in 
that state. 

Asked by The Eastern Underwriter 
to tell why he entered the life insur- 
ance field in preference to others Mr. 
Harvey, writing from Greenville, 8. C., 
says: 

“Casting about for some avocation 
whereby I could enjoy freedom of 
activity; be out in the: open; meet my 
friends from all sections of the State; 
make a living for the present and build 
up an annuity for the years to follow, 
my thoughts turned to life insurance. 
The realization that those with whom 
I did business would not only be bene- 
fiting me but be benefiting themselves 
and their families was also a potent 
factor in reaching the final determina- 
tion. 

“The question then turned to getting 


a connection which would be beyond 
criticism from every standpoint, and, 


Securing this, I entered the life insur- 
ance field.” 
An AGENT’S DEBUT 

_ It is doubtful if any insurance agent 
In the United States entered the in- 
surance business with more eclat than 
Sylvan Levy, who was former commis- 
Sloner of state reformatories and 
president of the New York State Board 
Of Inebriety. The event of his joining 
the sales force of the New York Life 
Was celebrated with a dinner at the ex- 
Clusive Ambassador Hotel, Park ave- 
nie, New York, where the following 
were some of the eminent citizens who 
were among the 150 guests: Supreme 
Court Justice Mitchel] May, Mayor 
Hylan, Police Commissioner Enright, 
Senator Copeland, Supreme Court Jus- 
tiees Henry B, Lewis and Edward Laz- 
aisky, Fire Commissioner Thomas A. 
Drennan, John H. McCooey, Edward E. 
McCall, John C. McCall, vice-president 
of the New York Life, and Nathan S. 
Jonas, president of the Manufacturers 
Trust Company. 
The big surprise of the evening was 
the Presentation of $1,000,000 of ap- 
Dlications, presented to Mr. Levy as a 
welcome to insurances. At one time he 
ee grain and feed business in 

Cyn and he founded in that city 
the first day nursery. 


BIG SUM IN CHURCH PENSIONS 








Interdenominational Funds Exceed 
$65,000,000; Pensioners Increasing 
Greatly 
The pension funds of eighteen 


Protestant denominations in the United 
States amount to over $65,000,000 ac- 
cording to Dr. J. B. Hingeley chairman 
of the interdenominational secretaries 
conference, who is in charge of the 
funds. The number of pen- 
sioners is increasing at a considerable 


pension 


NOW MOWRY & REINMUND 





B. F. Reinmund To Make Headquarters 
at 100 William Street; Succeeded 
by J. J. Schwaninger 





B. F. Reinmund, one of the most 
popular insurance managers in the 
Fast, and for many years manager of 
the New Jersey agency of the Aetna 
Life, is now a general agent of the 
Aetna Life in this city, the name of 
the firm of Mowry & Patterson having 
been changed to Mowry & Reinmund. 
This agency is at No. 100 William 
Street. The Mowry & Patterson 
agency is about twenty-three years old, 
and one of the largest writers in town. 
Mr. Patterson, of this) agency, died re- 
cently. 

John J. Schwaninger, who has been 
with Mr. Reinmund in Newark for two 
decades, is now manager of the New 


9 
KRESGE CASE HELD UP 
(Continued from page 3) 
fed tht he had met Mr. Kresge only a few 


days before, through Mr. Scott, 
“The committee in charge of this investiga- 
tion are convinced that an attempt was being 
made by the said Kresge to purchase this in- 
surance through his personal friend, Wallace 
Scott, member of a New York Stock Exchange 
House in violation of the insurance laws o 
this state and to disregard entirely the ne- 


gotiations which had been entere into in 
Detroit with duly accredited life insurance 
igents 

“It is a well established practice that life 


insurance companies will not cause a license 
to be issued to any person for the purpose of 
writing an individual risk for insurance, the 
intent being to license only persons who are 
going to render service in the field of life 
insurance 





HANCOCK IN MINNESOTA 
The John Hancock Mutual Life has 
opened its first weekly premium offices 
in Minnesota. One at Minneapolis will 
be in charge of Supt. James Quinn, for- 
merly of Detroit. 








. Thomas C. Glynn, 

rate. Jersey agency of the Aetna Life. Its’ pow in charge of one of the Chicago 
Some of the larger funds follow: offices are in the Essex Building, districts will be superintendent at St. 

Methodist Episcopal $17,500,000; Pro. Newark. Paul. 

testant Episcopal $13,250,000; Northern 

Japtist $9,000,000; Presbyterian Nor- The Missouri State Life has joined Even in the dictionary, the word 

thern, $8,000,000; Congregational $5,- the long list of companies maintaining “Success” comes after the word 

750,000; Lutheran, $3,000,000. their 


own printing plants. “Hustle.” 








“T only paid $500 for the bus. Foolish to spend a tenth of its cost just 
for insurance!” 
“It would be foolish if it protected only the car. But it protects every- 


thing you own or hope to own for years to come. It insures you 
against loss of your home, your furniture, your bank account, your 
future earnings, and your car. Instead of one-tenth, your premium 
may represent one-two-hundredth or less of the sum you may be 
forced to pay if you have an accident, 


“Your Liability is Not Measured by the Cost of Your Car! 


66 HEN you bought that car, you im- hands on, and mortgage your future earn- 
mediately became responsible for ings for the balance. 
all damage it might do. You hadn’t any “There’s only one way to make every- 


choice in the matter. You couldn’t take the 
car and leave the liability. You had to take 
both or none. 

“You probably won’t have an accident 
this season. But suppose you do hit some- 
body. One thing is sure-—there’s no rela- 
tionship between the cost of your car and 
the amount this somebody will ask for. A 
light runabout can kill a person as certainly 
as a big touring car. The fact that a person 
was injured by a small car doesn’t make his 
demands for damages any smaller than if 
he were hit by a five-ton truck. He might 
ask and get $25,000!” 

“But I haven’t got $25,000.” 

“Oh, well, that won’t worry the jury. 
They'll set the award; the claimant will seize 
as much of your property as he can lay 


ae: 


INSURANCE COMPANY 


thing safe. That is to buy a Travelers Auto- 
mobile Policy, with high limits. 

“This policy relieves you of all the worry 
and trouble that follows an accident. It set- 
les your claims out of court whenever pos- 
sible. It pays the cost of fighting a claim, 
if the claim is unreasonable, and it will pay 
up to $50,000 to any one person as a result 
of an accident, and up to $100,000 to two or 
more persons as a result of an accident. It 
also pays up to $5,000 for any property 
damaged by that car. It costs about a dollar 
a thousand. 

“Unless you say no, I’ll protect your home, 
your bank account, your automobile, and 
your future earnings with a Travelers 
Automobile Policy before you even take 
your car out of the garage.” 


TRAV E Es ee 


INDEMNITY COMPANY 
HARTFORD, CONNECTICUT 


Protects More Motorists than any other Company 
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Budgeting Applied 
To Insurance Plan 


ASSIGNING VALUE TO NEEDS 
Must Work Out Benefits Based on 
Family Relationships for Survival 
as Well as Death Benefits 





Budgeting life insurance is a method 
of classifying needs that can be met by 
life insurance and then building an in- 
dividual program to fit the needs of the 
client, as set forth in an interesting 
discussion of this subject by J. S. Sher- 
ritt, general agent of the Connecticut 
Mutual Life. 

A fundamental principle of salesman- 
ship, whatever the commodity or ser- 
vice offered, is that after the prospect’s 
attention is gained and his interest 
aroused, he must be brought to a sense 
of need for the article before he will 
buy it. Before he will insure his life 
adequately, a man must have in view 
certain definite and specific needs which 


life insurance will fill for him. The 
average man has but a hazy under- 
standing of these needs and of the 
amounts of insurance he must have to 
meet them. 


In order to operate in this manner 
successfully and continuously the agent 
must know: first, his client’s needs, 
even when the client does not recognize 
them himself; second, the best and sim- 
plest and most economical manner of 
treating those needs within the client’s 
means. 

A client generally has several out- 
standing needs for life insurance, some 
conditioned on his dying, some on his 
living and one a combination of both, 
disability. If he insures in an amount 
adequate to cover emergencies arising 
from his death he will have provided 
adequately for the other needs. We 
bave a simple and fairly accurate 
method in our agency of determining a 
client’s needs: Kill him—kill him on 
the spot. “If you were to die tonight, 
would your wife have a line of money 
coming in sufficient to pay the rent, the 
grocery bill, water, light, the clothing 
bill, dentist, physician, children’s edu- 
calion, the mortgage, etec.?” You do 
not have to tell a man how much it will 
take for his family to live on after his 
death. He knows, and he knows they 
won’t have enough. What he doesn’t 
know is that life insurance can be had 
and planned to do those particular and 
specific things which in no other way 
can be done. 

Make a Mental Chart 


In order to present a definite plan, 
the agent must know something of the 
client’s family relationships and his 
financial status and, as suggested pre- 
viously, the insurance proposed must be 
within the client’s means. 

The agent must have before him a 
mental chart of specific human needs 
for life insurance protection and must 
understand in a general way how best 
to apply insurance to those needs. Plan- 
ning the protection required in any spe- 
cific case will then be largely a matter 
of adjusting these general principles to 
the individual conditions. 

Your client needs life insurance which 
in case of his death will provide for 
some or all of the following: incidental 
expenses, outstanding obligations, in- 
heritance taxes, a life income to his 
wife and the educational expenses of 
his children. Some of these needs are 
fundamental and others are secondary. 
If he makes provisions for these needs 
as adequately as possible, he will at the 
same time provide against others, aris 
ing from old age, disability and finan 
cial stringency. 

Some consideration of the physical 
make-up of the plan and the mechanical 
methods of compiling it may be advis- 
pble, In our agency, after a great deal 


of experimentation, we have settled on 
a form as follows: 

An opening page with a printed head- 
ing, “Preliminary Life Insurance Pro- 
posal for ———-———” and in a series of 
numbered paragraphs a concise type- 
written statement of the client’s needs. 

Succeeding pages carrying a _ state- 
ment of “Suggested Provisions,” in 
which each of the needs listed on page 
one is taken up separately and life in- 
surance provision to meet it is outlined. 

Stating the Proposition 

In conclusion, several illustrations 
showing results in money in case of 
deaths of the client and his wife at cer- 
tain specified ages. 

We start our proposal with a state- 
ment of needs to be met in a cash set- 
tlement, worded about like this: 


Purpose No. 1. Cash to Mrs. Blank, 
sufficient to meet current obligations, 
taxes, administration charges and other 
expenses incident to death. 

Next comes the need for an income to 
the wife, preferably for life and in any 
event until the children reach maturity. 
We may state this: 

Purpose No. 2. A monthly income to 
Mrs. Blank for life. 


In case an interest income settlement 
is contemplated we might add: “and 
after her death to your children for 
life.” Or, if educational provision is to 
be made later on in the plan, we might 
add: “larger while the children are de- 
pendent than later.” 

Next is listed the need for old age 
income: 


Purpose No. 3. Old age provision for 
you and Mrs. Blank should you both 
live; for you, should you alone live. 

Then follow: 


Purpose No. 4. An income to you in 
case of total disability. 


Purpose No. 5. A college educational 
fund for each of your children in the 
event of your death. 

Purpose No. 6. A savings fund. 

In many cases not all of these needs 
exist, and in a few there will be special 
needs not mentioned here—for example, 
a dependent mother for whom provision 
must be made. In general, however, we 
find that the paragraphs quoted, varied 
in detail to suit the individual case, will 
serve as a standard form. 


In meeting these needs, we have 











Assets 
Liabilities ....... ae 








New England Mutual Life Insurance Co. 
87 Milk Street, Boston 


December 31st, 1922 


...++ + $127,966,787.69 
weeeeee 121,028,068.67 
REE: 24nceeseuRwne 


The Dividend of $4,400,000, set aside to be paid in 1923, is 
carried as a liability and is not included 
in the Company’s Surplus. 


6,938,719.02 | 











found that existing insurance, unless 
larger in amount than in the average 
case, can best be used to provide for a 
cash settlement to meet obligations, etc. 
If it exceeds the amount needed for this 
purpose then the surplus, of course, 
should be devoted to educational provi- 
sion or to supplying a part of the in- 
come for the wife. Government insur- 
ance wiil ordinarily be found useful in 
meeting the life income need. After 
existing insurance is utilized to the 
client’s best advantage, we compute the 
additional amount needed to cover defi- 
cits under the three principal heads 
cash, income to wife and educational 
funds—and advise the purchase of that 
amount. 


CLASS WROTE $3,000,000 





New York University Second Class, 
With Many Beginners, Wrote 
Large Volume 

The second class of the life insurance 
course of New York University, which 
has just graduated, wrote over $3,000,- 
000 in business while they were study- 
ing. This exceeds the record of the 
first class, which wrote about $3,000,000. 

triffin M. Lovelace, director of the 
course, points out that agents who pre- 
viously wrote a large business can, by 
the systematic use of their time, as 
scheduled by the university, produce 
as much while going to the school as 
they did before. The second class con- 
tained many beginners. 











sumed to be permanent. 





New Disability Clause 


Two years ago this Company devised a Disability pro- 
vision which was far in advance of any that had been previ- 
ously contained in a life insurance policy. We now announce 
a new Disability provision. Its features are: 

Immediate beginning of a lifelong monthly income. 

When total and permanent disability has lasted five 
years, the monthly payment will thereafter be increased 50%. 

When total and permanent disability has lasted ten 
years, the original monthly payment will be increased 100%. 

Total disability that has lasted three months will be as-_ || 


Waiver of premium, of course, together with full annual 
dividends and a full annual increase in cash surrender value. 

As age increases, and the family income dwindles 
through diminishing resources, the disability income in- 
creases to meet the increased need of income. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 
34 Nassau Street, New Yerk 
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GOING TO CHINA 

Ray W. Carrington, life insurance 
agent in New York City, has been ap- 
pointed general agent of the Asia Life 
for Pekin and _ vicinity. The home 
office of the Asia Life is at Shanghai. 
It is a non-participating concern. Mr. 
Carrington has been associated with 
the C. B. Knight agency of the Union 
Central as an agent. Previous to this 
he was a cashier in the local Prudential 
office. 





CONSOLIDATING BUSINESS 
The Lincoln National Life of Ft. 
Wayne, Ind. has consolidated its North- 
western branch oflice with the home 

office to save duplication of effort. 





CAPABLE POLICY- 
PLACERS 


Can always find a satisfactory opportunity 
for work with this vo ong in good ter- 
ritory—men who can collect the premiums 
as well as write the applications. Why 
not make inquiry now? 


Union Mutual Life 


Insurance Company 


PORTLAND, MAINE 
Address: 
ALBERT E.AWDE, Supt. of Agencles 








THE STATE OF 
MICHIGAN 
A direct General Agent’s Contract 
for definite territory in the State 
of Michigan is ready for the right 
man. 
Address: 

ERNEST C. MILAIR 
Vice-President and Secretary 
George Washington Life 

Insurance Co. 
Charleston, West Virginia 
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It is the man with the pioneer spirit 
that “arrives,” builds things up, cre- 
ates opportunities and enjoys the suc- 
cess which we dream of. 

Human disinclination to strive to at- 
tain that which we wish would come to 
us, is the result of great world discov- 
eries and improvements which industry 


has placed at our very doors for our 
ease, comfort and convenience. 

The fellow who “arrives” at some- 
thing new and better—and prospers by 
it because of his fore-sightedness, in- 
telligent conservation and wise distri- 
bution of energy and effort, is usually 
conferred with the title of “genius” by 
an admiring public, a public who little 
think that right among themselves are 
many who have equal originality and 
talent. These ought to get away from 
that tendency to follow the “line of 
least resistance.” Some creative think- 
ing and working of their own will pro- 
duce something timely and of such 
superior worth as may benefit the 
world as well as themselves. 

In this age we adhere too closely to 
certain time-worn methods, habits and 
ideas which were established by some 
ancient pioneer. We awkwardly try to 
fit these, which served a long past pur- 
pose, to present age problems and con- 
ditions and when we don’t get the re- 
sults we look for, we wonder what is 
wrong. 

An illustration of this “follow the 
leader” habit (a habit which has con- 
quered the spirit of the high ideals in 
the best of us “would-be pioneers,” who 
would earnestly desire to establish 
something bigger and better but per- 
haps fear public sentiment) is given 
below in poem by Sam Walker Foss 
and is named “The Calf Path;” it runs 
as follows: 

“One day through the primeval wood 
a calf walked home, as good calves 
should; but made a trail all bent askew, 
a crooked trail, as all calves do. Since 
then three hundred years have fled, 
and I infer the calf is dead. 

“But still he left behind his trail, and 
thereby hangs my moral tale. The 
trail was taken up next day by a lone 
dog that passed that way; and then 
a wise bell-weather sheep pursued the 
trail o’er vale and steep. And drew 
the flock behind him, too, as good bell- 
weathers always do. And from that day 
o'er hill and glade, through those old 
woods a path was made. And many 
men wound in and out, and dodged 
and turned and bent about, and ut- 
tered words of righteous wrath because 
‘twas such a crooked path—but still 
they followed—do not laugh—the first 
migrations of that calf. And through 
this winding wood-way stalked because 
he wobbled when he walked. 

“This forest path became a lane, and 
bent and turned and turned again; this 
crooked lane became a road, where 
many a poor horse, with his load, toiled, 
beneath the burning sun and traveled 
some three miles in one, and thus a 
century and a half they trod the foot- 
Steps of that calf. 

“The years, passed on in swiftness, 
fleet, the road became a village street, 
and this before men were aware, @ 
city’s crowded. thoroughfare. And 
Soon the central street was this of a 
renowned metropolis; and men _ two 
centuries and a half trod in the foot- 
Steps of that calf. Each day a hun- 
dred thousand route followed the zig- 
zag calf about, and o’er his crooked 
Journey way went the traffic of a con- 
tinent. A hundred thousand men were 
led by one calf near three centuries 
dead. They followed still his crooked 
Way, and lost one hundred years a day, 
for this such reverence is lent a well- 
established precedent. 


“A moral lesson this might teach 
were I ordained and called to preach; 
for men are prone to go in blind along 
calf-paths of the mind, and work away 
from sun to sun and do what other 
men have done. They follow in the 
beaten track and out and in, and forth 
and back, and still their devious course 
pursue to keep the path that others do. 
They keep the path a sacred groove, 
along which all their lives they move; 
but how the wise old goodgods laugh 
who saw the first primeval calf; ah! 
many things this tale might teach— 
but I am not ordained to preach.” 





COLLEGE ENDOWMENT PLAN 
Unusual Features Used By One Unl- 
versity; This Is Favorable Time 
For Buslness 





This is the time of year when col- 
lege endowments may be brought for 
ward under the most favorable circum- 
stances. A plan now being used by 
Creighton University, Omaha, has some 
unusual features. The university’s ob- 
jective is a $1,000,000 endowment. 
Prospect cards are being sent to the 
different general agencies in Omaha 
and elsewhere. The agencies do the 
rest. 

The statement is made that the Unt- 
versity is to pay the premiums, but it 
also appears that the insured pays the 
University $100 in cash immediately, 
and also gives the University nine 
notes of $100 each. The University is 
to pay the premiums to the agency 
upon delivery of the policies, and each 
year hereafter will pay the premiums 


and 
INDUSTRIAL Policies from $12.50 to $1,000.00, with premiums payable weekly, 
CONDITION ON DECEMBER 31, 1922. 


Assets 
Liabilities 
Capital and Surplus 
Insurance in Force 


INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIR@INIA 
RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $50,000.60, 
with premiums payable annually, semi-annually or quarterly, 


JOHN G. WALKER, President 

















Build Your Own Business 


under our direct general agency contract 
Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 18650 











direct. In this way the university is 
informed as to the situation at all 
times, and can readily arrange for the 
payment of premiums upon individual 
policies, if for any reason the insured 
fails to meet one of the notes. 

















CO-OPERATION 


URING the past ten 

years the average in- 
come of Phoenix Mutual 
salesmen from first 
commissions has increased 
more than tenfold. 


This is a striking illustra- 
tion of what our plans for 
the development of and co- 
operation with our field 
force are accomplishing. 


Phoenix Mutual Life Insurance Company 


of Hartford, Conn. 


JOHN M. HOLCOMBE, President 


No. 30 


year 




















HOME LIFE 


INSURANCE CO. 


NEW YORK 


_——- 


WM. A. MARSHALL, 
President 





The 63rd Annual Report shows: 
Premiums received during the 
i Cee eee eaeee 
Payments to Policyholders and 
their beneficiaries in Death 
— Endowments, Dividends, 


3 5,400, 
Amount added to the Insurance = 


TOGSTVO DORE bck ccacécccnccea ne 2,206,763 
GI Ca cuaicsdidatccciencucdacausds 2,110,922 








For Agency apply to 
GEORGE W. MURRAY, 
Superintendent of Agents 
New York 


256 Broadway 
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COMPANY NAMES 

The organization of an Illinois insur- 
ance company called the Lincoln and 
the use by that company of Abraham 
Lincoln’s picture in its literature is in- 
teresting western insurance men be- 
cause of a similarity of the name to 
that of the Lincoln National Life, of 
Fort Wayne, Ind. There is now a pro- 
posed law before the present session 
of the Illinois legislature which would 
put into the hands of the director of 
commerce the right to refuse a license 
in a case such as this if the director 
wanted to take such an action. The 
Lincoln National Life has nearly $16,- 
000,000 of business in force in Illinois 
and is paying for new business in that 
state at the rate of $5,000,000 per an- 
num. Naturally, with two companies 
of such similar name the result would 
be confusing to the public and while 
the courts might not hold that any life 
insurance company or other corpora- 
tion be entitled to the exclusive use of 
such names as Lincoln or Washington 
or Jefferson there are still enough good 
names of national heroes to go around. 

The Lincoln National, the George 
Washington and the Jefferson Stand- 
ard are well-established and influential 
companies. 


Why not a U. §S. Grant Life Insur- 
ance Company, a Theodore Roosevelt 
Life Insurance Company or a John 
Adams Insurance Company? The John 
Hancock Mutual Life Insurance Com- 
pany has done much to keep alive the 
fame of and to brighten the lustre of 
one of the great figures of the early 
days of the Republic. It would be any- 
thing but fair Zor a new company to 
call itself the Hancock Life Assurance, 
even if it could get away with it. 


Christening life insurance companies 
is not like finding names for apartment 
houses in New York where all the good 
cognomens have been cornered. There 
are plenty of attractive unused names 
to go around. 


The Chicago Lincoln will be cashing 
in on two prestiges: that of the states- 
mar, and that of the Indiana company. 
Even more necessary will be its own 
prestige, which should be adequate fi- 
nancial resources, skillful management, 
clean-cut production forces and no 
misrepresentation. 


WHERE TIME IS IMPORTANT 

One of the most discussed angles of 
the Shepard Stores fire insurance loss 
in Providence was the question of time 
wasted not only of men, a large com- 
mittee having adjusted the loss, but in 
case of the merchandise because there 
is some pretty quick depreciation fol- 
lowing a fire. One, or at the most two 
men could have effected this settle- 
ment in the same, or probably in less 
time than the large committee that had 
the adjustment in charge and the bene- 
fits, if any, or the temporary dissatis- 
faction of the claimant, if there was 
any, would have been borne equally by 
all of the companies interested. 

There are many economies that could 
be practiced in the business and this 
multiple representation upon losses is 
one of the important ones. In the case 
of the Shepard loss it is understood 
a committee of six or more men de- 
voted twelve or fifteen days to the set- 
tlement of this loss, where in the end 
it was of necessity a question of agree- 
ment as to the percentage of damage 
that had been done. In appraising a 
stock of this magnitude, which had suf- 
fered seriously from both fire and 
water, an actual inventory within a 
commercially acceptable time is impos- 
sible. Therefore, an agreement as to 
the damage, based upon the judgment 
of both sides, is the only way the 
amount of loss can be determined. A 
more prompt agreement in this in- 
stance would no doubt have saved both 
the companies and the claimant a con- 
siderable sum of money, as the daily 
depreciation of a stock in the condition 
that the Shepard Stores stock was in 
the morning after the fire runs 
many thousands of dollars, 


into 





E. G. SNOW BACK IN TOWN 
EK. G. Snow, president of the Hom®?, 
has returned from Florida. 





Captain Malcolm W. Jordan, of the 
Baltimore Salvage Corps, has sailed 
from New York for a trip abroad. 
Capt. Jordan is traveling to Carlsbad 
for the benefit of his health, which has 
been poor of late. The trip abroad is 
arranged by the underwriting interests 
in Baltimore, says the “Baltimore Un- 
derwriter,” in order to aid Capt. Jor- 
dan to regain his health. As chief offi- 
cer of the Salvage Corps he has accom- 
plished much for insurance and the trip 
is but one expression of the regard of 
the men with whom he came in con- 
tact. 

s * . 


J. Davis Ewell, of Gibson, Moore & 
Sutton, Richmond, Va., had no difi- 
culty closing with Thomas B. Howell, 
hardware dealer of that city, for a 
Maryland Casualty golf liability policy 
last week when a ball driven by Mr. 
Howell on the links of the Hermitage 
Club grazed the lips of Ralph P. Har- 
rison, general agent at Richmond for 
the Union Central Life, standing thirty 
paces distant, and made both wonder 
what might have been the consequences 
if the ball had struck the life under- 
writer squarely on the temple. 


Richard M. Bissell, president of the 
Hartford Fire and Hartford A. & I., is 
due in Hartford soon from a trip he 
has made going as far West as the 
Pacific Coast. At a round-up of field 
men in Atlanta, Mr. Bissell was accom- 
panied by Assistant Secretaries G. A. 
Russell and C. S. Timberlake; J. W. 
Longnecker, manager of the advertis- 
ing department: Vice-President L. D. 
Kearney and E. L. Duncan, superin- 
tendent of the plate glass department 
of the Hartford A. & I. 
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The Human Side of Insurance 








David Meiklejohn, who has’ been 
made’ assistant general manager in 
charge of underwriting and administra- 
tion of the New York branch of the 
Aetna Life, Aetna Casualty & Surety 
and Automobile Insurance Company of 





DAVID MEIKLEJOHN 


Hartford, is an underwriter of long ex 
perience and has had intimate associa 


tion with hundreds of brokers who 
have found his advice very construe- 
tive, 


Charles H. Vaughan, former superin- 
tendent of the sprinkler leakage and 


H. D. WRIGHT 


water damage department of the New 
York branch, has been transferred to 
Hartford to be assistant to Secretary 
D. G. Stone in the development of 
sprinkler leakage and water damage 
insurance. He will continue, however, 
to give some portion of his time to the 
sprinkler leakage and water damage 
business of the New York branch. 

Howard D. Wright is the new acting 
manager at the 42nd Street office where 
the company does a fine business. He 
was formerly special agent of the New 
York branch and has many friends on 
the Street. 

Charles H. Vaughan is succeeded at 
the New York branch by Walter B. 
Vaughan. 

As has already been printed, Secre- 
tary John S. Turn has been given the 
additional title of general manager, and 
E.H. Morrill, Jr., has been appointed as- 
sistant general manager in charge of 





production while Theron U. Lyman, 
formerly of the home office, has been 
made manager of the compensation and 
liability departments of the New York 
branch. 


Wilmot M. Smith, who has been in 
charge of the fidelity and surety depart- 





C. HH. 


VAUGHAN 


ment of the New York branch, has gone 
to Hartford as assistant to Vice Presi- 
dent D. N. Gage. 


A. W. Hicks, president of the New 
Jersey association of insurance agents, 
confessed at a recent meeting of the 
association that he did not have water 
damage on his farm home, but was sold 
the idea by a talk made by R. Barbour. 
In discussing the question with mem- 
bers of the association, he said this 
week: “Your president, having at last 
harvested all the ice,—6 inches to 10 


inches thick,—from the floors of his 
summer farm home is now well pro 


tected with water damage cover. He 
knows by heart those trite sayings 
about shoeless shoemaker’s§ children 
and the futility of locking the barn door 
after the horse is stolen. He thanks 
his friends for their ‘posthum (or) ous’ 
interest as evidenced by their many 
and fervid inquiries and messages of 
condolence. His spirits, not ardent or 
rectified, are gradually returning to 
normalcy. If you are wise, you will 
profit by his experience.” 
* * * 


W. L. Andrews, secretary of the 
Shenandoah Life, of Roanoke, Va., who 
has been a member of the Virginia 
senate for several terms, announces 
that he will not be a candidate for re- 
election this year, his intention being to 
retire from public life. His successor 
will be named in the democratic pri 
mary next summer, nomination in the 
primary being equivalent to election on 
the Roanoke district. R. Holman Willis. 
democratic floor leader in the house of 
delegates, has already come out as a 
candidate for the position to be vacated 
by Senator Andrews. 

* + 


T. Louis Hansen, vice-president of 
the Guardian Life of New York, ac 
companied by Mrs. Hansen, and ©. B. 
Piper, medical director, are on an ex 
tensive western trip. The Guardian 
officials will visit the western and 
Pacific Coast Agencies of the company 
and will return to New York next 
month. 

* * * 

Mrs. Helene M. Peck, who is con- 
nected with the Travelers at New York 
is making a most remarkable record. 
She became a full-time agent only last 
December and up to the middle of 
March she had written $650,000 of new 
paid for business. If Mrs. Peck keeps 
up this pace she will be among the 
leading women agents of New York. 
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Fire Insurance Department 














Marine Tax Bills 
Favorably Received 


NO OPPOSITION AT HEARING 





Insurance Dep’t, Tax Commission, 
Brokers and Underwriters Agree 
on Profits Tax Sections 





Albany, April 10.—Following the 
favorable action of Congress in 1920, 
the recommendations of the Committee 
on Merchant Marine & Fisheries of the 
United States and the National Con- 
vention of Insurance Commissioners 
that taxation of marine insurance 
should be changed from a tax on gross 
premiums to a tax on underwriting 
profits, American marine underwriters 
made a long step here today to amend 
the New York law accordingly. 

The two bills introduced by the Amer- 
ican Institute of Marine Underwriters 
in Albany this year are going to be re- 
ported out of the Insurance Com- 
mittees without opposition. This was 
confirmed here today at a hearing on 
these bills when both Superintendent 
Stoddard and State Tax Commissioner 
John J. Merrill endorsed the _ bills. 
They ought easily to pass the Assembly 
and Senate. 

As they now read, one bill amends 
the insurance law and the other the 
tax law of the state. Briefly, the con- 
text of the bills is this, that domestic 
marine underwriting companies will 
pay; first, a franchise tax of % of 1% 
upon their gross premiums, with Cer- 
tain deductions, instead of a tax of 1% 
previously paid. Then, they will also 
pay a tax of 5% upon net underwriting 


profits. Underwriting profits are to be 
arrived at by subtracting from _ net 
premiums net incurred losses and ex- 
penses. The companies are also al- 


lowed in profitable years, when there 
will be an income tax, to deduct from 
that the amount of the franchise tax. 
A five year average will be taken upon 
which to base net underwriting profits. 
The insurance tax is now on net pre- 
mium income. 

Another section of the bill to amend 
the insurance law deals with the 
licensing of brokers. As suggested by 
the brokers before the Insurance Com- 
missioners’ Convention in New York 
last December, brokers will pay an 
annual license fee of $100 and in ad- 
dition a tax of 5% upon the profits of 
business placed with unauthorized in- 
surers. 


One of the remarkable features of 
the hearing was that despite the 


variety of interest associated with the 
bill, hamely, marine underwriters, mar- 
ine brokers, the state insurance de- 
partment and the tax commission, not 
one word of opposition was voiced be- 
fore the committee hearing these bills. 
Tax Commissioner Merrill stated that 
he was opposed to a net income Dill 
solely but thought that with the addition 


Lockwood and Kaplan 
Score Adjustments 


PUSH BILLS FOR CHANGES 





Charge That Companies Wiilfully 
Delay Payments of Losses and 
Allege Fraud Too Often 





Albany, April 10.—Out of a clear sky, 
without any preliminary notice, fire in- 
surance companies were made today 
the victims of a scathing arraignment 
in regard to their methods of adjusting 
fire losses by ex-State Senators Charles 
C. Lockwood and Abraham Kaplan, of 
New York City. hese men were in 
Albany to speak in support of bills 
introduced in the Senate by Senator 
Dunnigan Which have not yel been in- 
troduced in the Assembly. As most 
members of the legislature were kept 
this afternoon in the Assembly hail 
where important legislation was being 
discussed, the attendance at the hear- 
ing on marine insurance was small and 
Senator Dunnigan was invited to sit in 
to listen to discussions. 

Immediately atter the marine under- 
writers had concluded, Mr. Kaplan 
arose asking for immediate considera- 
tion of the bill he supported. It had 
not been placed upon the list of those 
scheduled to be discussed, but as Sen- 
ator Dunnigan was there and the bill 
was already in the Senate, discussion 
Was permitted. Fire companies were 
wholly unprepared to meet this indict- 
ment of their methods of conducting 
loss judgments and only through the 
fortunate presence of J. H. Doyle, of 


of the % of 1% franchise tax the state 
would at most not lose more than $200,- 
000 a year in taxes from marine under- 
writers. 

Commissioner Merrill pointed out in 
his remarks before the committee that 
there were particular reasons why 
inarine companies should receive special 
consideration due to their being in 
immediate competition with the foreign 
markets and as they insured moveable 
property, considerations which did not 
apply to any other classes of insurers. 

Marine underwriting interests were 


well represented at the hearing with 
Colonel Archibald G. 'Thacher and A. 
Chalmers Charles as _ counsel. Mr. 


Thacher is receiving deserved praise in 
marine circles for his leading part in 
this campaign to place American mar- 
ine insurance, as far as taxes are con- 
cerned, upon an equal footing with the 
leading foreign competitors. About 
forty underwriters, brokers and ship- 
ping men were present at the hearing 
Colonel Stoddard and Hendon Chubb 
spoke briefly, but as there was no op- 
position, Assemblyman Hutchinson, 
chairman of the Insurance Committee, 
indicated that the bills would be favor- 
ably reported. 
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counsel for the National Board of Fire 
Underwriters, was there any response 
made. Mr Doyle was in Albany on an- 
other bill but happened to be in the 
room at the right time. In view of 
the absence of opposition to the bill, 
another hearing on this same measure 
will be held next Tuesday afternoon. 


)x-Senator Kaplan is a young and 
forceful speaker and started right out 
with an attack on the way fire compa- 
nies and their counsel interpret certain 
clauses in the standard fire policy. Al- 
though, he said, the policy was legal- 
ized by the state because of its protec- 
tion both to assureds and companies 
alike, the practice has grown up to de- 
prive assureds of their protection in 
getting losses promptly settled. 


Charges Deliberate Delays 


The companies he accused of delay- 
ing payments until assureds are forced, 
by virtue of financial embarrassments, 
to accept offers of compromise instead 
of getting what they believe to be their 
just compensation, 

Overy time a fire occurs in which 
there are over three companies involv- 
ed, according to Mr. Kaplan, the settle- 
ment of the loss is referred to a com- 
mittee (presumably the New York 
Board of Fire Underwriters) with ar- 
bitrary powers to conduct settlements. 
Instead of examining the assured 
promptly they call him repeatedly to 
their office, Mr. Kaplan said, and then, 
without apparent reason, postpone the 
hearings. The assured is forced to ac- 
cept adjournment or be threatened with 
violation of his contract in case he re- 
fuses to be examined at another time. 
Mr. Kaplan says he has seen delays in 
examinations drag on for more than 
eight months. 

In the bills which he and Senator 
Lockwood support, a time limit of sixty 
days is allowed in which fire compa- 
nies may examine the assureds after 
proofs of loss have been submitted and 


sme 


questions asked the assured must be 
germane to the issue. 

The second abuse alleged by Mr. 
Kaplan is that the right of the assured 
to get an unbiased appraisal of a loss 
is denied by the companies who refuse 
to permit an appraisal, although the 
standard fire policy specifically provides 
for such. The answer to their refusal, 
Mr. Kaplan stated, was that all they 
could lose anyway was the amount of 
the loss. His bill provides, therefore, 
by an amendment to the arbitration 
law: 

“A provision in a written contract 
to settle by arbitration a controversy 
thereafter arising between the parties 
in| the contract, or a provision in a 
policy of insurance to determine by ap- 
praisal the loss or the amount thereof 
or a submission” must be carried out, 

The third indictment of adjustment 
methods by Mr. Kaplan was that even 
though an appraisal was granted, if 
the award was not satisfactory to the 
fire companies they would still refuse 
to pay, alleging fraud as a defense for 
non-payment and thus carrying the case 
into the courts where it is held up for 
two or three years possibly. Mean- 
while, the assured needs money to con- 
tinue his business and oftentimes is 
forced to accept a compromise offer in- 
stead of standing by his original de 
mands. To correct this, Senator Kap 
lan suggests in his bill: 

Remedy in Case of Default. A party 
aggrieved by the failure, neglect or re- 
fusal of another to perform under a 
contract or under a provision of a pol- 
icy of insurance or submission provid- 
ing for arbitration, described in section 
two hereof, may petition the supreme 
court, or a judge thereof, for an order 
directing that such arbitration or ap- 
praisal proceed in the manner provided 
for in such contract or submission. 
(Remainder same as old law.) 

Provision in case of failure to name 

(Continued on page 17) 
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We lately ran across a man who 
owned a much abused 1916 car on 
which a stock insurance casualty com- 
pany had offered to write a maximum 
fire and theft policy of $500. 

The owner then discovered that a 
mutual casualty crowd would cover the 
old bus to the tune of $1,500 and this 
is what he said to us: 

“The stock companies are a bunch 
of robbers.” 

“Wherefore?” we replied. 

“Why don’t you see,” he continued, 
“that by choosing their risks with great 
care and discrimination they naturally 
greatly reduce the moral hazards and 
are thus able to—.” “Just one mo- 
ment,” we interrupted. “What's that 
you say about ‘care and discrimination’ 
—-Where would be the ‘care and dis- 
crimination’ in taking your risk?” 

“Do you mean to say I’m not a good 
moral risk,” excitedly replied our 
friend. “Do you think I’d burn my car 
or purposely lose it to grab the insur- 
ance money? What do you think I 
am?” 

“Gently, gently,” we cautioned. ‘We 
haven't called you a crook, but answer 
us this: Isn’t a man who owns a car 
that isn’t worth over $500 just a little, 
teeny bit more likely to be careless in 
leaving it around when if thieves carry 
if off he can cash in for $1,500. I'll 
say he is and your case is all the evi- 
dence we want to endorse again our 


thought that this preferred risk stuff 
the casualty mutuals are always yelling 
about—this return of surplus, pre 
miums, profits or whatever else you 
call it, is mostly bunk. 

“Suppose they do return, some of it? 
Ponzi, the Boston financial wizard (now 
in jail) returned regular ‘dividends’ for 
a while to his investors, but when the 
crash came his assets made Old 
Mother Hubbard’s Cupboard look rich 
by comparison. 

“If you want to be a party, an 
owner, or associate or what not in a 
mutual casualty company and run the 
risk of having to help make good for 
everybody when an emergency arises, 
why go ahead: this is a free country, 
but don’t try to kid us about yourself 
and your old car being a nice, prudent, 
pretty little moral risk, for you aren't; 
not by a jug full of home brew.” 

But, of course, this idea of ours 
probably didn’t get to him at all, for 
“a man who reasons like that can’t 
usually even see the hole in the skin- 
niest doughnut that ever came out of 
a boarding house kitchen, much less 
the logic of an insurance situation, so 
we gently left him to his own blissful 
reflections and get rich quick illusions. 

As we see it, and, please remember 
that ours is merely an outside view- 
point, mutual casualty companies are 
frequently like everybody else, subject 
to the age old temptation of greed and 
the desire to make a big statement at 
the end of the year and if they always 
use sixth sense discrimination in choos- 
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Cash Capital 
$2,500,000.00 


SPRINGFIELD 


Fire & Marine Insurance Company 
SPRINGFIELD, MASS. 


ALWAYS include a SPRINGFIELD policy— 





| “IT PAYS!” 
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“THE VIGILANT” 





Appears In New Dress And Make-Up 
And Will Be Circulated To 
Public 
“The Vigilant,’ a publication estab- 
lished in 1893, appears on the street 
in new dress. It is now published in 
the interest of the assured, where it 
will be circulated. The officers of the 
company publishing “The Vigilant” are 
Colonel Ransom Gillette, president; 


ing risks and religiously turn down all 
questionable moral hazards we haven’t 
so far noticed it—at least, they didn’t 
in the above case—did they? 
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_ Actual market value for all securities 





D. H. Dunham, President 
Neal Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. H. Hassinger, Ass’t Sec’y 
John A, Snyder, Secretary 


THE 
MECHANICS 
INSURANCE CO. 
of Philadelphia 
Organized 1854 
Statement January 1, 1923 


ASSETS AND LIABILITIES 
Capital ........$ 600,000.00 


Reserve  Rein- 

surance Fund. 1,701,950.09 
Reserve for all 

other Liabili- 

CIOB cccccccee 814,301.18 
Net Surplus ... 945,537.10 





TOTAL .......$3,461,788.32 








D. H, Dunham, President 

Neal Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. H. Hassinger, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 


Organized 1854 


Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ........$2,250,000.00 


Reserve’ Rein- 
surance Fund. 7,266,029.10 


Reserve for all 
other Liabili- 





ties . 1,788,271.91 
Net Surplus ... 4,436,386.20 
TOTAL -6ci05% $15,690,687.21 











H. M. Gratz, President 
D. H. Dunham, Vice-President 
Neal Bassett, Vice-President 
John Kay, Treasurer 
A. H. Hassinger, Ass’t Sec’y 


THE 
Girard F. & M. 
INSURANCE CO. 


of Philadelphia 


Organized 1853 








Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ........$1,000,000.00 


Reserve __ Rein- 
surance Fund. 2,355,674.15 


Reserve for all 


other Liabili- 
Gi ceaiece rere 310,004.35 
Net Surplus 1,110,233.48 





TOTAL .......$4,775,911.98 








Loyal to friends and loyal agents 




















Herman Witte, secretary; James Gibbs, 


treasurer and general manager; and 
Louis Wagoner, acting managing 
editor, 


The following articles are printed in 
the Current edition: “Mine Fires and 
Explosives,” “The Status of Self In- 
surance,” “Insurance as a Commodity,” 
“Business rains Insurance,” ‘Lhe 
New York Legislature Proposes a 
Monopolistic State Insurance Fund,” 
“Italy Tried It,” “The Menace of the 
Film,” “Insurance Education” and 
“News and Comments.” 





WEST VIRGINIA AGREEMENT 





Committee of Associations Working 
On Commission Question Will 
Have Supervisory Body 





An agreement was reached last 
Friday on the West Virginia commis- 
sion question at a meeting at the Hotel 
Pennsylvania of all interested parties, 
including the Hastern Union, Western 
Union, Western Insurance Bureau, 
West Virginia Fire Underwriters’ As- 
sociation, and the West Virginia As- 
sociation of Insurance Agents. A new 
commission plan has been drawn up 
which will now be submitted to the 
three company associations for their ap- 
proval. <A supervisory organization is 
to be formed which will have charge 
of commission problems. 

Trouble has been brewing in West 
Virginia over the payment’ of commis- 
sions because the territory there is con- 
sidered both under the jurisdiction of 
the Eastern Union and the Western 
Union and Western Bureau. As some 
company officers were not members of 
all associations there arose serious dis- 
crepancies in commissions scales and 
friction among agents as a_ conse 
quence... Several months ago it was 
decided best to have one general agree 
ment covering the entire state and with 
this goal in mind work was started. 
Last week’s meeting saw the comple 
tion of these efforts providing the com- 
pany organizations now approve the 
suggestions. 


DUTCH INSURANCE 








Covered by Dr. F. Kracht’s New Book; 
First Received in This 
Country 





A new book by Dr. F. Kracht, pub- 
lished in Weimar, Germany, forms & 
very clear and comprehensive guide to 
Dutch insurance. The author has 
made a most thorough and exhaustive 
study of the history and development 
of Dutch marine insurance from its 
beginnings up to the present. The 
first section is devoted to the history 
of the Rotterdam market up to 1860 
and contains a mass of information 
never before compiled or published. 
In another section a survey of Dutch 
marine insurance law and practice, a3 
it operates in Rotterdam, is given. 
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All-Around Training | 
Of Modern Special 


ILLUSTRATED BY 





Field Men of Best Type Illustrated in 
His Career; Started as Local 


Agent 





Some idea of the intensive training 
and expert knowledge of insurance men 
of importance nowadays is well illus- 
trated in the case of Alfred G. Kenn- 
gott, who has been appointed special 
agent of the London & Lancashire, 
Orient, Law Union & Rock, Safeguard 
and Standard Marine in HKastern Massa- 
chusetts and Rhode Island fields. His 
headquarters will be in Boston. 

Mr. Kenngott was born January 27, 
1883, Buffalo, N. Y. His father for 
twenty-six years, continuously until his 
death, was director of public welfare 
in Buffalo, an elective office. 

In 1901 Mr. Kenngott, at the age of 
eighteen years, was graduated trom the 
Masten Park High School otf Bultalo 
and entered the local insurance office 
of Edward C. Roth & Co., where he had 
comprehensive training in all clerical 
departments, remaining there until 
1906, when he entered Syracuse Uni- 
versity. He left the sophomore class 
of Syracuse University to attend the 
Armour Institute of Technology, at 
Chicago, as a special student In fire 
protection engineering. 

With Inspection Bureau 

Leaving there in 1909 he was em- 
ployed by T. B, Sellars, manager of the 
Ohio and West Virginia Inspection Bu- 
reaus, making general and electrical in- 
spections, analytical schedule ratings, 
municipal surveys and finally acting as 
a branch office superintendent. 

In 1913 he became assistant secre- 
tary of the West Virginia Fire Under- 
writers’ Association and had charge of 
the stamping office at Wheeling for the 
reorganized district of Northern West 
Virginia. 

Becomes a Field Man 

In 1914 he wag appointed special 
agent for West Virginia for the Colonial 
Fire Underwriters and for the Mech- 
anics & Traders. 

In 1916 he was appointed office man- 
ager for the large, influential agency ot 
Deuel, Lapey & Co., at Buffalo, N. Y., 
where he met with much success in de 
veloping an inspection service depart- 
ment for the firm’s clients, 

In 1917 he was appointed special 
agent at Pittsburgh for western Penn- 
sylvania and West Virginia for the 
Fireman’s Fund and the Home Fire & 
Marine Insurance Co. He planted the 
Home Fire and Marine’ throughout 
West Virginia, where he met with 
much success in developing the com- 
pany’s business. In fact, so important 
had the operations become that the 
field was divided and he assumed 
charge of Allegheny County general 
agency of the Fireman’s Fund, where 
he remained until he terminated his ar- 
rangement in 1922 to accept a position 
48 special agent in Eastern Massachu- 
setts with the London & Lancashire 
and its associated companies. 

While in the western Pennsylvania 
field he was very active in all insurance 
Work, being chairman of the Fire Pre- 
vention Committee and also member of 
the executive committee of the Pitts- 
burgh Association of Credit Men. Dur- 
Ing this time he was a lecturer at the 
Insurance Clerks’ School and also ad- 
dressed informally many gatherings to 
deal with fire prevention. 

Mr, Kenngott is a member of Delta 
Tau Delta at Gamma Beta Chapter, 
Armour Institute of Technology, Chica- 
80, Illinois; a member of Pennsylvania 
Consistory, 32°, Valley of Pittsburgh, 
Ancient Accepted Scottish Rite; also of 
Syria Temple, Pittsburgh. He is mar- 
tied and in his wife, who was Miss 
Rhea M. Kemple, of Bellaire, Ohio, has 

& fine helpmeet. 
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An Ever-Expanding Market 





very day the local agent’s market for 


automobile insurance is growing larger. 
IXvery day factories are shipping thousands 


of new ears all over the country. 
Their new owners must carry insurance. 


The agent who gives an auto owner the 
policy of The Home of New York is provid- 


ing the protection of America’s Largest and 
Strongest lire Insurance Company. 





THE HOM 


INSURANCE COMPANY 


NEW YOR 


ELBRIDGE G. SNOW, President 








Fire and Lightning, Automobile (Complete cover in Combi- 
nation Policy), Earthquake, Explosion, Hail, Marine (Inland 
and Ocean), Parcel Post, Profits and Commissions, Rain, 
Registered Mail, Rents, Rental Values, Riot and Civil Commo- 
tion, Sprinkler Leakage, Tourists Baggage, Use and Occu- 
pancy, Windstorm. 





STRENGTH REPUTATION SERVICE 



































Would Tie Brokers 
Up to Statements 


IN APPLICATIONS ON AUTOS 


Charles B. Sullivan Says Most Litiga- 
tion Involves Responsibility for 
Answers in Form 





At the recent meeting of the Albany 
Field Club, Charles B. Sullivan of 
Ainsworth, Sullivan, Wheat & Archi- 
bald, said that brokers should be held 


_Tesponsible for statements made on 


business coming through them. He 
said that most of the litigation over 
fire and theft policies covering auto- 
mobiles, was caused by false or inac- 
curate warranties in regard to the age 
and cost of the automobile. He has 
found that for the past two or three 
years practically every case coming 
into litigation where this question is 
involved, is one where the policy has 
been brokered, in many instances pass- 
ing two and three brokers’ hands be- 
fore being written, and he discussed 
the question whether in that class of 
insurance, there should be a written 
application required to be signed by 
the insured, or the insured’s broker re- 
quired to make out the daily showing 
the proposed coverage and warranties 
or at least a written memoranda cov- 
ering the same to be furnished to the 
agent writing the policy, this daily or 
memoranda to become a part of the 
agent’s file, so that when a loss oc- 
curred, there could be no question 
raised as to the responsibility for the 
recitals in the policy as written. 

Experience demonstrates that in 
every case of this character which 
comes into court, claim is made by 
the insured that he gave the true facts 
to the broker, and the broker in turn 
frequently claims that he correctly 
transmitted these facts to the agent, 
while the agent says that he wrote the 
policy as requested, but unfortunate- 
ly, never has even a memoranda of 
his own taken at the time the risk was 
written to aid in establishing that the 
error or deceit, as the case may have 
been, was not to be charged to him. 
In this particular class of business he 
is strongly of the opinion that great 
care should be taken by the agent in 
the writing of brokered risks on au- 
tomobiles, so that there should be evi- 
dence available of the responsibility 
for either the error or deceit, which so 
frequently appears in this class of 
business. 





DEPUY BUYS ANOTHER PAPER 





Organization With Des Moines Head- 
quarters Now Has Two Insurance 
Journals; Covers Central States 





Clifford DePuy and his associates, 
who are now publishing “The Under- 
writers Review” of Des Moines, have 
purchased the “Insurance Magazine” 
and the “Trans-Mississippi Banker” of 
Kansas City. In addition this organt- 
zation publishes the ‘Northwestern 
Banker,” Des Moines and.the “Mid- 
Continent Banker,” St. Louis. 

Each of these five publications will 
remain independent editorially but will 
be under one central supervision. The 
organization is headed by Clifford 
DePuy who makes headquarters at Des 
Moines. Philip J. Syms, is the eastern 
representative at New York and 
Howard W. Dexter is in charge of the 
Chicago district. The plan of the or- 
ganization is to cover the central 
states with the two insurance and 
three banking papers. 





ROCHESTER COMMENT 

W. S. Crawford, of the “Journal of 
Commerce,” who is peeved at the way 
in which news about the Rochester 
situation was handled by Eastern 
Union representatives, says that rules 
of that organization in Rochester, are 
regarded somewhat as is the Volstead 
act. 
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Neal Bassett Now 
Firemen’s President 


HAS GREAT FORCE AND ABILITY 


Succeeds D. H. Dunham, Who Becomes 
Board Chairman; Archibald Kemp 
An Officer 








Neal Bassett, one of the outstanding 


figures in fire insurance, has _ been 
elected president of the Firemen’s. 
He succeeds Daniel H. Dunham, who 


for fifty-four years has been with the 


Firemen’s, and who now _ becomes 
chairman of the board. At the same 
time it is announced that Wells T. 


Bassett, who has been assistant man- 
ager of the Western Department of 
the Firemen’s at Chicago, has been 
elected a secretary; and Archibald 
Kemp, until recently secretary of the 
Cleveland National and before that an 
officer of the Camden Fire Insurance 
Association and a local agent in New 
York, becomes an assistant secretary 
of the Firemen’s. 

President Dunham, a man who has 
devoted his whole life to the service 
of fire insurance, began with the Fire- 
men’s as a junior clerk when he was 
but twenty, and became secretary at 
the age of twenty-three. He has been 
president since 1896. In 1885 he was 
elected a director of the company, and 
is the oldest director in point of serv- 
ice. He has also resigned as president 
of the Girard and the Mechanics, and 
the National-Ben Franklin, of which 
he was vice-president. 

In a statement the Firemen’s says 
his resignation as president was ac- 
cepted with reluctance, and with the 
understanding that he would continue 
to give the organization his advice and 
counsel as chairman of the board. 


Known Throughout Country 


No insurance man in the country is 
better known than Neal Bassett, the 





new president, who has been vice- 
president and manager of the Western 
Department. In 1901 he became west- 
ern special agent at Chicago, later 
traveling as general agent. When the 
Western Department was established 
he became its manager. This was in 
1910. Since 1914 he has been a di- 
rector. Among executives, Mr. Bassett 
is regarded as having one of the best 
heads in the business. He is a man of 
great force of character and his knowl- 
edge of insurance conditions is deep. 

On January 1, 1901, (the year Mr. 
Bassett entered the service of the com- 
pany) its assets were $2,222,384, its 
capital was $1,000,000 and its surplus 
was $729,853. On January 1, 1910, 
when he opened the Western Depart- 
ment at Chicago the Company’s assets 
were $5,715,104, its capital was $1,000,- 
000, and its net surplus was $2,663,769. 

On January 1, 1923, the statements 
of the Firemen’s and its affiliated com- 
panies showed: 


PERO Bch oc sdad ce Sa Hee See Eee SIDES 
Girard Fire & Marine 
RMN So 5.0 Se Ske paw se’ Vis Kaw’ Bled. 
National-Ben Franklin 


Vice-President John Kay and Secre- 
tary Albert H. Hassinger, have been 
with the Firemen’s all of their busi- 
ness careers. Their splendid work for 
the company is known to all the insur- 
ance world. 





ANNUAL MEETING OF BROKERS 

The annual meeting of the Fire, Mar- 
ine and Liability Brokers’ Association, 
of New York, will be held Tuesday, 
April 17, in the afternoon at 80 Maiden 
Lane. The annual reports will be read 
and the members will be advised as 
to the activities of the association dur- 
ing the past year. The election of five 
directors will also be held. They are 
John A. Eckert, Carlton O. Pate, Robert 
C. Rathbone, Theodore M. Riehle and 
¥. W. Stillman. 


— 











O. J. PRIOR, President 








INCORPORATED 1868 


The Stadard Five Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 








NEW AGENCY SUPERINTENDENTS 





L. & L. & G. Appoints F. H. Walker, 
A. L. DeRosset and Harry 
D. Smith 





Announcement is made by the Liver- 
pool & London & Globe 
Company of the appointment of 


Insurance 
P. o4. 


Net Surplus 
$4,436,386.20 
1,110,233.48 
945,537.10 
1,452,589.00 


Assets Capital 
$15,690,687.21 $2,250,000.00 
4,776,911.98  1,000,000.00 
3,461,788.32 600,000.00 
3,781,622.00  1,000,000.00 


Walker, A. L. DeRosset and Harry D. 
Smith as agency superintendents. 
Fred H. Walker has been in the ser- 
vice of the company since 1890, hav- 
ing graduated from the home office to 
the position of special agent for 
Eastern Pennsylvania in 1910. On 
January 1, 1923, he was called to the 
Newark office to assist the executives, 
and his official recognition has been ex- 
pected. 
A sy, 
company 


DeRosset has - been 
since 1907, and was special 
agent in North Carolina until 1919 
when he was called to the office to 
supervise the underwriting of the 
Southern territory. In January, 1922, 
ha was advanced to the position of 
chief underwriter in the Newark office 


with the 


al 
and his appointment to an official posi. 
tion has been well earned. 

Harry D. Smith has been in the em- 
ploy of the company since 1894 and has 
occupied various positions of impor. 
tance, having been supervising under. 
writer of the New York State and 
Middle Department fields prior to his 
present advancement. 





CALL UPON HARDING , 





Members of Western Union Welcomed 
at White House; President 
Once an Agent 





The Western Union, 
Washington, adjourned yesterday noon 
to call in a body on President Harding 
at the White House. The interview 
was arranged by Manager Harding, of 
the Springfield’s Western Department, 
a relative of the chief executive. The 
President called attention to the fact 
that at one time he was agent for sev- 
eral insurance companies. 

At a brilliant banquet last night, 
with C. A. Ludlum in the chair, Claris 
Adams, lawyer; Ernest Palmer, also a 
lawyer, and William Hard, magazine 
writer, spoke. 





KNOX MAINE STATE AGENT 

John B. Knox, Jr., one of the best 
known field men in New England, has 
been appointed state agent of the 
Liverpool & London & Globe and Star 
in Maine. 
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The Sign 
of Good Casualty Insurance 








<4 


Guarantee and Accident 





Company, Limited 


OF LONDON, ENGLAND 


HEAD OFFICE 
UNITED STATES BRANCH 
134 South La Salle Street 
CHICAGO 


F. W. LAWSON, General Manager 


The company of “super service” is not a name that has 
been “applied” to the London Guarantee & Accident. It 
is a name well earned in more than fifty years of close 


co-operation with its agents. 
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Over sixty years 
of public service 


“at oe 


INCORPORATED 1860 





UNITED 
FIREMEN’S INSURANCE, 
COMPANY 


Home Office—430 Walnut Street, Philadelphia, Pa. 
F. W. LAWSON, Chairman of the Board 





PERCIVAL BERESFORD, President 
GEO. R. PACKARD, Vice-Pres. 
HERBERT W. ELLIS, Vice-Pres. 

M. B. YATES, Secretary 

HENRY A. KNABE, Asst. Secy. 


Over sixty years of public service faithfully performed 
have established the United Firemen’s as an institution 
of utmost dependability. An old reliable company writing 
Fire, Tornado and Automobile Insurance. 
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Crop Insurance 
Inquiry April 24 


McNARY CHAIRMAN 


Several Have Given Intentions of At- 
tending; Dissatisfaction Out West 
With Crop Coverage 
(Special to The Eastern Underwriter) 
Washington, April 11.—Senator Mc- 
Nary of Oregon has not made up his 
mind yet as to what should be done 
about crop insurance and will not until 
after the hearing which begins here 
on April 24. He is chairman of a com- 
mittee appointed in the Senate to have 
a crop insurance inquiry, other mem- 
pers of the committee being Smith, 
South Carolina, and Keyes, New Hamp- 

shire. 

Senator McNary said to The Eastern 
Underwriter today that the following 
have given, their intentions of being at 
the hearing: Arthur Dixon, a farm 
machinery man of Rolla, North Da- 
kota; Nartin S. Hagen, manager, North 
Dakota Department of Hail Insurance; 
B. EB. Chaney, Arkansas Rice Growers 
Co-operative Association, and Mr. Den- 
ney, Chicago fruit and produce man. 

C. J. Doyle, counsel National Board, 
and a representative of the Hartford 
Fire, are expected. Senator Keyes said 
today that easterners. think only 
westerners are interested in crops but 
New York State is the third largest 
agricultural state. Out West there is 
a lot of dissatisfaction with crop in- 
surance conditions and some advocate 
that the government write this Cover. 


SENATOR 


VIERHILE’S NEW CONNECTION 
George H. Vierhile, of Rochester, N. 
Y., formerly of the Kendall & Vierhile 
Insurance Agency representing the 
Aetna Insurance Co. of Hartford has 
accepted the vice-presidency of Loss 
Prevention, Inec., one of the large 
agencies in Rochester. The latter 
agency takes the representation of the 
Aetna. This change gives Loss Pre- 
vention, Inc., am exceedingly strong 
company representation in the Aetna, 
Continental, Globe & Rutgers and 
United States Fidelity & Guaranty Co. 





JOSEPH L. WHITE DEAD 
Joseph L. White, for years known 
and beloved among marine insurance 
underwriters in New York City as a 
member of George H. Smith & Hicks, 
underwriters until recently for the 
Home, shot and killed himself early 
Monday morning at his home in Brook- 
lyn. He had been suffering from a 
nervous breakdown, lately according to 
Members of his family. Mr. White's 


death is deeply regretted by his many 
friends. 





NEW NIAGARA FALLS AGENCY 

Howard F. Rieger, of Niagara Falls, 
has re-organized his office and formed 
4 partnership with Harry C. Long, who 
Was with the Niagara Falls Power Co. 
for fourteen years. The office is now 
known as Long & Rieger, Mr. Reiger 
has been in the ‘general insurance 
business for six years. The agency 
represents the Commercial Casualty, 
Fireman’s Fund, Employers’ Fire, 
Rhode Island, Albany, Commerce 
and the Massachusetts Mutual Life. — 





. SECOND. RUSSIAN WINS 

The Appellate Division of the Su- 
breme Court of New York this week 
atirmed the judgment of the lower 
~ seat in favor of the defendant, the 
ns ‘ond Russian, in the case of A. C. 
ma tlotis-Kontos Company against the 
larine insurance company. 





G G. V. STEEB DEAD 

: corge Velten Steeb, one of the best 
ean independent adjusters in the 
ai ntry and for some years a field man, 
ed in Philadelphia on Sunday. 











Service 


That is one thing policyholders pay for and 


demand. They insist on fair and equitable 


action when a loss occurs—the kind of 
“action that speaks louder than words.” 
The agent equipped to render such service 


will find his client list increasing. 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 


Hart Darlington, Manager 
J. F. Van Riper, Branch Secretary 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


W. G. Falconer, President FE. B. Thistle, Secretary 





Fire, Tornado, Automobile, Sprinkler Leakage, Explosion, 

Rent, Use and Occupancy, Tourist Baggage, Riot and Civil 

Commotion, Liability, Burglary, Workmen’s Compensa- 
tion, Accident and Health, Golfers, Plate Glass, 


The Agent Who Seeks to Give Good Service 
Must Himself be Well Served 


COMPANIES 














NEW BALTIMORE FIRM 





Former Mayor of Baltimore and Vice- 
President of Eureka Life to Head 
New Concern 





J. Barry Mahool, former mayor of 
Baltimore, is the president of the new 
firm of J. Barry Mahool & Co., which 
has made its advent into the brokerage 
field and will do a general insurance 
business in Baltimore. The new firm 
will have offices in the Maryland 
Casualty Tower Building and _ will 
handle all lines, including fire, life, ac- 
cident and health and automobile and 
liability. 

Mr. Mahool is vice-president of the 
Nureka Life which office he will con- 
tinue to hold. Samuel J. Keiser, the 
other active member of the new firm 
started in the insurance business a 
short time ago with the State Mutual 
of Massachusetts and in his first month 
wrote eleven applications for a total of 
$56,000 of insurance. In addition he 
wrote a very substantial volume of acci- 
dent and health insurance through the 
Aetna’s office. 





CHARLES J. HOLMAN RETIRES 


Charles J. Holman, manager of the 
Pacific Coast branch of the Commer- 
cial Union fleet, and for fifty years in 
the service of the parent company, 
will retire on May 31. Im announcing 
Mr. Holman’s retirement, Joseph Pow- 
ell, general manager in London, says: 

“The directors cannot lose such a 
loyal servant without an expression of 
their gratitude for and appreciation of 
his good work and Mr. Holman ¢ar- 
ries into his retirement the best wishes 
of the directors and management of 
the Commercial Union, and I am sure 
I may add, of the representatives who 
have been working under him as their 
chief.” 


LOCKWOOD AND KAPLAN 
SCORE ADJUSTMENTS 
(Continued from page 13) 
arbitrator or umpire. (Whenever “ar- 
bitrators” appears, add “or appraisers.”) 

Stay of proceedings brought in vio- 
lation of an arbitration agreement or 
submission. (After “arbitration” in 
each case insert “or appraisal.) 

Senator Lockwood then spoke briefly 
in corroboration of Mr. Kaplan’s fre- 
marks, citing a large loss now in pro- 
cess of adjustment as an example of the 
abuses described. 

Superintendent Stoddard and every- 
one else in the room seemed complete- 
ly surprised by the tenor of Mr. Kap- 
lan’s remarks and Colonel Stoddard 
declared that he was not in opposition 
of the bill but neither was he for it 
until he had heard both sides of the 
case given exhaustively. He said he 
did not find many instances where com- 
panies willfully dragged out cases but 
wanted to be fair and advised repre- 
sentatives for and against the bill to 
get together on the ‘measure. 

Senator Lockwood then asserted with 
some feeling that “the fire companies 
have got to be cleaned out as the life 
companies were by Charles BE. Hughes.” 

Mr. Doyle came to the defense of 
the fire companies telling how the busi- 
ness is most susceptible to fraud and 
that companies have to investigate 
many losses which appear fraudulent. 
To secure evidence means a certain de- 
lay before the loss can be paid or 
liability denied. Not 1% of fire losses 
ever go to appraisal or a law suit, he 
said. 

He also objected to any limitation of 
sixty days within which to examine as- 
sureds on the grounds that the assured 
might absent himself from jurisdiction 
for that period or have some real leg- 
itimate excuse which would not permit 
him to be examined.. Thus, companies 
would be unable to get testimony they 
might desire. In regard to questions 
germane to the issue, Mr. Doyle said 
that it is often necessary to ask appar- 
ently irrelevant questions in order to 
find leads for further examination. 
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Syracuse Takes Up 
Sprinkler Questions 


ORDINANCE IN CITY COUNCIL 
Joist Constructed Buildings Over Three 
Stories in Height Must Have 
Sprinklers 


The first legislation resulting from 
the Bastable (store) fire in Syracuse 
is an ordinance requiring installation 
of automatic fire sprinklers in build- 
ings over three stories high, which was 
offered by Alderman Alfred M. Cady of 
the Seventeenth Ward, at a meeting 
of the common council. 

The ordinance provides that business 
buildings of more than three stories, 
joist construction, must have auto- 
matic sprinklers installed within two 
years. Under an alternative provi- 
sion, buildings must be divided into 
areas of from 5,000 to 7000 square 
feet, separated by firewalls, with a 
fire-proof stair tower in each section. 

The ordinance was referred to the 
committee on rules, ordinances and 
legislation, of which Alderman Cady is 
chairman, and a date fixed for public 
hearings. 

It was explained by a member of 
the committee that under the present 
building code, business buildings of 
joist construction over three stories 
high may not have floor areas of over 
6,000 square feet. 

Belief is expressed, however, that 
compliance with the terms of the pro- 
posed ordinance will make old _ busi- 
ness structures now regarded as haz- 
ardous, as safe as any new structure. 





“BOTH MEMBERS OF THIS CLUB” 





A Little Story Broadcasted By New 
Jersey Association of Insurance 
Agents 





In its bulletin to members the New 
Jersey association of insurance agents 
tells this story: 

“For a number of years an agent in 
a suburban town had as a patron a 
firm of New York brokers. He allowed 
them the customary 15% on all the 
business they sent him whether it was 
in the 10% or 25% commission class. 
Both were well satisfied with the ar- 
rangement; the agent knew the prop 
erties and was able to correctly cover 
the exact hazards, even though the 
forms sent out were deficient or in- 
correctly worded; he also looked out 
for changes necessitating endorsement, 
and in general rendered the brokers 
and their clients a real service. Some 
time ago the brokers notified the agent 
that they were offered 20% brokerage 
by a Hudson County agent and that 
unless they could meet that quotation 
they would have to change. And 
change they did. Both agents are 


“no recollection of 


inembers of this association. The 
suburban agent who lost the business 
has ever been ready to do more than 
his part in Association activities, often 
sacrificing his own interests in working 
for meusures that inure to the bene- 
fit of the entire agency body of the 
state notwithstanding the fact that his 
business is small. Your president has 
having seen the 
Hudson Co. agent bestir himself in 
matters of general interest which affect 
him more vitally than they do the 
smaller agent. He is content to ride 
along complacently over the road, the 
rough spots on which have’ been 
smoothed over by the class ‘G’ member 
from the suburbs.. 

“Do agents who are writing business 
for brokers on a 5% or even 244% 
margin know what it costs them to 
handle this business, or do they con- 
sider how they are adding to the 
general demoralization and unrest by 
writing in another agent’s territory?” 








There’s comfort in 
knowing — 


that your clothes come from 
a good tailor; that your shoes 
are well polished; that your 
game of golf is improving; 


that your office is running 
efficiently; that your balances 


are paid and you still have 
money in the bank; and that 
your choice risks are written 
in the Ohio Farmers. 


Under such conditions, who 
wouldn't be an optimist? 


OHIO FARMERS 
INSURANCE CO. 


_ Le Roy, Ohio 




















110 WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., 


Albany, N. Y. 


F. M. GUND, Mgr. Western Dept. 
Freeport, Illinois 





CRUM & FORSTER 


GENERAL AGENTS 


United States Underwriters’ Policy, N. Y. 
Washington, D. C. 
New York State Fire Insurance Co., 


H. JUNKER, Mgr. Pacific Coast Dept. 


Southern Department, Atlanta, Ga. 


NEW YORK CITY 


The North River Ins. Co., N. Y. 


Union Fire Ins. Co., Buffalo, N. Y. 
United States Lloyds, Inc., N. Y. 


San Francisco, California 





TOTAL LOSS PAYS $82.58 

Imagine yourself in the position of 
the owner of the A. G. Spexarth Build 
ing in Astoria. 

Sound value of building $105,000.00. 

Insurance carried, $3,000, with the 90 
per cent clause. 

Assured collected $82.58. 
Fund Record. 


BRITISH AMERICA 


ASSURANCE CO. 
Incorporated 1833 
Toronto, Canada 
FIRE, EXPLOSION—RIOTS, CIVIL 
COMMOTIONS AND STRIKES 
Statement January 1, 1922 
ING 555055 45e0ensseus sccoseccesoe MES 


-Fireman’s 





Liabilities ...cccccccccce ecccecces 1,601,035.89 
Surplus in United States........ $655,879.21 


Total Losses Paid in United 
States from 1674 to 1921, in- 
eT REE EE ee $28,629,708.99 


W. B. MEIKLE, Pres. & Gen. Mer. 








214th YEAR 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANOH: 

55 Fifth Ave. - New York 
WESTERN DEPARTMENT: 

76 WEST MONROE ST., CHICAGO, 


PAOIFIO DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 

















SOUND, SOLID AND SUCCESSFUL 


NEW HAMPSHIRE 
FIRE 
INSURANCE Co. 


(\MANCHESTER, N. H./) 








FIFTY-THIRD 
PROGRESSIVE ANNUAL STATEMENT 
January 1, 1923 


CASH CAPITAL $ 2,000,000.00 
ASSETS 11,254,752 .53 
LIABILITIES.Except Capital 5,856.56! .84 
SURPLUS TO POLICYHOLDERS 5.398.190 .69 














THE HANOVER 


FIRE INSURANCE COMPANY 


Continuously in business since 1852. 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
sgement, and the management of THE 

R is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD. President 
FRED. A. a atere, Vice-President 


CHARLES W Wg Vice-President 
E. RVIS, Secreta tary 
WILLIAM fORRISON, Asst. Sec’y 


HOME OFFICE 


Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, Inc. oy Agents 
Metropolitan Distri 


9% WILLIAM STREET, usw YORE 


B. M. 
CROSTHWAITE 
AND 


COMPANY 


Automobile 
Insurance Specialists 








Suburban Head Agent 


Springfield 
F. & M. Insurance Co. 





46 JOHN STREET 
New York City, N. Y. 


Telephone 6784 John 


—— 


tr 























HARRY C. FRY, i President 
JOHN » RIC 
UePRICR Treasurer 


LOGUE ane, & CO., Ine. 


INSURANCE 
307 FOURTH AVENUE PITTSBURGH 


























Just say: 


“Insurance 
Man”’— 


the open sesame 
te every courtesy 
within our power. 





Room with de- 
tached bath $1.56 
and $2.60 


Private bath $2.50 
and $3.00 


BREVOORT Hotel 
Insurance Headquarters 
MADISON 8ST.—East of LaSalle 


CHICAGO 
LAURENCE R. ADAMS, Sec’'y & Mer. 








1871 


$800,000 Capital 





Fifty-Two Years—Time Tested 


SUPERIOR 
FIRE INSURANCE COMPANY, PITTSBURGH 


An American Company 
that, by friendly co-operation and consistent and dependable 
service, has won a high place in the agency field. 


Total Assets $3,806,949 
Policyholders Surplus $1,514,962 


1923 














SE OS: 


‘April 18, 19998 April 1: 
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“||| Differential and “Parasites 


Columbus, Ohio, March 10, 1923 


GLENS FALLS INSURANCE CoO., 
Glens Falls, New York. 


Dear Sirs: 


If it can be demonstrated that our neces- 
sary overhead cost for acquisition and 
service is a lower percentage of our total 
commissions than in excepted cities, we 


would be glad to see it demonstrated. It 
is our present opinion that efficiently 
directed agencies would show substan- 
tially equal percentages of overhead to 
income in all classes of cities, if all 
were placed on a uniform commission 
basis. } 


We are greatly interested in the Glens 
Falls Forum, and hope to see straight- 
from-the-shoulder discussions of timely 
subjects follow the one so ably presented 
by Mr. Klappert. 


germans 





There has been sufficient publicity 
} as to excepted city commissions during 
the past few months to direct to this sub- 





To an outsider it would appear that 



































: i isition in excepted ‘ 
ject the thoughts of agents not so favor- os aus reine ee : re ae i 
ably located, and we have been looking in — ” _ oe ee ee 
surer ; commissions as it is a result of them. i 
vain for concrete and sound arguments ; 4 
inc. aioe ; ; They have attracted parasites who have 4 
from someone, justifying any differential sii RacabiiRiaaiancs ackitadin. ‘niin sults Deiat ante 4 
RGH at all between fire insurance agents noticias woonnapnaierscladge | 
= whativer tated able in a great measure, if not wholly, to { 
‘ absorb the excess. It would appear to 
In the past few years we have learned us that the logic of the situation is not to { 
much cai the school of uniformity and continue to feed these parasites, but to q 
e anti-discrimination, but it seems that dis- eliminate them, cut down acquisition 
me accorded agents by their companies. It mission basis that can be paid properly to 
“4 is our belief that no tenable ground can be all, without discrimination to any. . 
found for this discrimination. 
: ae P , Yours very truly, 
> The real agents in all cities give their y y 
clients every service that can be given. BRIGHT & BROWNLEE 
50 
tel 
i 
Ile 
aad Under the heading “THE GLENS FALLS 
— FORUM” we plan to run occasional discussions | Address: } 
} from those who have worthwhile ideas to express ; 
on insurance subjects. This page is open to all. 
It will have a great number of readers because : 
i it will reach the combined circulation of many 
{ insurance papers, and the freest comment is in- { 
t vited. This comment may be constructive or 
ei it may be destructive, but, in any case, it must INSURANCE COMPANY 
; a be sincere. GLENS FALLS, N. Y. 1 
“ 
- ' FIRE AUTOMOBILE ‘++ + __ MARINE ‘| 
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Louisiana Recalls 
Anti-Exchange Ruling 


RECIPROCALS CAN OPERATE 





Opinion of Attorney General on the 
Subject; February Opinion is 


Recalled > 


The Louisiana attorney general has 
recalled the opinion he rendered in 
February, in which it was held that 
reciprocals or inter-insurors are not 
mutual companies within the purview 
of the act of 1898 and inferentially that 
they could not qualify to do business 
in Louisiana. 

The whole question was re-opened, 
an extensive hearing was held and it 
was decided that companies organized 
and authorized to conduct business in 
other states or countries were entitled 
to conduct the same business in Louis- 
jana provided they complied with the 
requirements of the act of 1898. 

The attorney general said in part: 

“The nature of the company, associa- 
tion or society which offers to do busi- 
ness in this state is of no importance 
ii under the law of the state of domi 
cile the company, association, or so- 
ciety desiring to be admitted in this 
state is properly organized and author- 
ized to do business in the state of domi- 
cile, and this fact is made to appear to 
the Secretary of the State by the proper 
certificate, as is provided by subdivi- 
sion 4 of Section 1 of Article 2 of Act 
105 of 1898, and, of course, if it ap- 
pears that under the law of the state 
of its domicile such company may en- 
gage in such business without being in- 
corporated, such company would have 
no charter to file with the Secretary of 
State, and the law would be satisfied 
if the articles of association or deed 
of settlement, as the case may be, 
would be deposited with the Secretary 
of State. ~ 

“We, therefore, conclude, as we did 
in our opinion of the 4th of December, 
1916, that any company, corporate, or 
incorporate, or any association or ag- 
gregation of individuals may be ad- 
mitted to do business in this state by 
qualifying under statutory require- 
ments, the test of which, as heretofore 
seen, being the right to do business in 
the state of original jurisdiction or of 
domicile, and the prerogative of the 
Secretary of State being one of regula- 
tion pure and simple. 

“The imposition of other conditions 
would result in the denial to compa- 
nies of other states and countries of 
the comity which it is the very pur- 
pose of the Act to recognize, 

“In conclusion, it is suggested that, 
by reason of the fact that companies 
which have heretofore conducted their 
business in this state upon the faith 
of our opinion of December 4th, 1916, 
thereby becoming delinquent through 
no fault of theirs, they should not be 
mulcted in damages or penalties, such 
as interest and attorney’s fees, for fail- 
ing to pay their licenses within the 
time prescribed by law. This, of 
course, applies also to any companies 
which may have applied to do business 
prior to or pending the revision of our 
opinion of February 16, 1923, and you 
are advised to act accordingly.” 





STATE AGENT FOR STAR 
L. M. Kenney Appointed to Handle 
Northern and Central Parts of 
New Jersey 

The Star Insurance Company of 
America appointed April 9, Lewis M. 
Kenney, as state agent for the Nor- 
thern and central portions of New 
Jersey. This appointment is in line 
with the more aggressive policy adopt- 
ed by the company since its recent in- 
crease in capital and surplus. 

Mr. Kenney has had an excellent 
training in the insurance business, 
particularly in field work, and comes 
to the “Star” fully equipped to further 
the interests of his new connection. 




















75TH ANNIVERSARY 


DIAMOND JUBILEE 


in the 


UNITED STATES 


EVENTY-FIVE years of loyal and 
steadily increasing service to the 
American public have placed this Com- 

pany in a pre-eminent position in the field 
of American insurance. 


On our Diamond Anniversary we renew 
our devotion to the sound business princi- 
ples and high ethical ideals which operate 
to the advantage of the Agent and the 
Assured alike. 





“TIVERPOOL, 
=—\ 

wo LONDON 
® “GLOBE 


InsUuramce Co. rp 





“The Great Fire Insurance Company 


of the World.” 














Louisiana Bureau 400 . 
Denies Insinuation; 


OF HARTWIG MOSS AGENcyORATC 


Says That it Had Full Cognizance 9 Singing 
Conditions of Dock Properties; sized 
Rate Was Proper 











The Louisiana Fire Prevention Byy Whe 
reau, in a telegram sent to The Easterpp agents 
Underwriter, denies the veracity of gpat a 
statement made by the Hartwig Mogg records 
Insurance Agency, Ltd., of New (ppattend: 
leans, and published recently in this to be 
newspaper, relative to the rating of pened 
docks owned by the city of New Or) Brookl 
leans. tion 1é 

The telegram sent by the Bureau op) Club i 
Tuesday of this week, is as follows: © This 

The Executive Committee of the bl 

: eth 7 nota 
Louisiana Fire Prevention Bureau ip ac 
regular session today considered the ° 
statement made by the Hartwig Moss Manh 
Agency appearing in your issue of!) bridge 
March 23, as follows: © kind. 

From the Hartwig Moss Insurance!) forgot 
Agency, Limited, the following telegram™ has a 
has been received, “Your information The 
correct, but bureau rate makes no al 


lowance for one hundred thousand dol: bog ps 
lars deductible which applies to any teety 
one loss. Bureau rating shows twenty- emt 
three separate locations. Many fea aingit 
tures of protection were not recognized voice 
in bureau rating which appears to be, able 
based on lack of knowledge of existing) more 
conditions. Please say we favor ade parts 
quate rate and co-operative methods) the y 
and that we are not disturbers.” the { 

This is to advise that the Bureau had comr 


full cognizance of every condition in Dis 
connection with the Dock Board prop 
erties and rate advised by the Bureau W B 
was based upon a survey made imme & Bl 
diately prior to issue of said rate. In dent 
making the advisory rates Bureau gave 
full consideration to one hundred thov- J. Ca 
sand dollars deductible clause and 


- 
made an allowance which in the opin fee 
ion of the Executive Committee is am- robe 


ple to cover that feature. In other 
words there is no basis of fact in the 
statement made by the Hartwig Moss) Th 
Agency relative to the Bureau lack of pect 





knowledge of conditions. _ clain 
Louisiana Fire Prevention Bureau, | 28 t 
‘Cc, J. Wyckoff, President, | they 

R. P. Strong, Secretary. {nati 

agai 

MICHIGAN RATE LAW SIGNED phe 


Lansing, Mich., April 9.—Governor) on, 
Groesbeck, last week signed the admit-” yoay 
istration fire-rating bill. Ninety days Py 
following sine die adjournment of the” gam 
legislature, the Michigan Insurance De ~ jag 
partment will have strict supervision wou 
over all rates made by the Michigan In) pai, 
spection Bureau. Raters, as well 457 gi 
the bureau, also will have to be lt) Kin, 
censed by the commissioner. # 

No definite date for adjournment of” yop 
the legislature has been fixed as yel!  poge 
but it is generally thought that the > by 
solons will disperse April 27, with sin@ oq) 
die adjournment following one month B acc 
later. > hatt 
 filia 

HARDWICKE HAS STROKE > ility 

Walford W. Hardwicke of the W. W.) Bek 
Hardwicke, Walford Company agency, ~ on 
Richmond, Va., suffered a slight stroke ~ wn 
of paralysis on the life side last week | a 
at his home in that city. Improvement) 1m 
in his condition was reported this week. | ven 
Mr. Hardwicke was ordered recently | T 
by his physician to take a vacation and 7 -~ 
he had just returned from Baltimore) e 
when he was stricken. B Dos 
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Bro: 





PITTSBURGH CONSOLIDATION | 

Announcement: has been made of the) Ky 
organization of Patch & Co., Ine. 9 
Pittsburgh, as an insurance prokerage | ass 







house, through the consolidation ° iner 
Logue, Lowrie, Niehaus & Co. and the® tiy, 
Wood-Fourth Insurance Agency. "Eup 
iam Moore Patch is president, James 4.8 pay 
Hoeveler, vice-president, and E. J 





Harrison, secretary and treasurer. 
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400 Attend Beefsteak 
tion: Dinner in Brooklyn 


GENcWORATORY FALLS BY THE BOARD 








zance of@singing and Social Features Empha- 





rties: sized, and Not Much Time Given 
‘ to Speaking 
tion Byg When over 400 insurance brokers, 


. Kasterne agents and company men get together 
sity of gmat @ beefsteak dinner in Brooklyn all 
vig) Mogsm records for past performances—both in 
New Qppattendance and other things—are sure 
in thiggto be broken. That is just what hap- 
‘ating of pened at the annual dinner of the 
New Or) Brooklyn Insurance Brokers Associa- 
P tin last Thursday night at the Elks 

ureau op) Club in Brooklyn. 
lows: This annual affair for years has been 
Of the! notable for the fraternizing of brokers 
whe a and company men from down-town 
vig Moss) Manhattan who seldom stray over the 
issue of” bridge except for an occasion of this 


> kind. When they do go formality is 
nsurance!) forgotten and as a result everybody 
telegram” has a good time. 


ormation® the entertainment the other night 
*S NO al was well up to past performances but 
sand dolB the talent found that it had to lead a 
| to any® jysty chorus most of the time whose 
say members preferred to hear themselves 


‘singing than to listen to one far-off 
cognized® voice, Even the guests at the head 
TS to De) table realized that they were there 
existing) more to look on than to speak their 
‘vor ad¢F parts and so entered into the spirit of 





methods the occasion and refused to interrupt 
oe » the flow of good spirits and the good 
reau had) comradeship on every side. 

lition inf District Attorney Charles Dodd, of 
rd Proel Kings County, Supreme Court Justice 
; Bureau W. B. Carswell, James J. Hoey, of Hoey 
le imme) ¢ pilison; John M. Boylan, past presi- 
rate. In dent, and Louis Goldstein, the associa- 
cau BaVe® tion’s counsel, flanked President John 
red thou- J. Canning at the head table. It almost 
use aNd § jooked like a full bench of the Supreme 
the opit:® Court, though of course there were no 
ad 18 Pe robes or wigs or court attendants. 

ot Ps the § The Next Sheriff? 

vig Moss’ The dinner really had a political as- 


| lack of pect too, for President Canning was ac- 
claimed by many of his friends present 
sureau, as the next Sheriff of Kings County— 
nt, _ they are urging him to run for the nom- 
_ ination on the Democratic ticket 
» against the present incumbent, Sheriff 
| Peter Seery, who is a popular Leg- 
a - jonaire and one of the few Republi- 
Jovernor’ cans elected in Brooklyn in recent 
e admin- ® years 
ty Ne President Canning made a record as 
~ De campaign manager for Justice Carswell 
eevial “a last fall as well as many friends who 
trvletey oa ' Would like to see an insurance broker 
gan 1) raised to this high post, for Sheriffs 


well + - Still are quite some functionaries in 
o be li Kings County, 

nt of Practically every agency office in 
va et, Montague and Remsen Streets was rep- 
Po he resented either by a reserved table or 
‘ith sine by one or more members from it. Sev- 
: month eral of the larger brokerage offices had 


4 complete table of ten and from Man- 
= hattan came a number of brokers af- 
_ fillated with the Fire, Marine & Liab- 
" ‘lity Brokers Association. John A. 
.| Eckert was one of these and he was 

' companied by his right bower, “Tom” 
t stroke i Green, whose close resemblance to Col. 





st week| William Jennings Bryan has often made 
»vement| him the central figure in situations in- 
is week.| Volving mistaken identity. 

recently Then there was “Sunny Al” Hodson, 


jon and) Manager of the Metropolitan office of 
‘Itimore| the Sun Indemnity.. He had the dis- 

Position long before he had the com- 
vany and was always popular with 


co eae 





TION | Brooklyn brokers. 

» of the vi Stewart Cavanagh, of Cavanagh & 
Inc., of i Nn, was also on hand. He has al- 
ykerage © jee been most active in the Brooklyn 
tion of F freer ttion and the chairman of prom- 
and the ti nt committees, including the legisla- 
Eup Pekan anything important comes 
mes - lien yh tgad always knows how to 


Ue 


om John Woodenbury, the treasurer of 


the association, good-natured and jolly 
circulated among the diners with a 
quip and jest for everyone, most of 
whom know him personally. John can 
extract money for dues in the pleasant- 
est way imaginable. That’s why he 
was recently re-elected treasurer. 

Past President John Egan, always a 
tower of strength on banquet or enter- 
tainment committees and justly popu- 
lar, was on hand to greet his friends. 
He and Woodenbury are captain and 
mate when it comes to putting a “gag” 
over on the membership. 

Secretary John E. Watson, of the 
Brokers Association, was as busy as a 
broker with a million dollar line to 
place. He admitted that the banquet 
was fine, but really he had not had a 
chance to get a bite. Watson is a vice 
president of the Gotham agency now, 
but was well known at the burglary 
counter of the National Surety before 
starting out for himself, 

Victor A. Gauthier, of the Aetna 
Life’s Brooklyn office was everywhere 
seeing that the arrangements were 
“O. K.” as chairman of the dinner com- 
mittee. He was ably seconded by 
Vice-President Harry E. Francis, of the 
Brooklyn Association, who also bore 
the brunt of the committee on arrange- 
ments. 

In spite of the fact that the annual 
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HARTFORD AGENTS COMPLAIN 





Find They Are Receiving Only Small 
Part of Coverage on Public-Owned 
Buildings in City 





Several agencies in Hartford are pro- 
testing to municipal authorities in that 
city against the practice of insuring 
most public buildings there and espe- 
cially the schools in non-resident com- 
panies. Despite the fact that Hartford 





banquet fell this month, the regular 
April meeting of the Brooklyn Associa- 
tion was held last evening (Thursday, 
April 12), the speaker being Theodore 
M. Riehle, of the Equitable Life, on a 
life insurance topic, 


EVERARD C. STOKES 


United States Manager 














companies pay in over $700,000 a year 
in taxes to the city they receive little 
or no share in the insurance that the 
city has to place. 

Members of Beardsley & Beardsley, 
Small & Co. and other agencies have 
conferred lately in an effort to check 
up on the amount of business they re- 
ceive from the city and find the ptrcen- 
tage exceedingly small. Where the 
bulk of the insurance goes is a mystery. 
In only a few instances are local agen- 
cies receiving what they consider a 
fair share of the business. As fire in- 
surance is one of Hartford's principal 
businesses it is only natural that the 
local insurance interests would expect 
to participate in the division of insur- 
ance on public property which they 
help so to support 
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ACQUISITION COST 
BIG RICHMOND TOPIC 


(Continued from page 1) 


ad- 
on 
costs 


be proper and 
maximum limit 


He says it might 
visable to place a 
acquisition costs, but how such 
shall be divided between the company 
and its representative he believes is a 
matter which should be handled en 
tirely as, in the judgment of the com- 
panies, the best interests of the insur- 
ing public, the company and its agents 
will be served. 


“The Right of New York To Fix 


By Law” 

Continuing he says: 

The attempt by the National Congress, the 
state Jqgislatures and public officials to pass 
laws governing personal habits and conduct, 
propelled hy the selfish desires of individu 
als associations, corporations and so-called 
“Rlocks.” for the purpose of camouflaging the 
real issues and for monetary vain of a com 
parative few at the exnense of the many. is 
no-Anrerican diametrically opposed to the 
Declaration of Independence and the Consti 
tution of our Government; and unless this 
tendency is checked by unselfish, foresighted, 
American citizens. it will brine about disin 
tegration of our republican form of govern 


ment. and the subiect of this letter is one ot 
the contributing factors which will bring about 
disastrous results 
The subtect of 
that should he 
hefore it is 


fixing acquisition costs is 
analyzed carefully by all 
put into practice. Tt mav 
very advantaveovs to all concerned ” 
York State’ but T can see where it would 
demoralizing avd unsetting to estab 
agency systems in this state, and not 
the avents, but the insvrive public and 
the companies would suffer thereby 

T do not recognize the rieht of New York or 
any to fix bv law the rates cover 
ine different classes of insurance oer acquisi 


other state 


tion cost in the State of New Mexico, re 
gardiess of the fact that the company may be 
ereanized and oneratine under the 1ws of 
New York or other states. Certain it is that 
a company organized under the Jaws of a 
state other than New York. would not be com 
nelled to abide bv the New York ratine and 
acanisition cost law: herre. the comnanies 
operative under the New York laws would be 


at a decided disadvantage 


In writing to Commissioner Wade he 
said that in his opinion the subject 
should be handled by the companies 
themselves, and continuing stated: 


1 think that the National Convention of Th 
suranee Commissioners ig going outside of its 
authority in attempting to regulate as to the 
contractual relations between insurance com 


panies and their agents 


It appears to this Department that thig sub 
ject is one which shovld he handled by the 
companies themselves. Tt may be possible that 
there are some abuses in the matter of exor 
hitant commissions or acquisition costs; how 
ever, T venture to say that the instances are 
few indeed and the’ offending companies 
should he called to account for such noractices: 


and those companies which are conductine a 
levitimate i with nominal aecanisition 
costs compared to the cost of doing business in 
the various and considering i 


business 


states the service 
rendered the insuring vnublic. certainly should 
not be penalized for the misdeeds of a com 


parative few companies. 

There are seven companies qualified to write 
casualty and surety business in 
Were we to recognize the proposed 


all classes of 
this state 


basis of acquisition costs in this state it 
would place our citizens absolutely at the 
merey of these seven companies in that they 


have established themselves in the State 
their acquisition cost nrevious to this time 
has been limited onlv by the good judgment 
and manavement of the comnanies and a new 
camnpeny coming in under the pronosed limit 
world he nlaced at a decided disadvantae: 
owine to the fact that during the first two 
or three vears in which they were hecoming 
established their lewvitimate acquisition cost 
might exceed the limit which is proposed. 
Letter To Button 

In writing to Commissioner Button, 
Mr. MacGibbon stated: 

IT reeret very much, indeed, that it is not 


possible for the representative of this Depart 


ment to be i» attendance at the spring meet 
ing of the Nationa] Convention. and T am 
not absolutely aware that this subiect will be 
discussed at this meeting: however. T would 


appreciate your bringing to the attention of 


those present the views of this Department 
expressed in the accompanyving letters: and, 
while T have not been in communication with 
the commissioners of other western states 
coneerning this subject T have my doubts 
as to whether they will acquiesce in the pro 
posed nlan and permit New York State or 
any other state to say what the companies 
transacting business in their individual states 
shall pav in acquisition costs or any. other 
legitimate expense which enters into the plac- 
ine of insurance or which interferes unduly 
with companies exercising their right and awe 


thority to ‘enter into such contracts as they 
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deem right and proper with their agents and 
other representatives. 


Views of Chicago Company 


The National Life of the U. S. A., dis- 
cussing the subject of acquisition cost 
this week, admits the rising cost and 
blames it on too large an agency turn- 
over and large losses due to injudicious 
and excessive advances and special sal- 
aries paid to agents. For the good of 
the business it says that it is abso- 
lutely necessary to stop these prac- 
tices for these obvious reasons: 

1. The cost in money is prohibitive. 
The National Life is not only willing 
but glad to pay liberally for actual ser- 
vices rendered but it cannot afford to 
throw money away on agents who are 
not even trying!’ to make good. Be 
sides, as a trustee for the money paid 
in premiums by its policyholders the 
company has no right to dissipate its 
resources in this manner. If continued 
it would inevitably result in either in- 
creased premiums or reduced benefits 
to policyholders. 

2. It has a demoralizing effect on 
our agency staffs. This alone would 
be a sufficient reason for calling a halt 
at once. Each man in a given agency 
is usually able to estimate quite accu- 
rately the compensation that is being 
paid to every other agent on his staff 
and he also knows whether or not it is 
being earned. If he himself is honest 
and diligent, giving the company value 
received for the money he is being paid, 
and finds that there are others doing 
little or nothing and who are not ear 
nestly trying to make good, but who 
are being well paid, the result will 
naturally be dissatisfaction on his part. 
In comparing his work and pay with 
theirs he will of course feel that he is 
not being treated fairly, that he is not 
getting a square deal. In time this 
dissatisfaction will spread throughout 
the whole agency force, cause bad feel 
ing all arovnd. create dissension. ruin 
the spirit of common interest and com- 
radeship that is essential in an effec- 
tive agenév force. and so lower the effi- 
ciency and earning power of all. 


3. It impairs the character of the 
man who is paid unearned compensa- 
tion. In the first place the man who is 


willing to continue to benefit bv this 
practice does not have a very clear con- 
ception of what is right and what is 
wrong. He alreadv has a weak char- 
acter and a verv feeble conception of 
what constitutes honestv. To conti»ne 
to pav him compensation for services 
not rendered. to hand him money that 
hoth he and his superintendent know 
for a moral certainty he really never 
intends to earn. is merely to strengthen 
him in a growing conviction that it 
pays to be lazy, dishonest and crooked. 
The company refuses to be a partv to 
anv procedure that either directly or 
indirectly is in violation of the princi 
ple that honestv is the best volicv. or 
which will impair the character of any 
man in its emplov 

A word to the wise is sufficient. Jet 
this be fair warning to both agents and 
suverintendents. The National Life 
will, in the future, as in the past, leave 
no stone unturned to help those who 


Travelers Beats Home 
In Basketball Game 


PLAYED IN NEW YORK ARMORY 


Hartford Girls Also Victorious’ in 
Match With Chase National 
Bank Girls’ Club 


The basket ball 
elers of Hartford, 
York last week for games with the 
teams of the Home of New York and 
the girls team of the Chase National 
Bank, and they traveled back to Hart- 
ford with both games tucked away in 
their belts. The scene of the double 
victory for the Travelers was laid in 


teams of The Trav- 


traveled to New 


the 22nd Regiment Armory at 168th 
Street. 
The Travelers Girls Club team ran 


away with their game with the Chase 
National Bank girl’s club. While the 
score was one-sided it does not tell 
the story of the game as played by 
these two teams at all. The Travelers 
girls look, act and play like trained bas- 
ketballettes. They indulge in the fine 
arts of field passing just as effectively 
as the men basketballers, and they 
don’t hesitate to hit the floor when do- 
ing that thing will get the point they 
are after. They travel fast. To see 
them in a game with more formidable 
opponents than the Chase National 


show unmistakable evidence of ear- 
nestly trying to help themselves, but 
it will turn a deaf ear to those who are 
obviously trying to get a ride without 
paying the fare. 





Bank team should prove both interes 
ing and exciting. 

The Travelers men team did not hays 
such an easy time disposing of the 
team of the Home. During the first 
half quite a current of enthusiasm de 
veloped for the Home five, who wer 
out to win, but it was not in the cards 
They were leading the Travelers much 
of the time. Captain Borg and Swann 
guard of the Home team, where whirl. 
winds of activity on all parts of the 
field. Some of the floor work of the 
latter was sensational. Swann wag 
not in the sensational class by himself, 
for he was ably matched by the work 
of “Red” Tyndell, forward, the bright 
star of the Travelers five. “Red” ig 4 
streak of lightning, as a goal getter, a 
wizard. He lived up to his ranking ag 
champion of Connecticut. 

The score at the end of the first half 
was 8 to 7 with the Home five out in” 
front. The final score was 24 to 11,7 
with the Travelers carrying the bag. x 

There was dancing, music being fur.” 
nished by the 102nd Engineers Regi) 
mental Band. There were about 6007 
in attendance. Bi 








MUTUALS IN BALTIMORE fe 
Thirty Are Reported To Have Formed | 
Agency For Attack on Large 
Buildings in City 
Thirty mutuals, organized in one 
agency, are planning to enter Mary- 
land, with special designs on Baltimore | 
risks, according to information from} 
that city. Agents of stock fire compa- 
nies are watching with much interest 7 
for the mutual invasion, especial as | 
Maryland has heretofore been practi- 
cally free of such competition. There 
are many excellent large risks in Bal- 
timore which 30 mtituals could nicely 
divide among themselves without strain 

on their individual facilities.. 

Some of the companies which are al- 
ready in the Mutual Insurance Agency, 
Inc., with headquarters in the Fidelity 
Building, and with Chester Jennings 
manager, are: Pawtucket Mutual, 
Merrimac Mutual, Mill Owners Mutual, 
United Mutual, Grain Dealers Mutual, 
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Northwestern Mutual, 
Mutual, Millers Mutual, Berkshire Mut- 


ual, Pittsburgh Mutal, Laumbermen’s 
Mutual Casualty, and the Mutual Plate 
Glass. Others that have applied for 


membership and will probably be ad- 
mitted are: Central Manufacturers 
Mutual, Ohio Underwriters Mutual, 
Middlesex Mutual, and Holyoke Mutual. 


These companies come principally 
from Massachusetts and the Middle 
Western states. 


MORE THAN A CENTURY OF SERVICE 


RALPH B. IVES, President 
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Losses Paid over $223,000,000 
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AGENTS AT ALL IMPORTANT POINTS 
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WANTED 


Gentleman with 10 years’ experience in liability, casualty and bonding 
lines is looking for an opening in an established insurance office with a 
view of acquiring an interest in same or buying out present owner. 
Address Box 101 
c/o The Eastern Underwriter Co., 86 Fulton Street, New York City 








Best’s Letter On 
Key Ratings Book 
Stirs Companies 


PROVE 





OMISSIONS PUZZLING 


31 Companies Asked to Send Volume 
to 30,000 Bankers and Business 
Concerns 


The Alfred M. Best Co. has caused 
quite a stir in the Home Offices of the 
fre companies by writing a letter ad- 
dressed to them in which he makes a 
proposition to send at his cost his new 
Key Ratings book. The letter went to 
thirty-seven companies and some of 
them turned it down flat, as they were 
puzzled as to why certain companies 
were omitted and at the same time did 
not understand why some companies 


were admitted to the list. 
The letter, going to presidents of the 
companies, read as follows: 


Dear Mr. Blank: A copy of this letter is 
being sent to each of the companies listed on 
the enclosure. 
We suggest that it would be an unusually 
good advertising investment for these compa 
nies to have us send with their compliments 
a copy of “Best’s Insurance Guide with Key 
Ratings,” to be published April 15th, mext, to 
(a) every National (Bank and_ Trust 
Company (about 7,000 in number) 
(b) every business concern rated $200,- 
000 or better—first or second grade 
of credit (about 23000 in number) 
in the United States; the expense to be pro- 
rated on the basis of premium income. 
We would derive sufficient advertisement 
from such a distribution to justify our fur 
nishing these hooks at cost. which. including 
delivery. would represent about 1/200 of one 
per cent of the premium volume of the com 
panies listed, or 5c. per $1,000 of premiums. 
Our memorandum shows the 1922 net pre 
mium of each company, thus indicating what 
the cost would be for each company if 200% 
cones are distributed. We think it would be 
worthwhile provided companies with «a com 
bined premium income of  $185,000000 co 
operate. On that minimum the cost for ech 
$10 of premium income would be but 10c. 
The Insurance Guide is an ideal reference 
work for business men and bankers, contain 
ing, hasides five-year statistics, ratings as to 
the financial responsibility. loss paying record 
and reliability of management of every fire, 
marine: and casualty insurance concern oper 
ating in this country, excepting the smaller 
mutuals. Tt furnishes reliable information con 
rerning any policy which is at all likely to 
he submitted to a business man or bank: has 
heen published for 16 years,’ and has a large 
sale at the full price of $5 per copy, so that 
" advertising value to the suggested group 
leading companies at the net cost rate we 
Iyrein quote, is very large 


If desired our representative will eal] 


headed “List of all stock, fire-marine 
companies rated AAA or AA as to fi- 
nancial resources, and A-1 as to loss 


paying record and management in 
“Best’s Insurance Guide With Key 
Ratings.” The Globe and Rutgers and 


Glens Falls were among several prom- 
inent companies not on the list. The 
following companies were given, with 
their 1922 net premium writings: 


Aetna, $21.246,588; American of New- 
ark, $9,768,071; Atlas, $4,157,257; Com- 
mercial Union, $9,603,649; Continental, 
$18,376,109; Fidelitv-Phenix, $14.691,799; 
Fire Association $9.291,537; Fireman’s 
Fund. $15.857,870; General, Paris, $1,- 
006,983; Great American, $17,424,827; 
Hertford, $48 308047: Home, $41 465 - 
573; Insurance Company of North 
America, $23.956.118: Law, Union & 
Rock. $718,742; London & Lancashire, 
$3.437,353; Liverpool & London & 
Globe, $11,786,147; London Assurance, 
$4,315,000; National. $16.570,355; New 
Hampshire, $4,376,696: New Zealand, 
£1042 355: Niawarn $9088 19k: North 
British & Mercantile, $7.843.352; Nor- 
thern. $5.664,814; Norwich Union. $4.- 
245,927; Phenix of France. $957,856; 
Phoenix Assurance. $4.094,931: Phoenix 
Hartford. $9.991.873; Queen. $9,446.773; 
Roval Exchange, $2.922548: Roval: 
$13.164.465; St Panl. $10.533.320; Seot- 
tish Union & National, $3.644.997; 
Springfield. $12.611.663; Sun. $4.024,435; 
Tokio. $1.729,740: Union of Paris. $1,- 
009,786; Union of China, $6,945,085. 


One of the first things which insur- 
ance men noted in this letter was that 
some of the most prominent companies 
in the country. and very strong ones, 
such as the Globe & Rutgers and Glens 
Falls. were not’ included. Another 
omission embraced companies which 
are members of great company grouns, 
such as the Pennsylvania, the Frank- 
lin. Penysvivania, American Eagle, Star 
of America, ete. 


Twenty foreign companies out of a 
total of thirty-six direct writing foreign 
stock companies are included, and sev- 
enteen American companies out of a 
total of 180 listed in one of the author- 
itative fire insurance charts. 


One of the comnanies in writing to 
the Best office said it thought it would 
be an injustice to a large number of 
rood insurance comnvanies if the Rest 
list onlv were used in sending the Kev 
Rating book to everv bank and trust 
comnanv and business concerns rated 
above $200,000. 
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Surplus 


Line Capacity 


OCAL AGENTS can find ample 

capacity and attentive service for 
handling their Excess Lines in our 
Surplus Line Department. 
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$7,500,000 LINE 
Galena Signal Oil Co., of Houston, Tex., 
Goes To New York 
Broker 
A Houston, Texas, agency has lost 
the line of the Galena Signal Oil Com 
pany to a New York broker, who writes 
it on a reporting form providing for 


pro rata instead of short rate cancel- 
lation. The line amounts to $7,500 000, 


and when written bv the Texas agents 


paid a rate of 86 cents, excluding 
gasoline and the North Texas crude 
oil. The broker rate is 70 cents, in 


cluding gasoline. 

“Many companies are complaining of 
the new rule recently enacted. provid- 
ing that no existing policy can be in- 
creased except on the pro rata bas.e«. 
While this may have been aimed at 
mereantile and manufacturing risks, if 
applies also to dwelling policies. 
Under it, a householder who buvs some 
new furniture or puts an addition on 
his house cannot increase his insur 
ance on the pro rata basis, bul must 
pav short rates for the addition In 
case he suffers a loss and desires to re 
instoate the insurance, so as to be cov 
ered for the full former amount, this 
also must he at short rates,” says “The 
Insurance Post” of Chicago. 





WESTERN UNION MEETS 


At a meetine of the Western Union 








| BUFFALO COMMITTEES 








Following are the committees which 
will have charge of arrangements for 
the 1923 convention of the National 
Association of Insurance Agents to be 
held at Buffalo, N, Y., in August. All 
members of these committees are Buf- 
falo insurance men: 

Executive Committee 

R. H. Mason. chairman; L. G. Morgan, E. C. 
Roth, J. L. Tiernon, Jr., E. S. Hawley, W. H. 
Kennedy, E, . Eggert, G. W. Spitzmiller, 
M. J. O'Brian, P. G. Humphrey, R. R. Brockett, 
Ww, ll McPherson, ex officio. 

Entertainment Committee 

L. G. Morgan, chairman; E. S. Hawley, vice- 
chairman: C. N, Armstrong, R. L. Wood. C. I 
Gurney, Ted Clarke, Charles Lascelles, N. Duf 
field. A. H. Zink, J. C. Olsen, T. Boyd, 
F. W. Maischoss, A. Steeg, F. Engleking, N. 
Walbridge, Frank Schmidt. 

Hotel Committee 

G. M. Spitzmiller, chairman; T. 
Regestet J. W. Rose, P. G. 
Rounds, O. DeBock. 

Publicity Committee 

J. L. Tiernon, Ir., chairman; John W. Baird, 
C. B. Rich, Jr., Norman Butler, Roswell Park, 
Sheldon Thompson, 

Reception Committee 

Wm. H. Kennedy, chairman; Harold Abell, 
Frank Fiske, L. Bissell, G. Boyle, P. Lapey, 
Frank Kertz, F. Warner, E. Noxsel, G. Blei- 
stein. €. H. Wilson, A. Lowe. R. Morgan, 
P. Humphrey, M. Roesser. P. Bowen. 

Transportation Committee 

M. J. O'Brian, chairman; G. R. Ohlin, Sol. 
Scheu, F. Cable, H. Burkhardt, C. Baer, Mr. 
Epps. G. M. Woodeock. 

Badges and Registration Committee 

R R Brockett. chairman; F. H Foster, 

Fe. P. Lieble, Tas. R. Vaughan. H. Zink, K. A 


Walsh, FE. 
D. 


Enser, D. 











upon this week in Washington the rate and Swartz, B. Holler, A. P. Allingham, E. V. 
you to explain the plan more fully. —_—_ anid lerislative situation in Missouri and Drescher 
The List The Ohio Farmers will enter Cali Michigan were among the subjects dis EC ee Weed: P. 
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JUMP RENTS IN PHILADELPHIA 


Demolition of Several Buildings Leaves 
Acute Shortage of Space; Agents 
May Move 


Anticipatory of the demand for of- 
fices that will take place in the Phila- 
delphia insurance district when tenants 
of buildings on Walnut Street between 
Fourth and Fifth will vacate because 
of the demolition preparatory to the 
erection of new structures by the Gen- 
eral Accident and by Stokes, Packard, 
Haughton & Smith, owners of proper- 
ties situated on Fourth Street and on 
Walnut street have increased the ren- 
tals from 65 to 85 per cent. They are 
notifying tenants whose leases are ex- 
piring that they will have to pay the 
increase in order to continue their oc- 
cupancy. This has started a general 
scramble for quarters ahead of the 
emptying of the buildings that will be 
torn down and a number of agencies 
are wrestling with the vexatious prob- 
lem. 

Unless willing to pay the advance in 
rents, agencies evidently will have to 
locate outside of the long time limits 
of the down town insurance centre. 
Some of the agencies say that if they 
cannot find suitable and accessible 
premises at a reasonable outlay they 
may decide to surrender their company 
connections, operate solely as brokers 
and secure desk room with a large 
agency. In fact this has already taken 
place in several instances. Agencies 
state that the constantly augmenting 
burdensome office operating expenses 
and the prospective all-around diminish- 
ing of commissions make this change 
an absolute necessity. 





ITALY ABOLISHES MONOPOLY 





Mussolini Government Decides To Open 
Field To Private Companies; 
Taxes Reduced 





Advices received by the Department 
of Commerce at Washington from a 
commercial attache in Italy say that the 
Mussolini Government has decided to 
abolish the monopoly on life insurance 
that has existed. The insurance field 
will be opened to both domestic and 
private companies. One condition that 
was mentioned is that insurance com- 
panies will be obliged to re-insure 40% 
of the risks with the National Insur- 
ance Institute, which will be continued. 

This action is in line with the policy 
of the Mussolini ministry which seeks 
to place Italy on a sound financial basis 
and to balance the current budget. 
The match monopoly has been abol- 
ished and business is being encouraged 
by the reduction of taxes on business. 


NEW GENERAL AGENT 
Although .the formal announcement 
has not been made as yet the friends 


of Special Agent “Bob” Breece, who 
has handled the North Carolina ter- 
ritory for the Aetna for many years, 


with headquarters in Raleigh; are con- 
gratulating him upon his appointment 
as state agent to succeed State Agent 
H. N. Jones who has been promoted to 
duties in the Aetna home office at Hart- 
ford. No future plans have been an 
nounced regarding the arrangements 
the Aetna has made for the handling 
of the Virginia territory, State Agent 





Waller having been promoted to the 
home office at the same time State 
Agent Jones was called in. 
PHILADELPHIA CHANGES 
The following Philadelphia agency 
appointments were announced last 
week: Farmers’ of Cedar Rapids, Far- 


jeon, Ballin & Co., Wm. I. Shields and 
A. M. Waldron. Chicago Fire & Mar- 
ine, D. E. Simon & Co. London & Scot- 
tish Assurance, Stokes, Packard, 
Haughton & Smith. Massachusetts 
Fire & Marine, W. W. Alien & Son. 
The agency of Peace & Cullen for the 
Massachusetts Fire & Marine has been 
discontinued. 


Brokers’ Surplus Line 
Bill is Not Amended 


STODDARD REJECTS PROPOSALS 


Therefore Brokers Recommend That 
Bill Now Before Committees Be 
Allowed to Die 


Albany, April 10.—Marine insurance 
brokers from New York City received 
a severe jolt here today when Super- 
intendent of Insurance Stoddard sum- 
marily dismissed certain amendment 
offers by them to a measure, House 
Bill 1733, to control the placing of sur- 
plus lines with unauthorized insurers. 
In view of the department’s refusal to 





listen to the suggestion of the brokers 
the latter asked that the bill under con- 
sideration be killed and the present law 
left untouched. The bill was up for 
discussion before a joint session of the 
Senate and Assembly Committees on 
Insurance. 
Wendell P. 
Ange B. 
brokers, 
support 
prepared 


3arker, Robert A. Inch, 
Taillard, as counsel for the 
and others were present in 
of the bill, A memorandum 
by the brokers, explains ac- 


curately what the bill proposed and 
what the amendments were and why 
they were put forward. 

Extracts from the memorandum fol- 
low: 

At the present time Section 137 of 


the Insurance Law provides a means by 
which certain insurance risks unobtain- 





able in sufficient amount in the State 
of New York, may be placed with un. 


authorized insurers. This section ig 
known as the “Surplus Line” Lay. 


The fact that there is such a law fur. 
nishes in itself sufficient argument 
that there is necessity for recourse to 
the foreign market (that is insurance 
companies of other states of the Union 
or of other countries) to provide New 
York State citizens with insurance pro- 
tection. The section as it exists at 
the present time is more or less clumsy 
and limited and provides only for the 
placing of fire and war risk insurance, 
There are many lines of insurance 
either not obtainable at all in the State 
of New York or not obtainable in suffi- 
cient amounts in the State of New York 


(Continued on page 27) 








Automobile Insurance Advertising 





Please insert this folder in your file so that it will be 
available when you want to order additional 
automobile advertising material 


FIREMAN’S FUND 


INSURANCE COMPANY a 


EASTERN DEPARTMENT 
70 Kilby Street, Boston 





HEAD OFFICE: 401 CALIFORNIA STREET, SAN FRANCISCO 


SOUTHERN DEPARTMENT 
Hurt Building, Adanta 


WESTERN DEPARTMENT 
76 West Monroe Street, Chicago 









Get this portfolio for your files 


It’s a sample case of Automobile cAdvertising 


Probably no class of insurance is 
better adapted to development through 
advertising than Automobile Insurance. 

Millions of Prospects— 11,500,000 
cars in the United States. 

Mailing Lists Easy to Secure—State 


lists of registrations. 


Natural Interest in the Subjet— 
Everyone is interested in his car. 
Appreciation of the Need of Auto- 


mobile Insurance. 


Enormous Undeveloped Field— 
There are still millions of cars and 
trucks uninsured, or not adequately 


insured. 


every year. 


Annual Policy—Which gives an 


opportunity to secure new customers 


These and many other reasons make 
carefully planned, consistent automo- 
bile advertising exceptionally profitable. 


The portfolio shown above contains 


practical forms of automobile adver- 
tising of various kinds. Each one of 
these forms has been tested and its 


effectiveness demonstrated. 


Marine. 


The portfolio may be secured from 
any Department Headquarters of the 
Fireman’s Fund or the Home Fire & 


FIREMAN’S FUND INSURANCE COMPANY 
HOME FIRE & MARINE INSURANCE COMPANY 
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Automatic Covers 
Are Much Criticized 


FOR FLEET LIABILITY COVERS 








Many Brokers and Agents Contend 
That Ten-day Suspension Works 
Injustice to Assureds 





When the National Bureau of Cas- 
ualty & Surety Underwriters this year 
eliminated all options on fleet liability 
policies except the specified car basis 
and the automatic coverage with the 
ten day lay-up clause it didn’t realize 
what a flood of protest would come 
forth from agents and brokers. Since 
the beginning of the year there has 
been a good deal of criticism of the 
present system, many automobile own- 
ers charging that they have cars not 
in use for several days at a stretch but 
receive no credit for this from under- 
writers unless their cars have been out 
of operation for ten or more consecu- 
tive days. 

Sections of the manual under fire are 
§9 and 60. The former states that 
there are three methods of insuring 
risks involving five or more owned au- 
tomobiles; the specified car basis, com- 
bination specified and named driver 
basis; and the automatic coverage. 
Note is also made that the payroll 
basis for commercial automobiles has 
been discontinued, and therein lies the 
whole difficulty. 

Section 60 of the manual reads as 
follows: 

“If a risk involves five or more au- 
tomobiles of any type owned by one 
assured, a policy may be issued cover- 
ing public liability, property damage, 
and collision for all automobiles and 
trailers owned by the assured during 
the policy term and pro rata credit may 
be allowed for automobiles (but not 
trailers) suspended from service at 
least ten consecutive days, such credit 
to be allowed for public liability and 
property damage (not collision) and 
only upon condition that the assured 
shall submit to the company at the end 
of each month information concerning 
the use of each car. * * * * 

“No credit in collision premiums 
shall be allowed for any suspension 
from service (there is a collision haz- 
ard whether an automobile is standing 
or moving). 

“No credit shall be allowed for sus- 
pension from service of any commer- 


,cial automobile in Class 1, or of any 


emergency commercial automobile in 
Class 2, or of any ‘private’ ambulance. 
It is the contention of various as- 


sureds, as expressed through their 
brokers and agents, that the ten day 
suspension practically nullifies any 


credit that might otherwise be obtained 
for cars not in use and thus not facing 
a hazard. If the ruling were amended 
to reduce the period before which credit 
for return premium could be obtained 
to three or five days or at the most a 
week, much of the hostile feeling would 
disappear. 

The seven-day week forms the es- 
sence of the controversy. Most com- 
mercial fleets and particularly bus lines 
carrying passengers have during each 
week one, two or more especially busy 
days when every available automobile 
18 pressed into service. For the re- 
mainder of the week several cars are 
liable to remain idle in their respective 
Barages on account of lack of business. 
Thus during the course of a year a 
800d percentage of the cars in any par- 
ticular fleet of commercial automobiles 
may be out of service nearly half the 
time, yet credit for return premiums 
under the automatic coverage policy is 
denied on the ground that these auto 
mobiles were in use at least once a 
week, 

One of the largest brokerage houses 
in the country cited this week to The 
Eastern Underwriter the case of a fleet 
of buses operating between a seashore 
resort and a city several miles inland. 

is fleet is a splendid risk and has 
had comparatively few losses. For five 


days, or from Monday to Friday, two- 
thirds of the buses in the fleet remain 
idle, the bulk of the bathing traffic 
being carried on Saturdays and Sun- 
days. The owners of these cars re- 
cently tried to secure a revision of 
their policy to permit some credit be 
ing granted the extra automobiles that 
lie idle more than 200 days of the year. 
Even though companies on the risk ad- 
mitted the injustice of the system as 
it applied to this particular assured 
nothing to alleviate the situation was 
possible. 

Several bus owners’ association have 
given serious consideration to the com- 
plaints of their members and are try- 
ing to bring about changes next year. 
At the Asheville convention of mem- 


bers of the National Association of In- 


surance Agents one of the regional 
vice-presidents complained of this selt- 
same condition in his district. It is a 
problem that should be revigwed care- 
fully on its merits by all parties in- 
volved in the interest of harmonious re- 
lations between the automobile insur- 
ance business and the public. 





BARRY JOINS 





Now Member of Insurance Society of 
New York; Many New Women 
Members 





James V. Barry, fourth vice-president 
of the Metropolitan Life Insurance 
Company, one of the most popular men 
in the insurance business, has joined 
the Insurance Society of New York. 


























Some of the new women members 
are Miss Anita H. Allen, Miss Cora 
Edgecombe, Miss Minnie lL. Hauck, 
Miss Anna D. Lemay, Miss Lorena B. 
Merritt and Miss Grace BE. Myer. 

Two other new members of the In- 
Surance Society are Miss Maude RK. 
Inch and Miss Mabel B. Swerig. Miss 
Swerig is librarian and Miss Inch is 
assistant secretary of the Insurance 
Society of New York. 

Additional new members also include 
Orlow H. Boies, Harry H. Clutia, Percy 
B. Dutton, Shreve Parrish, W. F. 
Roembke and Frank F. Stanley. 





OWENS & PHILLIPS MOVE 
Owens & Phillips, Inc., moved to the 
seventh floor at 130 William Street on 
April 9. 
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Granted Right to Sue 
City Equitable Fire 


CAN SEEK TO ATTACH SURPLUS 


Carpinter & Baker, as Creditor on 
Assignment, Will Not Be Barred 
By Restricting Injunction 
Carpinter & Baker, ocean and inland 
marine underwriters of this city, 
recently secured the right, as a creditor 
of the City Kquitable Fire, to sue for 
an attachment of any funds remaining 
as au surplus after outstanding claims 
have been settled. Carpinter & Baker 
must wait until such time as they dia 
not become creditors until after the 
funds of the United States branch of 
the company had been seized by the 
superintendent of insurance, and then 

they acted only on assignment. 

Following is the text of the decision 
ot Justice Tierney, given in the State 
Supreme Court: . 

As between the City Equitable Fire 
Insurance Company, Lim., and _ the 
liquidator appointed in England the 
latter is entitled to have the surplus 
moneys that will remain in the hands 
of the superintendent of insurance 
transmitted to him. As between these 
parties. and a creditor these surplus 
moneys constitute property of the in- 
surance company and are subject to 
attachment. The plaintiff was not a 
creditor of the insurance company 
when the order was made directing the 
superintendent of insurance to take 
over the New York assets for the bene- 
fit of creditors within the United States 
and the plaintiff's assignors were not 
creditors within the United States. 

The plaintiff is, however, a present 
creditor of the insurance company 
within the State of New York. A\t- 
though its title is derived by assign- 
ment from non-resident creditors it 
may sue the insurance company in the 
courts of this state with the incidental 
right of attachment. I do not think 
that this right is suspended by the ap- 
pointment of a liquidator in England. 
It is, however, barred from enforcing 
the right -bythe order placing the 
assets in the hands of the superinten- 
dent of insurance which contains an in- 
junction against interference by suit or 
process. 

This motion is made to relieve the 
plaintiff from the bar of this prohibi- 
tion. It is only asked that it may be 
allowed to bring action and levy an 
attachment upon the surplus after the 
purposes of the administration by the 
superintendent of insurance have been 
accomplished. It will not, therefore, 
interfere with that administration. The 
plaintiff's rights seem quite clear under 
the decisions and should not be deniea 
on the ground that a preference may be 
acquired over foreign creditors. 

I am merely relieving the plaintiff 
from the disability of the outstanding 
injunction. If it brings an action and 
levies an attachment the validity of the 
attachment and the right of the Sher- 
iff as against other claimants to the 
fund will be a matter for future de- 
termination. I am not deciding that 
the plaintiff is entitled to an attach- 
ment, and could not do so on this ap- 
plication, as the proposed action has 
not been commenced by the issuance 
of a summons. 

The motion is granted, therefore, 
allowing the plaintiff to withdraw the 
attempted service of the summons and 
warrant of attachment in the action 
now pending and granting leave to 
commence a new action against the 
same defendant and to apply for the 
issuance of an attachment against the 
surplus moneys and to levy the same 
if issued. I have referred to Carpinter 
& Baker as the plaintiff for con- 
venience, although, properly speaking, 
it is really the petitioner on this ap- 
plication. Settle order on notice, 





Adjusting for Lloyd’s 
Not Violation of Law 


€OURT HERE DISMISSES CASE 


As Adjusters Had No Part in Placing 
Cover They Cannot Be Said to 
Be in Insurance 


For a local corporation to assist in 
settlements of losses on Lloyd’s_ poli- 
cies is not engaging in insurance and 
so not a violation of the New York 
State laws prohibiting anyone to act as 
agent or sub-agent for a non-admitted 
insurer in securing insurance. City 
Magistrate George W. Simpson, of the 
Court of Commercial Frauds, last week 
rendered a decision to that above effect. 

An assured had placed insurance 
with Lloyd’s through an agency in New 
Jersey covering jewelry and personal 
effects. A loss occurred under the pol- 
icy and Toplis & Harding, adjusters, 
were directed to make the settlement. 
Several delays occurred, one of them 
concerning itself with the return of the 
actual policy which had gone to Eng- 
land, and finally the assured brought 
suit through William Otis Badger, Jr., 
charging that Toplis & Harding had 
violated the law in acting as repre- 
sentative for the insurer. The defend- 
ants contended that as the coverage 
was placed outside the state, to merely 
assist in settling losses was not engag- 
ing in insurance. 


Magistrate Simpson's opinion, in part, 
follows: 


“A violation of Section 54 of the Insurance 
Law is charged in a corporation summons duly 
issued. In the information defendant is 
charged with violating Sections 50, 54 and 300 
of the Insurance Law and Section 1199 of the 
Penal Law. On the motion to dismiss com- 
plainant’s counsel limited the charge to a 
violation of Sections 54 and 300 of the Insur- 
ance Law. The essential facts are undisputed. 
Complainant had a presumably valid binding 
contract of insurance with London Lloyds to 
the amount of $4,275. About March, 1922, he 
suffered a presumably honest loss of $650. 
Thereafter defendant, Toplis & Harding, Inc., 
a corporation engaged in various acts, such ag 
correspondence ang interviews with insured, 
all with the object of adjusting his loss. 
London Lloyds is not a corporation, but an 
aggregation of individual underwriters. The 
information does not allege the failure of 
London Lloyds to comply with the Insurance 
Law of the State of New York binding on non- 
residents desiring to do business in_ this 
state. The question before me is whether a 
corporation engaging in acts of adjusting an 
insurance loss on a_ valid policy legally is- 
sued by individual London Lloyds underwrit- 
ers has violated Sections 54 or 300 of the In- 
surance Law, or in other Words, does assisting 
or taking part in the adjustment of an_ in- 
swrance loss constitute in a corporation doing 
these acts the carrying on of the business of 
insurance under the Insurance Law of this 
State.” 

The court then quotes Section 54 and Article 
10, Section 300, of the Insurance Law and said: 
“The words agent, sub-agent or representa- 
tive are used in a restrictive sense by the 
Legislature and do not include a corporation 
such as defendant. Complainant’s counsel 
draws attention to Section 37 of the General 
Construction Law, which says: ‘The term per- 
son includes a corporation and a joint stock 
association,’ but ee overlooks the important 
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qualifying section of this law, Section 110, 
which is ag follows: 

“ ‘Application of 
applical 

0 


Chapter: This chapter is 
»le to every statute unless its general 
yyect, or the content of the language con- 
strued, or other provisions of law indicate that 
a different meaning or application was in- 
tended from that required to be given by this 
chapter.’ 


“Punitive statutes are strictly construed, but 
aside from that a consideration of each of 
these sections shows clearly that when read 
in the light of Section 110 and together with 
the context of the language construed, it is 
plain that in every instance covering the 
regulations enacted within the last thirty 
years the Legislature has chosen its words 
with meticulous care and deliberate intention 
to restrict the scope of each and every generic 
term employed. Thus Section 50 of the Insur- 
ance Law compelling agents to obtain a cer- 
tificate reads: 

“‘*No person or corporation shall act as 
agent for any foreign insurance corporation 
in the transaction of any business of insur- 
ance within. this state * * * unless 

“If the word ‘person’ were not used in a 
restrictive sense the word ‘corporation’ would 
not have been added. 

“The same applies to Section 54, another 
prohibitive section, which reads: 

“*No person, partnership or association of 
persons shall engage in the business of in- 
surance, etc.’ 

“In two other paraPraphs of this section this 
particularization of language is in each case re- 
peated, stress being laid thereby upon the fact 
that ‘each word is advisedly used in a re- 
strictive sense, 

“Section 300 pursues the same nice choice 
of words, persons, partnerships or associations 
being particularly picked out for the applica- 
tion of the section. The representatives of 
such entities referred to in the section should 
not be deemed to represent a generic rather 
than a_ specified group, where the principal 
whom they represent is specially and narrow- 
ly delimited to embrace only persons, part 
nerships or associations. It is obvious that 
this section refers only to natural persons 
and, therefore, does not include this defend- 
ant (a corporation) within the purview of its 
ay semanas nor can Section 54 expressly pro- 
1ibiting only persons, partnerships or associa- 
tions of persons from engaging in the busi- 
ness of insurance apply to a corporation (like 
defendant) even admitting that it did engage 
in the business of insurance. Complainant’s 
— shows that defendant corporation has 
yeen engaged in assisting in divers ways in 
what is commonly known as the adjustment 
of losses of London Lloyd policies, or for peo- 
ple who professed to hold London Lloyds 
policies. That adjusting a loss is not engag- 
ing in the business of insurance has been 
definitely and expressly laid down as the law 
of this state in Lin, bed vs. Gilbert, 44 Hun. 
page 522. Judge Bartlett in writing the opin- 
ion of the Appellate Division, says: 

“Tt is obvious, as is pointed out in the Gil- 
bert case by Judge Bartlett, that the interests 
first to be considered are the interests of our 
eitizens holding such policies, and when it is 
remembered that London Lloyds particularly 
fills a necessary void in the business life of 
the American business community by furnish- 
ing a large mass of policies unprocurable else- 
where. no occasion exists to interfere with 
an activity which is shown to lack every possi- 
ble element of criminality and which our leg- 
islators have-« studiously avoided, including 
within statutory inhibition, but, on the con- 
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trary, formal sanction should be given to the 
wide transaction of business now going on in 
the City of New York of the adjustment of 
insurance losses for citizens of the State of 
New York on policies legally issued outside 
of this state. 

“From the foregoing I have come to the con- 
clusion that Section 54 does not apply to the 
defendant, which is a corporation; that , the 
words ‘agent, sub-agent, or representatives’ in 
Paragraph 300 of the Insurance Law were used 
in the restrictive sense by the Legislature and 
do not include a corporation such as defendant, 
and that even admitting that Section 300, by 
the use of the words ‘agent, sub-agent, or rep- 
resentative’ applies to a corporation acting as 
such, no crime has peen committed, because no 
acts of engaging in the insurance business 
have been shown. Accordingly I find the de- 
fendant not guilty. The summons and infor- 
mation are dismissed and the defendant is 
discharged.” 





RATE-CUTTING HALTED 





Two Marine Underwriters Warn Third 
and Slow Up Consistent Drive on 
Good Accounts 





Marine underwriters are reporting 
less of the cut-throat rate competition 
than has characterized the local mar- 
ket for many months. Not that the 
evil has entirely stopped or that rates 
are upon an upward climb, but the 
rate-cutting indulged in now is less 
severe than it was. That this is true 
is attributed to two factors; because 
rates cannot be sliced much more or 
they will disappear altogether; and be 
cause two old, well-established marine 
offices took definite action against one 
of the chief offenders. 

It is reported that these two offices 
warned the third that unless the last 
named ceased hitting at many large ac- 
counts by ridiculously dropping rates 
the former would meet his competition 
and retaliate in kind. This warning 
had the desired effect. However, the 
underwriter receiving the warning did 
manage to make a raid, it is stated, on 
accounts of a certain nature and drive 
rates all around the market down quite 
a bit. The net result for him was only 
two small accounts while every office 
suffered by virtue of the general re- 
duction in the rate schedule. This is 
an excellent example of the folly of 
rate-cutting. In the end it benefits no 
one but the assured, every underwriter 
sharing in the suffering while the per- 
petrator doesn’t get the accounts he 
has solicited. 





“GREGORIOS” CASE TO LORDS 

It is reported in British circles that 
the mortgagee interests are taking the 
“Gregorios” case to the House of Lords. 
They lost out when the underwriters 
appealed the decision in the trial court. 
The underwriters won their appeal on 
the ground that excess insurances 
against war risks had infringed the 
warranty contained in the 15% dis 
bursements clause in the marine pol- 
icy, and not on the grounds that de 
liberate scuttling with the privity of 
the owner is not a peril covered by 
the policy, 





OFFICERS ARE RE-ELECTED 

Wm. H. McGee, F. C. Buswell, and 
S. D. McComb were re-elected re- 
spectively president, vice-president and 
secretary-treasurer of the Association 
of Marine Underwriters of the United 
States at the annual meeting held last 
week. All the business transacted was 
of a formal and routine nature. Mr. 
McComb was selected to represent the 
association at the National Fire Pro- 
tection Association meeting in Chicago 
next month. 
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Carrier Loses Case 
On Bill of Lading 


QUESTION OF GOODS’ SAFETY 





Shipowner Not Permitted to Excuse 
Himself From Proper Care of 
Cargo in His Custody 





Another case of the interpretation of 
causes of a bill of lading with respect 
to the responsibilities and liabilities of 
shipowners has been decided in Eng- 
land by the Judicial Committee of the 
Privy Council. In this litigation the 
carrier sought escape from jliability 
under certain sections of the Water 
Carriage of Goods Act, but lost out in 
his attempts. This case is interesting 
in that it throws more light on bills 
of lading tangles, which Congress 
here, with the aid of carriers, shippers 
and underwriters, is trying to solve. 

Following is the text of the opinion 
in the suit of the Royal Exchange 
against the Kingsley Navigation Co.: 

Appeal from a judgment of the 
Court of Appeal for British Columbia 
allowed in a suit relating to the inter- 
pretation of the Water Carriage of 
Goods Act, 1910. 

Lord Parmour said that in Novem- 
ber, 1920, the Pacific Mills Limited, 
contracted to buy three thousand bar- 
rels of lime to be consigned to them at 
Ocean Falls on board a barge called 
“The Queen City,” belonging to the 
respondents. On the voyage, while the 
barge was in tow of a tug, smoke rose 
from the after-hatch and the barge 
and cargo were destroyed by fire. The 
cargo was insured with the Royal 
Exchange Assurance and that company 
paid the Pacific Mills, Limited, the 
amount of the loss, taking an assign- 
ment of their claim against the Kings- 
ley Navigation Company. On May 26, 
1921, the assurance company and the 
Pacific Mills, Limited, joined in an ac- 
tion against the respondents to recover 
the value of the lost lime. Mr. Justice 
Macdonald, in the Supreme Court of 
British Columbia, gave judgment in 
favor of the appellants, but that judg- 
ment was reversed by the Appeal 
Court. 

The appeal raised questions of con- 
siderable importance on the construc- 
tion of the Water Carriage of Goods 
Act (9 and 10 Ed. VII., c. 61) enacted 
by the Parliament of Canada on May 
4, 1910. 

Terms of Bill of Lading 

The barrels of lime were carried 
under the terms of a bill of lading, 
Which was probably lost when the 
cargo and barge were burnt. Their 
Lordships agreed in the finding that 
the lime was intended to be shipped on 
the terms of a bill of lading in accord- 
ance with the usual custom of ship- 
ments of that character then prevail- 
ing in the coasting trade. The indorse- 
ment on such a bill of lading would 
Include the following term: 

“Shipment covered by this bill of 
lading is subject to all the terms and 
Provisions of and to all the exemption 
from liability contained in the Act of 

atliament of Canada known as the 

Water Carriage of Goods Act. This 

bill of lading and all matters arising 

thereunder shall be subject to and in- 
terpreted according to the law of Eng- 
land in so far as the same is not re- 

— to the provisions of the same 


That indorsement subjected the ship- 
ment of the barrels of lime to all the 
terms and provisions of the Water 
Carriage of Goods Act, and the case 
depended on the construction of that 
Act. Apart from any limitation of lia- 
bility, either by statute or agreement, 
4 carrier of goods by sea was liable as 
msurer of the safety of the goods 
Which he undertook to deliver, and he 
Warranted that the vessel in which the 
800ds were intended to be carried was 


seaworthy at the time when the goods 
were placed on board; in other words, 
that the vessel had that degree of fit- 
ness, in relation to the character of the 
goods to be carried, which a prudent 
owner of the goods would require a 
vessel to have at the beginning of a 
voyage, in view of all probable condi- 
tions and contingencies. It followed 
that, apart from the protection of the 
Water Carriage of Goods Act, the re- 
spondents would be liable. The case 
for the respondents was that they 
were within the exceptions from lia- 
bility created by that Act in favor of 
the shipowner. 
Carrier Can’t Escape Liability 

The first important section was sec- 
tion 4, which rendered any clause, cov- 
enant, or agreement illegal, null, and 
to no effect which purported to relieve 
the owner, charterer, or agent of any 
ship, from obligations to exercise due 
diligence to make and keep the ship 
seaworthy. There was nothing in that 
section which prohibited a shipowner 
from contracting out of his common 
law liability to warrant the absolute 
seaworthiness of the ship, but he could 
not contract out of the obligation to 
exercise due diligence to make and 
keep the ship seaworthy. Both courts 
below concurred in the finding that the 
ship was not in a seaworthy condition 
to carry a cargo of lime on evidence 
which was conclusive. 

If a shipowner sought to escape lia- 
bility on the ground that the loss arose 
from fire, the onus of showing that the 
loss did arise from fire was affirma- 
tively on him. The respondents, to es- 
cape liability, must prove that the loss 
arose without their actual fault or 


privity or without the fault or neg- 
lect of their agents, servants, or em- 
ployees. It was impossible to say that 
the loss arose without the fault or neg- 
lect of their general manager, who, 
being cognizant of the rotten condi- 
tions of the timbers of the “Queen 
City,” sent her to sea with a cargo of 
lime. 

Their Lordships would humbly ad- 
vise his Majesty to allow the appeal, 
and to restore the judgment of Mr. 
Justice Macdonald. The respondents 
must pay the costs in the Court of Ap- 
peal and on this appeal.—Royal Ex- 
change v. Kingsley Navigation Com- 
pany. > 


BROKERS SURPLUS LINE 
(Continued from /Ipage 24) 
which do not come within the term fire 

insurance or war risk insurance. 

In recognition of this need House Bill 
No. 1733 has been introduced which 
proposes a new and substituted Section 
137. The brokers oppose the bill un- 
less amended as indicated in a _ pro- 
posed bill submitted herewith. The 
bilt as introduced proposes: 

What Bill Proposed 

(a) To repeal the present section 137 
of the Insurance Law and to substitute 
a new section in its place. 

(b) To authorize specially licensed 
brokers to procure from insurers, un- 
licensed in the State of New York, cer- 
tain forms of insurance subject to cer- 
tain conditions, among which condi- 
tions are the following: 

1. The unauthorized insurer must 
have at least $200,000 of cash or in- 
vested assets, which condition is not 
found in the present law. 

2. If the policy contains the covér- 
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age or coverages which authorized in- 

surers are not permitted by the laws 

of the State of New York to write, 
such policy may be obtained from an 
unauthorized underwriter. 

3. If the policy contains coverages, 
all or a part of which coverages au- 
thorized insurers are permitted to 
write, then as to each form of cover- 
age it is permitted to place the in- 
surance with unauthorized underwrit- 
ers only to the extent of the excess 
over and above the amount obtain- 
able from authorized insurers. 

(c) Whereas the present law pro- 
vides for a three per cent tax on fire 
and war risk insurance, the proposed 
law provides for a three per cent tax 
on all forms of insurance where the 
property or risk is located within the 
state, and a tax of one-half of one per 
cent where the property is located with- 
out the state. This additional tax should 
be a considerable source of revenue to 
the state. 

(d) In the proposed law it is pro- 
vided that before business may be 
placed with such unauthorized insurer, 
such unauthorized insurer shall have 
designated some person within the 
State of New York on whom process 
may be served. ‘This provision is en- 
tirely new and does not exist in the 
statute at the present time. 

(e) The proposed law requires sep- 
arate books and records to be kept by 
the broker in substantially the same 
way as provided in the existing law. 

(f) The proposed law provides for 
the adjustment of any loss which may 
occur under the policy, provided the ad- 
juster be licensed if a license is re- 
quired under any provision of the In- 
surance Law. This section is new and 
is not to be found in the existing law. 

(g) The proposed law makes the sec- 
tion inapplicable to marine insurance 
risks, which is a new provision, and 
which is inserted because the subject 
of marine insurance is being separately 
dealt with in special legislation on that 
subject. 

Brokers’ Amendments 

The amendments offered by the brok- 
er’s committee relate: 

1. To the elimination of what ap 
pears to be the useless requirement as 
to the financial condition of the unau- 
thorized insurer as regards having 
$200,000 of cash or invested assets. 

2. To the elimination of the provision 
requiring the unauthorized insurer to 
designate an agent within the state 
on whom process may be served. 

3. To the insertion of a provision for 
the printing or stamping of an endorse- 
ment in red ink on the face of every 
policy issued by an unauthorized in- 
surer, calling attention to the fact that 
the policy is issued by an insurer not 
under the regulation or supervision of 
the Insurance Department of the State 
of New York, 

4. To the character of insurance 
which may be placed by the broker 
and considerably broadens the scope 
of coverage which may be lawfully ob- 
tained. 

The one substantial change, however, 
which is proposed is that with refer- 
ence to the kind of insurance which 
may be placed with unauthorized in- 
surers by specially licensed brokers. 
We believe that the specially licensed 
broker should be authorized to procure 
policies of insurance against loss or 
damage caused by any hazard except 
life insurance, provided the broker 
shall file an affidavit which shall state 
“that the party desiring insurance is, 
after diligent effort, unable to procure 
the amount or kind of insurance re- 
quired to protect the property or risk 
owned or controlled by him from in- 
surers duly authorized to transact 
business within this state.” 

What difference does it make what 
kind or form of insurance the citizen 
desires? The only fact that is import- 
ant is that he does desire it and can- 
not get it. It is true he may seek a 
form of insurance which is a combina- 
tion of coverages, some of which may 
and some of which may not be obtain- 
able in the State of New York. 
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CASUALTY AND SURETY NEWS 











Broad Fraud Cover 
For Small Merchant 


NATIONAL SURETY NEW POLICY 





Protection Against Many Kinds of 
Losses; Idea Originated With 
William B. Joyce 





The National Surety has just placed 
on the market a new form of protection 
for small retail merchants which is 
known as the fraud bond. This bond 
is designed to meet the needs of firms 
to whom old established lines of cover- 
age have not appealed because of the 
large amount of protection involved 
and the size of the premiums. 

Under the fraud bond the merchant 
_ has protection against loss through the 
dishonesty of his employes, through the 
inside and outside hold-up, through 
burglary, acceptance in exchange for 
merchandise of worthless checks, coun- 
terfeit money, bogus bank drafts, ex- 
press money orders or travelers checks 
and finally against any kind of fraud 
practiced upon the holder in the course 
of his regular business. It is hard to 
find anything that has been omitted or 
has been conceived or any broader pro- 
tection which could possibly be written 
or secured. 

The fraud bond is the conception of 
William B. Joyce, chairman of the Na- 
tional Surety Company, and is a fur 
ther addition to his long list of notable 
achievements in the surety field. 





CONTROL OF LIABILITY RATES 
Michigan Legislature Gets Bill To 
Regulate Workmen's Com- 
pensation Rates 

Lansing, Mich., April 9.—A_ bill in- 
troduced in the Senate of Michigan leg- 
islature by Senator Walter Hayes at 
the request of companies writing work- 
men’s compensation insurance, provides 
for the establishing of a rate making 
bureau with supervision of it by the 
{insurance commissioner. 

The bill is similar to that of the ad- 
ministration fire rating bill. It pro- 
vides that every company insuring 
against liability under the terms of the 
Workmen's Compensation Act “shall file 
with the commissioner of insurance, its 
classification of risks and premium 
rates, together with the basis rates, 
and the schedule or merit ratings, if a 
system of schedule or merit rating be 
in use, none of which shall take effect 
until the commissioner shall have ap- 
proved the same as adequate and rea- 
sonabie for the risks to which they re- 
spectively apply.” 

The measure further provides that 
the commissioner may withhold or 
withdraw his approval of any premium 
rate or schedule made by any company, 
if in his judgment such premium rate 
or schedule is excessive, unreasonable 
or inadequate to provide for the obliga- 
tions assumed by the company. 





E. A. HUGHES NEW POST 

Edmund A. Hughes, formerly con- 
nected with the Halifax, Nova Scotia 
agency of the National Surety Com- 
pany, Rainnie & Keator, has been made 
manager of the burglary department of 
the Coughlin & Whited Company, the 
Cleveland general agents of the Na- 
tional. Mr. Hughes is a graduate of 
the National Surety Training School 
and has served in the capacity of spe- 
cial agent for some time with that com- 
pany. 


Dayat Underwriters 
Start Business 


NEW GENERAL AGENCY HERE 


Has Good Organization; Roy T. Yates, 
Formerly With Globe, President; 
His Experience 





The recently formed Dayat Under- 
writers with offices at 2 Rector Street, 
New York, commenced business last 
week, writing the first policy on Satur- 
day. Roy T. Yates, formerly with the 
Globe Indemnity, is president; Clar- 
ence M. Davis, who was also with that 
company, is treasurer, and George 
Roughgarden, formerly an insurance 
agent for several companies, secretary 
and manager. 

The new concern is a general agency 
of. the Continental Casualty, of Chica- 
go, and will make a specialty of acci- 
dent and health policies.. The agency 
has twelve salesmen to start with. 

Mr. Yates for five and a half years 
has been associated with Robert M. 
McCormick in the legal department of 
the Globe Indemnity and will continue 
his association with Mr. McCormick, 
who is now in the general law practice 
and will be located at 45 William Street. 
Mr. Yates will handle subrogation mat- 
ters and specialize in handling surety 
claims. While with the Globe, Mr. 
Yates had marked success in handling 
contract and surety matters. 

Clarence M, Davis, associate counsel 
for the Globe, who has been organizing 
the new firm has been practicing law 
in New York City for about ten years 
and will be in charge of the new 
agency. 





A SENATOR GETS APPOINTMENT 

The National Surety has appointed 
Senator Wilson S. McClintock as resi- 
dent vice-president, connected with its 
Pittsburgh branch office. He will be 
a real asset to the company on account 
of his sales experience and his social 
and political activities. C. B. Meyer, 
manager of the branch office, will con- 
tinue as supervisor of all of western 
Pennsylvania. 





TO MANAGE LOCAL AGENCY 

R. K, Comstock, compensation under- 
writer of the Maryland Casualty has 
resigned and will become manager of 


Lippman & Lowry, Ine., of Newark, 
general agents for the Zurich and 
others, 





Well, This Is Over 


The following state legislatures have 
adjourned, with dates of adjournment: 
Arizona. March 10; Arkansas, March 8; 
Idaho, March 10; Indiana, March 5; 
Kansas, March 21; Missouri, March 26; 
Montana, March 3; Nevada, March 10; 
New Jersey, March 28; New Mexico, 
March 10; North Carolina, March 6. 
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Bootleggers Try To 
Get Accident Policies 


INDEFINITE 





CLASSIFICATION 





Try to Horn in for Large Policies, 
Says Assistant Secretary Stewart 
M. La Mont 





Stewart M. LaMont, assistant secre- 
tary of the Metropolitan Life, and in 
charge of its accident and health divi- 
sion, wrote an article this week for the 
Hooper-Holmes Inspection Service pub- 
lication “The Ounce of Prevention,” in 
which he discussed the bootlegger. Mr. 
LaMont said in part: 

“During recent years a new industry 
seems to have been developing in our 
country. The occupations connected 
with that industry, sometimes called 
bootlegging, or rum-running, or high- 
jacking, have not yet been classified 
and rated for purposes of accident in- 
surance, though they are generally 
deemed quite hazardous. It is perhaps 
for that reason that they are active 
and persistent seekers after accident 
insurance and being a quite prosperous 
gentry, they are usually willing to buy 
and pay for pretty large policies. They 
are apt to be a bit indefinite in de- 
scribing their business, possibly desig- 
nating themselves as brokers, or finan- 
ciers, or merchandising, or consulting 
chemists or dealers in tonics or toilet 
preparations, sometimes as druggists, 
but an inquisitive inspector taking 
nothing for granted and finding no out- 
ward evidence of the kind of business 
described, usually traces their activ- 
ities to the service of some of our citi- 
zens who are out of harmony with a 
certain amendment to our well-known 
constitution. One such applied for a 
large policy, giving his business as 
druggist and naming a business address 
on a prominent thoroughfare. There 
was a drug store there which would 
have deceived the agent if he had gone 
there, and the applicant had once 
owned it, but he had sold out some 
months previous and was said to have 
gone into the “finance” business. He 
was traced to present headquarters 
where nothing but mystery could be 
found, by one not “known,” as a basis 
for the issue of insurance.” 
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Mason’s New. Talk On 
Scope of Suretyship 


ADDRESS TO STUDENTS 





HIS 





Wide Human Features Combined With 
Broad Human Social Interest 
Characterize This Cover 





“The Scope of Suretyship” was the 
topic of an address made by Jarvis W. 
Mason, vice-president of the American 
Surety, of New York, before the 
students of the intermediate course in 
casualty insurance, under the direction 
of the Insurance Society of New York. 
Mr. Mason’s address in part follows: 

“The Scope of Suretyship is as wide 
as human business interest and human 
social interest combined. There is 
nothing you can wish to do, either for 
business, or for personal reasons, that 
you may not someday need a surety to 
enable you to do it, and you may some- 
day require a surety to enable you to 
avoid doing something which you do 
not wish to do but which someone else 
is intent on compelling you to do.” 

Hee said that suretyship as a bust- 
ness was best defined by sub-division 
4 of section 40 of the Insurance Law. 

The definition was as follows: (1) 
guaranteeing the fidelity of persons 
holding of public or private trust; (2) 
guaranteeing the performance of con- 
tracts other than insurance policies, 
and (8) executing or guaranteeing 
bonds or obligations in actions or pro 
ceedings or by law allowed. 

“While suretyship is unlike insur- 
ance in the ordinary sense, neverthe- 
less it is similar to insurance insofar 
as it involves a consideration of hazard 
and the percentage of hazard. 

Therefore, if men are to underwrite 
intelligently, they must know the 
aggregate premiums collected from 4 
class of premiums; the amount of 1oss 
accrued and the expense involved in 
transacting the business.” 

Defines Classes 

Continuing he said: 

“In order to furnish you the infor 
mation, which I think you desire, I will 
define for you these classes and inform 
you of the sub-classes which my com: 
pany has adopted. Under these 
classes, the general divisions are 
fidelity, fiduciary, to collect and dis 
tribute, fiduciary to invest and reinvest 
and pay over the income, public 
official, federal official, customs, 1- 
ternal revenue, federal contracts, other 
contracts, depository, voluntary court 
bonds, compulsory court bonds. license 
franchise and permit and, in the good 
old days, excise. I will lump the other 
classes under indemnity and miscel- 
laneous. The definition of each of 
these classes is plain. Fidelity means 
the guaranteeing the integrity of pri- 
vate employes of all kinds. It is al 
most always limited to integrity, al 
though in certain lines we have grown 
to cover faithful performance of duty 
and other coverages which probably 
should not be included.” 
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"Fiduciary to collect and distribute 
js the guaranteeing the faithful per- 
formance of duty by such persons as 
are designated to take possession of 
an estate or business being appointed 

court or by contract, and whose 
duty it is to divide the proceeds among 
those entitled to share therein. There 
js a very marked difference between 
this class and the other class of 
fduciary whose function it is to 
manage the estate and disburse the 
income, an administrator or other like 
fduciary does as much as may be 
necessary to reduce the estate to cash 
and to distribute it to the persons 
entitled thereto. The ordinary admin- 
jstrator is expected to complete his 
york in a very short time and his ad- 
ministration is likely to be subject to 
yry close watch by those interested in 
the estate. This has proven a very 
desirable class of business and when I 
cme to the statistics, you will see 

“Then there is the fiduciary to invest 
and reinvest, manage the property and 
my over the income to those entitled 
thereto as the guardian of an infant 
during minority or of a lunatic. You 
can readily see that the hazard is much 
increased, the people interested in the 
income frequently take what they get 
and say nothing, and those entitled to 
the remainder wait until the termina- 
tion of the trusts and settle with the 
surety. It is a more hazardous class 
of bond; we have had many losses, 
and we now write it with great care. 
We will now consider public official and 
federal official bonds. Again, you 
guarantee the compliance with the law 
as well as integrity of the principal, 
and you frequently find yourself guar- 
anteeing deposits made in banks; there 
are other things guaranteed that are 
sometimes surprising.” 


Explains Bonds 


“Next there are the bonds required 
under the customs and_ internal 
revenue laws. They are numerous. A 
few of them hazardous. Most of those 
under the customs law are of little 
hazard, the premium is small and the 
bonds are likely to be cancelled within 


avery short time. I will define con- 
tract bonds, and group with them 
federal contract bonds, as there is 


very little distinction between the two. 
The difference was important in the 
beginning. Under a federal contract 
bond you guarantee the payment of 
laborers and material men and under 
other contracts ordinarily you guaran- 
tee only the faithful performance of 
the contract. At present even under 
& private contract bond you are quite 
likely to have to pay laborers and ma- 
terlal men so that there has now 
ceased to be a real distinction between 
the two,” 

“Depository bonds guarantee that a 
bank will repay on demand a deposit 
made in it. There are two large 
classes of depositors fhat require these 
bonds. One, public officers making 
deposits, and the other, insurance com- 
panles who find it necessary to keep 
deposits all over the country and not 
aways in the safest banks in the com- 
munity. But they must do so, and 
often have asked surety companies to 
Bularantee these deposits. Surety com- 
panies have been foolish enough to do 
It although the selection is absolutely 
against their interest; that {s to say, 
n a large’ city the insurance company 
Will not ask a large well-established 
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bank to bond its deposits; but will re 
quire a very small or doubtful bank to 
do so.” 

“The voluntary court bond is one 
which you give in order to enable you 
to pursue some remedy, that is, nobody 
is following you, but you are following 
somebody else, and for some reason, 
because of the nature of the remedy 
you ask, you are required to furnish 
security. This is a very large and 
very profitable line of business. The 
man who is seeking the remedy is 
probably not himself insolvent. At any 
rate, because he needs the bond is no 
reflection on his solvency.” 

Compulsory Court Bond 

“You pass from that to the compul- 
sory court bond. Here is a type of 
bond which one gives because one is 
being pursued and does not want to 
give up, such as a bail bond, or a bond 
to discharge attachment, stipulation 
for value in admiralty. You must 
always keep in your mind that when a 
compulsory court bond is required, 
there is some probability that there is 
a debt which the applicant owes, and 
which he does not purpose to pay if 
he can help it. In any case, it is wise 
to compel him to make provision so 
that should he ultimately have to pay, 
and you have to make good for him, 
you will suffer no loss. If you do not 
do that you are quite likely to find that 
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when the time comes for him to pay, 
although he may not be insolvent, his 
capital will be invested in a business, 
and you will have to put up the money 
for him and carry the risk for a long 
time.” 

“License, franchise and permit bonds 
are bonds required when you must 
apply to the state for permission to do 
an act or open a business. If the busi- 
ness is one which you may do, orenot 
do at your pleasure, it requires a 
license bond; if it is one which the 
public is interested in, such as a rail- 
road, or a water company, and whicn 
if you undertake, you must continue to 
perform, it requires a franchise bond. 
If what you desire is permission to 
perform one act, such as opening the 
street to make a connection, that re- 
quires a permit bond. Uxcise bonds 
have largely disappeared. They were 
required in connection with the liquor 
business.” 

Fidelity Insurance 

“Fidelity insurance in the beginning 
was looked upon as the real business 
of suretyship. Surety company officers 
considered that the surety business 
was a very trivial proposition and that 
always of course the company would 
depend upon the premiums from the 
fidelity business. This was true in 
the beginning, suretyship was confined 
almost entirely to fidelity insurance, 


today, I understand, the business of 
fidelity insurance constitutes probably 
less than one-third of the total value 
of premiums received by the various 
companies transacting the business.” 

“We divide fidelity bonds into bonds 
for employes of banks and trusts com- 
panies, insurance companies, other 
financial institutions, public service 
corporations, mercantile and manu- 
facturing brokers, clubs, hotels, restau- 
rants, theatres and amusements, fra- 
ternal orders, automobile embezzle- 
ment, and miscellaneous. I don’t know 
why automobile embezzlement is 
classed as fidelity insurance. It is 
purely casualty insurance.” 

“Coming back to banks and trust 
companies; bankers blanket bond, this 
{is not, in my opinion suretyship at all, 
but is casualty insurance. In writing a 
straight fidelity bond, you want to 
know if the employer is a national 
bank or small state bank, or a large 
one, a trust company or a savings 
bank, for the experience is not the 
same for all.” 

Classifies Companies 

‘Insurance companies divide them 
selves into those industrial companies 
where they collect so much a week 
on small policies and all others. In- 
suring the home office employes of in- 
dustrial concerns is desirable but of 
little consequence.” 

“Mercantile and manufacturing firms, 
I should say are essentially the same 
as to hazard from the surety’s stand- 
point. Such bonds are classified as 
follows: Executives, branch managers, 
sales collectors and sales agents, and 
all other employes.” 

“The business is desirable if properly 
underwritten; hazardous if it is not. 
Like everywhere else, the bond of the 
superior officer is a better risk than 
the bond of the subordinate staff. The 
blanket bond covering the employes of 
a brokerage firm; the broker himself is 
a speculator, and everybody in this 
office seems to get it into his head, and 
the result is it is a hazard of hazards.” 

“Clubs, restaurants, theatres, labor 
organizations, these are’ all written or 
generally written on schedules in large 
numbers. Benevolent; orders have a 
good many bonds issued for the officers 
of the local lodges. Theatres and 
other amusements; wherever amuse- 
ment of any sort is concerned you may 
count on loss for the employes are con- 
tinually in contact with those seeking 
pleasure and the temptation is great 
and loss is liable to be heavy.” 

“Labor organizations; the better 
ones are probably a better risk than 
the average, others are about the 
average. Public officials are classified: 
tax collectors, treasurers and others 
whose principal business it is to handle 
funds. That is a hazardous class, but 
if you have a wide enough spread it 
will be found to be profitable.” 

“The principal classes of contract 
bonds are: Construction under ground 
and water, construction above ground 
and water, supplies and miscellaneous.” 

“We have not been able to handle 
bonds covering contracts underground 
and water with a profit and I doubt if 
it can be done. Bonds covering con- 
tracts where everything is in sight and 
nothing concealed, when properly 
underwritten should :prove profitable. 
Voluntary court bonds include bonds 
on attachment, bonds for costs. while 
the involuntary court bonds include 
those to discharge from attachment, 
appeal, etc.” 
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G. E. SEVERS NOW A MANAGER 


Started With U. 8S. F. & G. In 1910; 
Head of Brokers’ Bond Department 
Of National Surety Here 








George E. Severs, who was recently 
appointed manager of the _ broker's 
branch bond department of the National 


Surety at 89 Maiden Lane, started his 


career in the insurance business as an 
Office boy in the office of the United 
States Fidelity and Guaranty in 1910. 
His advance was rapid and in 1915 he 
became manager of the fidelity depart- 
ment. 

In 1918 he entered the service as ua 


marine and in 1919 went with the 
American Surety in its metropolitan 
department. Being interested in finan- 
cial matters Mr. Severs became a 
security salesman during the early 


part of 1920, but returning to the in- 
surance business he became the assis- 
tant manager of the bond department 
of the National Surety and was ap 
pointed general manager of the office 
in January of this year. Mr. Severs is 
29 years of age. 





A. & H. MEETING ADJOURNED 





Chairman Richard H. Thompson Speaks 
of Need of Popularizing Accident 
and Health Insurance 





The annual meeting of the Bureau of 
Personal Accident & Health Under- 
writers held last Friday, adjourned with 
the acquisition cost under discussion 
until April 19. At the meeting W. B. 
Hill, of the United States Fidelity & 
Guaranty, was appointed chairman of 
the nominating committee. R. O. Dav- 
idson, of the Royal Indemnity and F. J. 
Moore were also appointed to the com- 
mittee which will report at the ad- 
journed meeting. 

Chairman Richard H. Thompson, pre- 
siding, submitted report at the meeting 
in which he devoted considerable at- 
tention to the need of popularizing ac- 
cident and health insurance. He also 
spoke of the automobile and the influ- 
enza as producers of accident and 
health claims. 

Many reports were submitted includ- 
ing one by Secretary F. Robertson 
Jones, which was practically an annual 
handbook, including a list of the mem- 
bers of the bureau and its committees 
and reports of various meetings held 
during the year. 





COURTESY IS AN ASSET 





John L. Mee, Vice-President of National 
Surety, Emphasizes Advisability of 
Business Etiquette 





Vice-president and superintendent of 
agencies John L. Mee, of the National 
Surety, emphasizes the advisability of 
business etiquette and courtesy in a 
letter addressed to all branch office 
managers and special agents, reading 
as follows: 

Courtesy is the index of character! 
That has never been so much recognized 
as nowadays. In seeking business, or 
favors, we are judged by our manners. 
That is also why, if we are seeking 
customers, they judge us by our man- 
ners. In fact, courtesy is one of the 
most important elements in success, 
whether it is our personal success or 
the success of our company. For the 
individual it is a fact that courtesy 
makes a good impression and a good 
impression is half the battle won at 
the beginning. 

For the company, this “good impres- 
sion” is a tremendous asset. It has 
been given a real value in dollars. It 
is alleged that the Woolworth Company 
alone has valued its good-will at $50.- 
000,000. That of SearseRoebuck & 
Company is held to be worth $30,000, 
000 





L. W. HATCH TO RETIRE 
It is understood that Leonard W. 
Hatch, chairman of the New York State 
Insurance Fund, will soon retire from 
that position. 


CAS. CO. OF AMERICA 





Stoddard Recommends Second Payment 
of 33/2% To Creditors of 
Company 





Superintendent Stoddard has filed a 
report in the New York County Clerk’s 
office this morning recommending a 
second payment of 324% to the credi- 
tors of the Casualty Company of Ameri- 
ca whose claims have been recom- 
mended by him for allowance. The 
motion to confirm the report will be 
brought on in Part I of the Supreme 
Court April 13. 

This is the tenth report filed in this 
proceeding. A first dividend of 25% 
was paid about a year ago and with the 
payment of the second dividend credi- 
tors will have received 574% of their 
claims. Since the filing of the ninth 
report additional claims in the sum of 
$211,287.35 have been filed bringing the 
aggregate amount of all claims pros- 
ecuted to $15,111,758.55. The liquida- 
tor has investigated and determined 
5579 claims in this proceeding and 
claims totaling about $12,000.00 have 
been disallowed by court order. 

The Casualty Company of America 
was taken over for liquidation on May 
4, 1917. It was organized under the 
laws of New York and had its Home 
Office at 68 William Street, this city. 
It started writing general csaualty lines 
and subsequently wrote fidelity and 
surety business. It was the largest 
company of its kind ever liquidated in 
New York State. It carried on busi- 
ness in thirty-six states making the 
liquidation very complex and difficult 
A trail of litigation followed its course 
and after almost six years a few cases 
remain undisposed of in the courts. 

Dividend checks will be mailed to the 
creditors from the Liquidation Bureau 
soon after the report is confirmed. 





FAIR PLAY FOR RECIPROCALS 





T. E. Braniff Comments on New Law 
Admitting Exchanges Into 
Oklahoma 





In discussing a new law in Oklahoma 
letting reciprocals come into that state 
under the insurance code, T. E. Braniff, 
of Oklahoma City, says: “Let us, 
therefore, be fair enough to admit that 
there is room for reciprocal and mutual 
insurance as well as stock insurance, 
and ask onjy that the insurance laws 
be applied to them with the same sev- 
erity as they are applied to the stock 
companies which we represent.” 

Under the provisions of the new law 
they must pay the same premium tax 
as stock insurance companies; namely, 
2%; must maintain standard premium 
and loss reserves, and in addition there- 
to a surplus of at least $100,000 in the 
case of reciprocals writing employers’ 
liability and workmen’s compensation 
insurance, and a surplus of not less 
than $50,000 in case of reciprocals writ- 
ing other kinds of insurance. They 
must file their rates and their policy 
forms with the State Insurance Board, 
and in other respects meet essentially 
the same requirements that are made 
of stock companies. 





ZURICH OPENS BRANCH 





Horace S. Mason Appointed General 
Manager in Western Pennsylvania; 
Handles All Casualty Lines 


The Zurich General Accident & Lia-/{[f 
bility Insurance Co., Ltd., has opened :}j 
a new branch office in western Pennsy] ff 
a 


vania and appointed Horace S. 
general manager. 

Mr. Mason was formerly manager 0’ 
the casualty department of Logu: 
Brothers & Co., Inc., of Pittsburgh 


Prior to this he was associated wit) |} 


the Travelers for eleven years, servin 
in various capacities and in numerou 
cities. For the past two years he ha 
been associated with Logue Brothers 


representing the Continental Casualt: 
of Chicago. iW 

The new office will represent th: 
Zurich for all casualty lines. ve 


| New 






aH 





FEWER BURGLARY CLAIMS 

B. J. McGinn, manager of the claim 
department of the American Surety 
points out that for the first three 
months of 1923 there has been a de- 
crease in the number of American 
Surety claims filed amounting to 6% 
and a decrease for the same period of 
17% in the amount of net claims in- 
curred. These claims include those 
from burglaries, hold-ups, forgeries, rob- 
beries and the defalcation of employes 
and reflect conditions throughout the 
entire country. Although Mr. McGinn 
says that in the past fortnight claims 
in Greater New York have been higher 
than for two years, it is his opinion 
that many of the jobs are being done 
by one or two gangs who are success- 
ful in their first attempts and are being 
spurred on on this account to further 
efforts. 





Statement of the Ownership, Management, 
Circulation, Etc., Required by the Act of 
Congress of August 2, 1912, 

Of THE EASTERN UNDERWRITER, pub- 
ag weekly at New York, N. Y., for April 

19 


1, \ 
State of New York, 
County of New York, ss. 

Before me, a Notary Public in and for the 
State and county aforesaid. personally appeared 
Clarence Axman, who, having been duly sworn 
according to law. deposes and says that he is 
the Editor of THE EASTERN _ UNDER- 
WRITER and that the following is, to the 
best of his knowledge and belief, a true state- 
ment of the ownership, management, (and if 
a daily paper, the circulation), etc., of the 
aforesaid publication for the date shown in the 
above caption, required by the Act of August 
24, 1912, embodied in section 443, Postal Laws 
and Regulations, printed on the reverse of 
this form, to wit: 

1. That the names and addresses of the pub- 
lisher, editor, managing editor, and business 
managers are: 

Name of publisher, The Eastern Underwriter 
Company; post office address, 86 Fulton St., 
New York City. Editor, Clarence Axman, 265 
Central Park West, New York City. Managing 
Fditor, Clarence Axman, 265 Central Park 
West, New York City. Business Manager, W. 
L. Hadley, 1111 Putnam Ave., Plainfield, N. J. 

2. That the owners are: (Give names and 
addresses of individual owners, or, if a cor- 
poration, give its name and the names and 
addresses of stockholders owning or holding 1 
er cent or more of the total amount of stock.) 

he Eastern Underwriter Company, 8 Ful- 
ton St., New York City; Clarence Axman, 265 
Central Park West, New York City; B. F. 
Hadley, 625 42nd St., Deg Moines, Ia.; W. L. 
Hadley, 1111 Putnam Ave., Plainfield, N. J. 

3. That the known bondholders, mortgacerts, 
and other security holders owning or holding 
1 per cent or more of total amount of bonds, 
mortgages, or other securities are: (If there are 
none, so state.) None. 

4. That the two paragraphs next above, giving 
the names of the owners, stockholders, and se- 
curity holders, if any, contain not only the list 
of stockholders and security holders as they 
appear upon the bonks of the company but also, 
in cases where the stockholder or secufity 
holder appears upon the books of the company 
as trustee or in any other fiduciary relation, 
the name of the person or corporation for 
whom such trustee is acting, is given; also 
that the said two paragraphs contain state- 
ments embracing affiant’s full knowledge and 
belief as to the circumstances and conditions 
under which stockholders and security holders 
who do not appear upon the books of the com- 
pany as trustees. hold stock and securities in 
a capacity other than that of a bona fide owner; 
and this affiant has no reason to believe that 
any other person, association, or corporation 
has any interest direct or indirect in the said 
stock. bonds, or other securities than as so 
stated by him. 

_ 5. That the average number of copies of each 
issue of this publication sold or distributed, 
through the mails or otherwise, to paid sub- 
scribers during the six months preceding the 
date shown above is...... is information 
is required from daily publications only.) 

THE EASTERN UNDERWRITER COMPANY, 

Clarence Axman, Editor. 


Sworn _to and subscribed before me this 3th 


é W. H. MILLIKEN. 
f Kings Co. Clerk No. 95 
Certificate (filed: fin ‘Kings Qo. 
No. 483. 


M day of March, 1923 


Notary Public 


Rewister’s 
New York County Clerk’s No. 180. 
York Co. Reg. No. 4215 

(My commission expires March 30, 1924.) 


ACQUISITION COST BILLS 
Senator Dunnigan and Assemblyman 
Hutchinson have introduced in their 
respective parts of the legislature at! 
Albany a bill to limit the acquisition 
cost and total production for work. 
men’s compensation insurance. Sena. 
tor Dunnigan has also introduced a 
bill amending Section 350, by requiring | 
companies doing an automobile liability 
insurance business to file with the | 
superintendent a schedule of rates and 
rules “for automobile liability insur. 
ance policies, issued to those who are 
required to carry the same under the 
highway law of the state.” 





SUES SOUTHERN SURETY CO, 

The Southern Surety Co. of Iowa igs 
being sued by the State of Colorado for 
the payment of $16,000 in connection 
with some construction work at Mani- 
tou in charge of the Colorado Contrac- 
ting Co. The Southern Surety Co. of 
Iowa is said to have borrowed the 
money to finance the work from the 
Western Acceptance Co. of Colorado, 
and it is claimed has repaid only $1,000 
of the loan. Gov. Sweet ordered 


Attorney General Fleming to bring the | ' 


suit. 
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Cash Capital $1,500,000.00 





FIDELITY and SURETY 
BONDS 





Accident, Health, Burglary, Automobile, 
Liability, Plate Glass and 
Workmen’s Compensation Insurance 


Executive Offices 


830-836 Union St., 
New Orleans 


Great Eastern Dept. 


100 Maiden Lane 
New York 


























MORE THAN 


$28,500,000.00 


has been paid to Continental poll- 
cyholders or their beneficiaries as 
indemnities for loss of business 
time by accident, or for accidental 
loss of sight, limb or life, or for 
loss of business time by sickness. 


_ In every city of the Union and 
in Canada we are protecting many 
thousands of business and profes- 
sional men. Continental Accident 
& Health Policies SELL and stay 
sold—Good openings for the right 
man. 


Continental Casualty Company 


H. G. B. Alexander, Pres. 
General Offices: Chicago, U. 8. A. 
Canadian Head Office: Toronto, Canade 
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Massachusetts 


BOSTON 





ili Fidelity and Surety Bonds, Liability Workmen's 
¥ Compensation, Automobile, Accident, Health, 


APPRECIATE THE CO-OPERATION OF THE-=——— 


Bonding and Insurance Company 


Paid-In Capital $1,500,000 





DEVELOPING 


Plate Glass INSURANCE 


T. J. FALVEY, President 
Write For Territory 
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THIEVES INSPECT RADIO SETS 





g, H. Fostr, of the Fidelity & Deposit 
Broadcists Warning Against So- 
Alleged Inspectors 





g. H. Fater, chief investigator of the 
Fidelity ¢ Deposit of New York has 
proadcasta warning to all the general 
agents aid branch offices throughout 
the Unitd States advising them to be- 
ware of the radio inspectors. The 
warning follows in part: ; 

During the past few months this new 
variatio: of the old sneak thief who 
called hmself the “telephone inspector” 
has riffd) many apartments in New 
York ofjewelry and other valuables, in- 
cluding vacuum tubes worth several 
thousads of dollars. 

The thieves pick out an apartment 
house With aerials on its roof and then 
tell he building superintendent that 
theyare “radio inspectors.” Accorded 
pernission to go on the roof they trace 
the leads from aerials to the apart- 
meits of the owners of the sets. When- 
ever the lead wire descends from the 
rof beside a fire escape the fake in- 


‘ gyector uses the escape to get into the 


owners’ apartment. He doesn’t even 
have to force the window, but merely 
knocks on it and informs the person 
who responds that he must get in to 
look the set over. 

News travels fast in the underworld 
and crooks in other cities will be quick 
to follow the lead of their New York 
brethren. Local radio dealers are 
cautioned to warn their customers 
about admitting unkmown persons to 
their apartments in the guise of in- 
spectors. This warning should also be 
heeded by owners of sets in private 
residences. 





TWO DIE 
Frederick S. Giles, well known plate 
glass underwriter of New York, and 
A. F. Bunting, general agent of the De 
troit Fidelity & Surety, are two of the 
deaths in the business this week. 


EXPIRATION OWNERSHIP 





A Letter From Louis F. Butler, Prest- 
dent of Travelers, To Aqents’ 
Association 





Recently, President Butler, of the 
Travelers, and a committee of the Na- 
tional Association of Insurance Agents, 
headed by Thomas C. Moffatt, vice- 
chairman of the executive committee, 


conferred in Hartford on the subject 
of the ownership of expirations. Mr. 
Butler has written a letter to Mr. 
Moffatt which has given considerable 


satisfaction to the association. It fol- 
lows: 

My dear Moffatt: 

As the pressure of an exceedingly 


busy season has permitted I have been 
giving consideration to the matters 
discussed with you and your Committee 
at the time of your visit to Hartford. 
If I remember correctly, one of the 
fundamentals of your Association is 
the “Yonkers Decision,” which I have 
read and in which I can find nothing to 
which I cannot cheerfully subscribe for 
The Travel-rs. As I recall our discus- 
sion, there was no disagreement be- 
tween us as to what constitute fair and 
reasonable relations between agents 
and companies, and it appealed to me 
strongly that such relations do exist 
and always have existed between The 
Travelers and its representatives. That 
there will be the rare exception I b2- 
lieve you gentlemen recognized. My 
earnest hope is that such cases will be- 
come rare to the degree of being un- 

known. 
L. F. BUTLER, President. 





MADE GENERAL AGENTS 

Bischoff, Cook & Forshay, Inc., have 
been appointed by Greene & Goet- 
schius, Inc., as general agents for all 
easualty lines for the Northwestern 
Casualty and Surety. They act also 
now as automobile agents for the Fire- 
man’s Fund. 


BETTER HOMES EXHIBITION 





Aetna Affiliated Companies Have Booth 
In Hartford Armory; Coverage 
Necessities Illustrated 





The Aetna Affiliated Companies have 
an unusual mechanical exhibit at the 
“Better Homes Exhibition” being held 
the first two weeks in April at the 
State Armory, Hartford, Conn. This 


exhibit shows. in a realistic manner 
how insurance contributes to the mak- 
ing of better homes. 

A tornado blows down a line of 
houses. Up flashes a bill board point: 
ing out that these were insured by a 
Windstorm Policy in the Automobile 
Insurance Company. After an inter- 
val this bill board will fall and the 
houses will be shown again, rebuilt. 

A fire breaks out in one of the houses 
on the hill in the background, calling 
the attention of the onlooker to the 
fact that the Automobile Insurance 
Company also writes fire insurance, and 
that through its prompt settlement 
claims the property owner is able 
quickly to rebuild his property. 

In the foreground a number of .auto- 
mobiles are passing along a busy main 
street and one of them swerving from 
its path, strikes a pedestrian thus 
bringing to mind the need for Aetna 
Accident Insurance in the protecting 
of the home against sudden financial 
trouble. This accident in miniature 
also brings out the fact that an auto- 
mobile owned in connection with the 
home may create a liability for an 
amount that will seriously embarrass 
the home owner and may necessitate a 
heavy mortgage or loss of home in order 
to meet the damage claim. (Such con- 
tingencies are taken care of under an 
Automobile Insurance Policy in the 
Aetna Companies, which not only pro- 
tects against fire and theft and damage 
to the car of the owner, but what is more 
important, gives him security should 
his car strike an individual and subse- 


quent court action make him liable for 
a large damage award.) Other types 
of insurance covering necessities are 
also shown. 





PA. COMPENSATION CHANGES 





Governor Approves Goehring Amend- 
ment; Joyce Bill Superseding 1915 
Act Reported Out 





Governor Pinchot has approved of 
the Goehring amendment to the Penn- 
sylvania workmen’s compensation act, 
providing additional schedules. 

It provides that sixty per cent of the 
weekly wage shall be paid: For loss 
of a thumb, 60 weeks; loss of index 
finger, 35 weeks; second finger, 30 
weeks; third finger, 20 weeks; fourth 
finger, 15 weeks. Loss of one phal- 
ange of thumb or finger to entitle to 
half compensation, more than one phal- 
ange, full compensation. The bill also 
reduces compensation from 215 to 150 
weeks, for loss of a foot. 

The Senate has reported from com- 
mittee, and will act finally this week 
on the Joyce bill, to supersede the com- 
pensation act of 1915. The features of 
this bill are reduction of the waiting 
period to seven days, increasing com- 
pensation from 60 to 66 2-8% of wages, 
and increasing the period of payment 
for injuries. The bill was presented as 
drafted by labor organizations of the 
state. Proponents of the bill fear ap- 
proval of the Goehring amendment will - 
jeopardize passage of the Joyce bill. 





COLUMBIA APPOINTS AGENTS 


The Columbia Casualty, of New York, 
has appointed Englehard, Krogman & 
Co., as its general agents in Chicago. 
John J. Falvey, formerly connected 
with the R. W. Hyman & Co. agency, 
has become associated with the Engle- 
hard company and will take charge of 
the casualty department. Mr. Falvey 
was previously connected with the 
Travelers in its Chicago branch office. 














CASH CAPITAL 
ASSETS - - 














United States Casualty Company 


EDSON S. LOTT, President 


$1,000,000.00 
8,296,241.50 





Financial Statement December 31, 1922 





ASSETS 

United States Victory and Liberty Bonds. ... $891,000.00 
Miscellaneous Stocks and Bonds............ 5,364,105.00 
ee eer Ere er ere rere re te 579,750.00 
Cash in Banks and in Company’s office...... 210,160.68 
Interest Due and Accrued....... (av cenewes 91,698.70 
Premiums in Course of Collection.......... 1,031,844.82 

Deposited with the Workmen’s Compensation 
Reinsurance Bureau’ ......cccecccccecs 98,853.41 
Reinsurance Recoverable on Paid Losses..... 28,828.89 
$8,296,241.50 


NET SURPLUS ° - - $1,000,891.72 
SURPLUS TO POLICYHOLDERS 2,000,891.72 
LIABILITIES 
COREE BONN a 5 ik iis ca Se hea ceinctenr tie $1,000,000.00 
Reserve for Undetermined Losses.......... 3,017,171.04 
Reserve for Reinsurance................6.:. 2,797,381.17 


Reserves for Commissions on Premiums in 
Course of Collection, for Taxes on Pre- 
miums and for Reinsurance due........ 

Reserve for all other Indebtedness.......... 

Net Surplus over all Liabilities. 


PAID FOR CLAIMS $28,581,202.42 





440,797.57 . 
40,000.00 
Pape meee: 1,000,891.72 





$8,296,241.50 
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